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Florence Nightingale was an English- 





woman who won international esteem 
through caring for the wounded in the 
Crimean War. She was the first to or- W/, 
ganize military hospitals along modern 
lines, before the dawn of the Red Cross. 


To commemorate the name of this great 
and good woman, we created the Flor- 
ence Nightingale design in Alvin 
Sterling Silver. The simplicity and 
dignity of this pattern makes it avail- 
able for all occasions. 





If you are not carrying this design in 
stock, ask our salesman to show you 
samples, finished in either gray or 
bright. Immediate delivery. 


AVIV SILVER 


Alvin Silver Company 
Sag Harbor, N. Y. 
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Helpful Suggestions About Instructions on Special Order 
Work Sent to a Jewelry Manufacturer 





By Julius 








Wodiska 














‘4 HERE is a waste of time which, in the 
aggregate, is enormous in the jewelry 
trade, caused by the failure of dealers when 
sending special orders to manufacturers, to 
be explicit and specific. Not only time is 
wasted, but sometimes the consequences 
cost money. Occasionally misunderstand- 
ings result between dealer and customer, or 
dealer and manufacturer, that disrupt 
friendly relations or linger long as un- 
pleasant memories. Out of many years of 
experience are recalled instances selected at 
random, and none of them recent, which 
illustrate this phase of carelessness, and 
every manufacturer can cite similar cases. 

The lack of explanation which charac- 
terizes special orders, or instructions for 
alteration from the average jeweler, fre- 
quently puzzles the manufacturer who re- 
ceives them. This is particularly trying 
when the retailer does take time and space 
in his letter to emphasize that the order 
is in great haste and is to satisfy a most 
important and particular customer. The 
manufacturer does his best to correctly in- 
terpret the order and if he decides to take 
a chance and makes up the article, he takes 
a “fifty-fifty’ gamble and “flirts with 
trouble.” If the retailer would take suff- 
cient time and care to state his wants 
‘plainly, he would at least have the satisfac: 
tion of convincing his customer that he was 
not at fault. 

The English language is an absolutely 
reliable vehicle for the transmission of 
thought; anyone who can write, can make 
chis meaning plain and thus save time, much 
trouble and expense, and possibly the losing 
-of the good will and patronage of a valued 
customer. 

The commonest error of omission made 
by a manufacturer’s customer who sends 
special orders concerning rings, is neglect 
to state two basic factors—the finger size 
of the ring and the size of the stone. The 
ensuing postal or telegraphic correspond- 
ence eats up time and makes trouble and 
delays for each point of “the eternal tri- 
angle,” the patron, the intermediary dealer 
-or jobber, and the manufacturer. 

The serious cause of trouble similar to 
the carelessness in composing a written 
order, is the failure on the part of the re- 
tailer or jobber to rigidly examine jewelry 
when received and before sending it to the 
‘manufacturer. He is absolutely certain to 
examine it critically after he gets it back. 
‘To illustrate; suppose a manufacturer re- 
-ceives an order to remount a diamond and 


the stone is chipped; the manufacturer pro- 
ceeds with the job, without first informing 
the sender of the condition of the stone. 
Ten chances to one the manufacturer will 
receive a drastic letter by return mail, 
fiercely charging that his setter chipped the 
stone. 

Cases of this kind occur most often dur- 
ing the before-the-holidays busy season, 
when there are many delays and people are 
prone to wait until the last moment to order 
what they ardently desire. 

One case that occurs to memory is the 
receipt of a very expensive pearl necklace, 
with the order to repair the snap and to 
restring the pearls. The usual examination 
revealed that one of the pearls was of a 
slightly different color from the rest and 
a closer investigation proved that the sus- 
pect was an imitation and a minute inspec- 
tion of each of all the other pearls, dis- 
closed the fact that there were two more. 
We immediately wired—“Do you know 
there are three imitation pearls in neck- 
lace?’; the reply was “No, return chain un- 
finished immediately.” Later the chain 
came back, but as the defects were fully 
known to the owner and acknowledged, 
any difficulty was therefore impossible. 

In another instance a customer sent a 
large ruby and diamond ring to have the 
prongs repointed. The letter of instructions 
contained the request to be very careful 
of the ruby, and that its owner valued it at 
$800. The usual careful examination that 
precedes acceptance of all orders, disclosed 
that this “fine” ruby was but a cushion 
shape doublet of “the old school.” 

A large horseshoe diamond brooch was 
sent to us to be remounted in modern style. 
One of the stones was badly chipped and 
another was an imitation. The statement 
of the condition of the article to the sender, 
resulted in some argumentative correspond- 
ence but eventually the sender admitted that 
he had not noticed the chipped stone or 
the imitation because the article was full of 
face powder; it certainly was too, but the 
city it came from has a public water serv- 
ice. 

One order brought a large gypsy ting 
containing a diamond weighing three-and- 
one-half carats. The order was to remount 
the stone for a woman’s ring. The cus- 
tomer was insistent that the ring must be 
returned finished within two days, because 
the owner intended to present it to his 
fiance-to-be, as their engagement ring. A 
cursory examination of the stone plainly 


showed that it was chipped on one side; 
back of the stone there was soil enough 
to suffice for a small farm; after flooding 
and scrubbing the ring, it was plainly seen 
that the stone was badly chipped from the 
girdle down to the culet. We immediately 
wired the facts to the sender. - Ultimately 
information arrived that the sender was un- 
able to locate the customer and the ring 
was ordered returned without alteration. 
No information was received as to the 
fate of the engagement. 

The belief that opals are unlucky is one 
of the time-honored fallacies in the realm 
of gems, but probably all jewelers may not 
know that pink topaz is possessed of some 
evil genius that can bring bad luck to a 
manufacturer. 

A case in evidence was that of an ill- 
omened order that accompanied a_ pink 
topaz ring which was to be remounted. 
After the ring was made and the stone 
set in it, the polisher received it for treat- 
ment. After rouging, the stone mount- 
ing was washed in hot ammonia water, 
when, to the consternation of the polisher 
and dismay of the manufacturer, the beau- 
tiful pink tint had absolutely vanished. 
After some correspondence, the manufac- 
turer concluded that he was “the goat” and 
an entry in his profit and loss account indi- 
cated that he had been “stung” to the tune 
of $75. 

The instances and cases cited here are 
but a few of hundreds that are recalled 
within the experience of but one manufac- 
turer, and all others must have had similar 
ones, so that the aggregate loss of time and 
money must be considerable, and all this 
can be saved by ordinary trouble, careful- 
ness and specific ordering. 

The object of this article is to suggest to 
every jeweler who reads this, to carefully 
and immediately examine every piece of 
jewelry brought to him for remounting or 
repairing; to thoroughly wash the article if 
necessary, and if any defect be discovered, 
to immediately report it to the customer; 
then, if the article is forwarded to the 
manufacturer, clearly describe the condition 
of it. This course, constantly and carefully 
pursued, will save altogether a vast amount 
of time, trouble and expense, besides avoid- 
ing, in some cases, humiliating accusations 
coupled with unreasonable and unjust de- 
mands. 





It is reported from Johannesburg, 
South Africa, recently, that a company has 
been formed to mine diamonds on the 
southwest African coast by a scheme of 
dredging off the Pomona Fields, where, it 
is believed, heavy diamondiferous sub- 
marine deposits exist. The company has 
been incorporated with a capital of ap- 
proximately. $1,250,000 and its shares are 
now being dealt in. 
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Do you have calls for Fine 
Masonic Emblem Rings? 
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If so we are in a position to supply you with well-made 
14K Green Gold Masonic Emblem Rings, made in two shapes 
and two sizes and at prices which harmonize with the work- 
manship and quality. 


Blue Lodge 
Knights Templar 
Mystic Shrine 
32nd Degree 
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7) A.1HALL & SON 
INCORPORATED 
JEWELERS BUILDING 
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Why Some Jewelers Are Worth More Dead Than They 
Are Alive 





By Col. John L. Shepherd 























_—— 
ERY often in a fit of despondency some 
man will offer to sell himself for two 
cents. Of course, no one can offer 
to buy him, but from a chemical standpoint 
he’s a great bargain, although alive he is 
not worth the price at which he offers 
himself. 

This sounds very strange, but an assay 
or a chemical analysis of his body will prove 
it. This value varies according to weight. 
If he weighs 150 pounds his body contains 
3,500 cubic feet of gases, consisting of 
oxygen, hydrogen and nitrogen which, at 
80 cents per 1,000 cubic feet, is worth $2.80 
for illuminating purposes. 

Right here is a profit of $2.78 on the 
body. These gases are used for various 
purposes. The jeweler makes use of the 
oxygen with his blow pipe and does a 
better job with it than the dead man could 
have done while alive. And it might be 
said that it is here where the dead man 
blows himself in. Some people make use of 
these gases while they are alive, especially 
politicians and after-dinner speakers and 
fakers in snide jewelry who sell thir goods 
by this false light; others use it to light up 
bar-rooms and camouflage the public. 

The electrician uses the oxygen to light 
up dark streets and other dark places. In 
addition to these gases the body contains 
suficient fats to make 15 candles. So you 
see how much more light some men can 
make after they are dead. Therefore, let 
some light shine while you are living. 

The body also contains 22 pounds and 10 
ounces of carbon. This is sufficient to make 
9360 lead pencils which, at 5 cents each, 
would be worth $468. Just think of the 
great benefit hese pencils would be to the 
jeweler trying to figure a profit and to the 
doggerel poet. 

There is in the body and blood 50 ounces 
of iron. This amount of iron would make 
a nail strong enough to bear the weight of 
your body should you wish to hang your- 
self after your competitor has beat you out 
of a sale. 

Your body contains 54 ounces of phos- 
phate which would make 800,000 matches. 
These would need 8,000 boxes to hold them. 
Retailing at 5 cents per box they would 
bring in $400. 

Just think what a lot of “stinkers” they 
would light. This amount of phosphorus 
would also be sufficient to kill 500 jewelry 
fakers if you could administer it to them. 
This phosphorus, together with the two 
pounds of lime in your body, makes up your 
bones and brains. In some people this seems 
to be all used in making the head, hence we 
have what we call the “boneheads” in our 
midst. 

The two pounds of lime, however, would 
not be sufficient to whitewash the reputation 
of a man who repairs a watch for $1 or 
cuts prices to spite his competitor. 

No matter how sour your disposition 
may be you have the power to sweeten it, 
for there is sufficient amount of sugar in 


the sugar bowl of your body to make at 
least 60 lumps. The more use you make of 
this sugar to sweeten your disposition the 
happier you will be, as will all of those who 
come in contact with you. Remember the 
old saying: “Sugar catches more flies than 
vinegar.” It also draws customers. 

When you meet people who are too fresh 
it is because they have not got the proper 
allowance of salt in their salt cellars. They 
should have about 20 spoonfuls. This is 
not enough, however, to keep some people 
from spoiling, judging from the odor they 
emit. 

If you were to be distilled into water you 
would, make about 33 quarts, enough to 
make chasers for all the rum you drink, 
but not enough for bathing purposes for 
some people. You will understand that this 
amount of water is greater in some people 
than others—that will explain the prohibi- 
tion principles of some folks. 

We also contain a lot of starch; this also 
varies. Some people get an overdose, hence 
they become so stuck up that they are 
scarcely human. 

There is also in your body magnesium, 
sulphur and hydrochloric acid, all of which 
have a chemical value, so you see when you 
offer to sell yourself for two cents you are 
offering a bargain to the chemist, all of 
which proves that many men and women 
are worth more to their fellow man when 
they are dead than when they are living. 

This is only a part of your body; a great 
portion of it returns to the earth where it 
is used by nature to make another person 
who may set a higher value upon himself 
than two cents. 

But this chemistry is not you. It is only 
the material that contains you. That which 
makes people love or hate you—is your 
soul. That no chemist can analyze, for that 
is the divine in you, of which we know 
nothing, but can believe anything. It is 
that which sees and hears and causes you 
to think. This‘is what God meant when he 
declared that he had made man in his own 
image, and it is this that makes us in love 
with virtue, purity and truth. But,, alas, 
many fall from this high estate and become 
vicious, vile and cruel. 

This proves the wisdom of the wise old 
Greek who said, “Man was the measure of 
all things,’ and of a modern philosopher 
who said, “Know yourself and you will 
know all things.” 








Buy Now! 





A* advertisement signed by six members 
of the President’s Cabinet and the 
United States Council of National Defense 
has been prepared in furtherance of a 
“buy now” campaign. The Council of 
National Defense is sending a “buy now” 
program to 184,000 local councils of de- 
fense. The advertising organizations are 
taking it up and it is up to the business 
press to carry through on the great move- 
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ment which it had the honor of starting. 

An authorized statement by Grosvenor B, 
Clarkson, director of the United States 
Council of National Defense, says: 

“The United States Council of National 
Defense, composed of the Secretaries of 
war, Navy, Interior, Agriculture, Com- 
merce and Labor, has begun a nation-wide 
campaign urging the people of the country 
to buy only what they need, but to buy it 
now, ; 
“The council’s action is based on the gen- 
eral industrial situation. In the Northern 
States unemployment is present because of 
suspension of outdoor work. Workers on 
outdoor improvements have crowded into 
the congested cities and are finding more 
or less difficulty in getting temporary em- 
ployment. There is business hesitation 
normal to post-war readjustment. Prices 
are to some extent declining. Men hesi- 
tate to buy ‘materials and supplies on a 
falling market. This means stopping work 
in some places and reducing amount of 
work done in others. Return of soldiers 
in quantities adds, for the time, to the prob- 
lem. 

“Without expressing undue alarm, the 
Council of National Defense believes that 
the situation invites the activities of cer- 
tain restless elements of society. The Bol- 
shevist takes advantage of idleness. Empty 
stomachs and purses create his opportun- 
ity. 

“There is a great volume of business 
waiting to be done in America. Private 
stocks of all kinds are low. The country’s 
means are ample and when the full flow of 
private buying begins, there will be business 
for all. 

“Our commerce rests upon the personal 
purchases of individuals. If all were to 
stop buying there would be no business. It 
is called good business to delay buying un- 
til the market reaches bottom. If economic 
law alone were now concerned that would 
be right action. But there is directly in- 
volved at this moment the saving of men 
from unemployment and the social conse- 
quences to them and to the country.” 








U. S. Mint Making the Distinguished 
Service Cross for the Heroes 


of the War. 


ONSIDERABLE interest is evinced 

throughout the country in the Dis- 
tingushed Service Cross which is being 
presented by the United States Govern- 
ment to our heroes of the present war. Few 
people, however, know that this cross is 
being made in the United States Govern- 
ment’s Mint in Philadelphia whose occu- 
pants are kept busy not alone in making 
money but in preparing these decorations 
to be conferred on the boys whose gal- 
lantry on the field of battle has been the 
admiration of the world. 

The crosses are stamped out by a die, 
the same as the coins are stamped and then 
finished, The illustration on the front page 
shows a room in the Philadelphia Mint 
where the finishing touches are being put 
to these decorations: 

After the crosses are completed they are 
turned over to another department where 
women attach the ribbons. 
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68 Nassau Street, New York 
31 N. State Street, Chicago 
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CUTTING WORKS 


Most Modern and Complete 
136-146 W. 52nd St., New York 
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The Tax on Instalment Sales 





Special Bulletin of the Jewelers’ War Revenue Tax Committee Takes Appli- 
cation of Law to Jewelry Sold on Time Payments 




















ecial bulletin of information on the 
ewelry tax under the = 

nue act, to sales made on instal- 
wee hes just been issued by ; the 
Jewelers’ War Revenue Tax Committee 
and sent to ihe members and contributing 
members of that organization. This was 
deemed necessary Owing to the large num- 
ber of inquiries that were being received 
from jewelers who sell jewelry on instal- 
ment and did not know how the tax would 
be applied after April 1, when the new 
law goes into effect, as far as our industry 
is concerned. 

The tax on instalment sales, under the 
jewelry section of the act of 1917 has been 
the subject of some decisions by the 
Treasury Department, but under the old 
law the tax was paid only by the manu- 
facturers, importers or producer of the 
articles. A number of instalment jewelers 
had to pay taxes under this law, because 
they had sold articles in which the stones 
had been mounted up by themselves or 
certain watch cases had been sold in which 
a movement had been fitted. Under the 
act of 1918, which goes into effect next 
month, the tax is upon all sales of jewelry 
and kindred articles made to the consumer, 
and therefore every sale of jewelry on in- 
stalments to the user or wearer is now 
subject of tax. 

The bulletin reads: 


A sp 2 
relation of the J 


BULLETIN NO. 1. 


Instalment Sales Under the Act of 1918 


“For the information of dealers who sell 
on the instalment plan, jewelry and other 
articles taxed under Sec. 905 of the Rev- 
enue Act of 1918, from whom we have had 
many inquiries since the Act became a 
law, we issue this bulletin regarding sales 
for consumption or tse on the instalment 
plan. 

I. 

“Under the Act of 1917 instalment 
dealers were required to pay a tax of 3% 
upon articles ‘commonly or commercially 
known as jewelry’ embraced in Sec. 600 
(e), upon such goods only as they them- 
selves had manufactured, produced or im- 
ported. 

“Treasury Rulings defining ‘jewelry’ 
are fully set forth in the Revised Primer 
issued in May, 1918, by the Jewelers’ 
Vigilance Committee. 

“Where the Act of 1917 (Sec. 600 (e) 
imposed the tax only on sales by manu- 
facturer, producer, or importer, the Act 
of 1918 (Sec. 905) imposes the tax on 
all sales for consumption or use. This 
means that all sales for consumption or 
use are taxable at 5% on the price for 
which they are sold, even though the dealer 
has purchased the goods from a manu- 
facturer, producer or importer before 
April 1, 1919, and has paid the 3% tax to 
the seller. 

“Careful attention is directed to this im- 
Portant difference in the operation of the 


Act of 1918 as compared to the Act of 


1917, 
EE: 

Concession on Certain Instalment Sales 

“Section 1312 of the Act of 1918 pro- 
vides: 

(3) If: 

(a) Any person has, prior to September 3, 
1918, made a bona fide contract with a dealer for 
the sale or lease, after the tax takes effect, 
of any article in respect to which a tax is im- 
posed under Title VI, VII or IX, or under sub- 
division 13 of Schedule A of Title XI, or under 
this subdivision, and in respect to which a corre- 
sponding tax was imposed by the Revenue Act 
of 1917; and 

(b) Such contract does not permit the adding 
to the amount to be paid under such contract, 
of the whole of the difference between such tax 
and the corresponding tax imposed by the Reve- 
nue Act of 1917, then the vendee or lessee shall, 
in lieu of the vendor or leaser, pay so much of 
such difference as is not so permitted to be 
added to the contract price. IF A CONTRACT 
OF THE CHARACTER ABOVE DESCRIBED 
WAS MADE WITH ANY PERSON OTHER 
THAN A DEALER, THE TAX COLLECTED 
UNDER THIS ACT SHALL BE THE TAX IN 
FORCE ON SEPTEMBER 3, 1918. 

(4) The taxes payable by the vendee or lessee 
under this section shall be paid to the vendor 
or lessor at the time the sale or lease is con- 
summated, and collected, returned, and paid to 
the United States by such vendor or lessor in the 
same manner as provided in Section 502. 

(5) The term ‘“dealer,”” as used in this section, 
includes a vendee who purchases any article with 
intent to use it in the manufacture or production 
of another article intended for sale. 


As to Subdivision (3) 


“If an instalment dealer has made, prior 
to September 3, 1918, an instalment con- 
tract with his customer, under which title 
is not to pass and the purchase is not to be 
fully completed until after April 1, 1919 
(when Sec. 905 of the Act of 1918 goes 
into effect), then, AS TO THOSE 
ARTICLES ONLY WHICH ARE COV- 
ERED BY SECTION 600 (e) OF THE 
ACT OF 1917, the tax shall be precisely 
the same as the present tax paid under 
the Act of 1917, namely 3%. 

“If, however, such an instalment con- 
tract was made on or after September 3, 
1918, it is assumed that the dealer has 
protected himself against the increased tax 
rate, which all the world on that date 
knew was impending. He will, therefore, 
himself be fully liable to the Government 
for the payment of the tax of 5% on sales 
price to the consumer of all articles em- 
braced in Sec. 905 (the jewelry section) 
of the Act of 1918, if and when the title is 
to pass after April 1, 1919. 

“NOTE CAREFULLY, however, that 
the present tax on 3% on sales by manu- 
facturer, producer or importer will remain 
in force until March 31, 1919. The con- 
tinuation of the 3% rate on sales to the 
consumer after April 1, 1919, applies only 
to those instalment contracts entered into 
BEFORE September 3, 1918, and com- 
pleted by the passing of title AFTER April 
1, 1919, and applies only to the articles 
taxed as jewelry under Act of 1917. All 
instalment contracts entered into on or 
AFTER September 3, 1918, and completed 
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by the passing of title AFTER April 1, 
1919, carry the 5% tax on the full amount 
of the sales. 


As to Subdivision (4) 
“This provides that the taxes collected 
from the purchaser by the seller shall be 
paid to the Government by the seller. 


As to Subdivision (5) 
“This requires no explanation. 


“JEWELERS War REVENUE Tax Com- 
MITTEE, 
Meyer D. Rothschild, 


New York, March 12, 1919. Chairman. 








Platinum from the South American 
Jungle 





PEOPLES of the primitive age are pro- 

ducing and supplying the markets of 
the world with important elements of our 
present civilization, according to Dr. Herb- 
ert J. Spinden, assistant curator of the 
American Museum of Natural History, 
who has just returned after a two years 
tour of Central America. 

Dr. Spinden discovered that about San 
Juan River and the headwaters of the 
Atrato in Colombia lies the greatest field of 
platinum ever discovered. And under con- 
trol of American interests Indians obtain 
the precious metal by the most primitive 
methods of placer mining. 

“In the Choco region I saw natives wash- 
ing gold and platinum out of the stream 
in large pans made of wood,” said Dr. 
Spinden at the Museum of Natural History. 
“The natives dive into the water sinking by 
means of stones tied around their bodies. 
They scoop into a bag all the gravel they 
can find before they are compelled to rise 
to the surface. The women wash out the 
gravel, separating the gold and platinum 
from the dirt. The platinum field in that 
region is considered the largest yet dis- 
covered. Russia had the monopoly until five 
years ago. Now the amount of platinum 
taken out in the Choco district by placer 
mining has jumped from 8,000 to about 50,- 
000 ounces in that time. 

“When we consider that the yearly con- 
sumption is 400,000 ounces and that under 
the Government controlled price it brings 
$105 an ounce, the work being done by the 
natives under the guidance of American en- 
gineers seems remarkable. There has been 
gold mining there for many years. But the 
natives did not know the value of platinum. 

“They formerly carried the gold to the 
town of Quibdo to free it from the white 
grains of platinum, which were thrown into 
the streets as worthless dust. To-day the 
streets of the town are torn up and full of 
pot holes, where treasure seekers have dug 
away the surface and washed it for the 
platinum. They used to make counterfeit 
gold coins by using platinum and gilding it. 
Now these platinum coins are worth three 
times their weight in gold.—N. Y. Sun. 





The jewelry business of Welte & Wie- 
ting, 112 S. Adams St., Peoria, Ill, has 
been dissolved. Richard Wieting, junior 
partner, now remains the head of the busi- 
ness which will continue under the firm 
name of Welte & Wieting. 
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NORTHSIDE RETAILERS MEET 


Members of Bronx Retail Jewelers’ Associa- 
tion Hold Annual Conclave and 
Elect Officers 
The members of the Bronx Retail Jewel- 
ers’ Association held their annual meeting 
Tuesday evening, March 11, at Ebling’s 
Casino, 156th St. and St. Ann’s Ave. . The 


meeting was called to order promptly at 
8 p. m. by Hugo Falkenstein, president of 
the association, and after the minutes of 
the previous meeting had been read, the 
election of officers was taken up. 

Hugo Falkenstein was unanimously re- 


elected president. 


He at first declined, but 





HUGO FALKENSTEIN, RE-ELECTED PRESIDFN‘’ OF 
BRONX RETAIL JEWELERS’ ASSOCIATION 


was finally persuaded to accept the office. 
J. Stern, 3244 Third Ave., was elected vice- 
president. Murry Max, with C. T. Hol- 
der, corner 152nd St. and Third Ave., was 
elected secretary, and Henry Baum, 2935 
Third Ave., treasurer. 

After the election an open discussion took 
place to decide what would be the best 
method to employ to persuade backward 
members to live up to their pledge to the 
association. When the organization was 
first founded, a by-law was placed on the 
books making it compulsory for a member 
to close his store at 7p. M. on Tuesday and 
Friday evenings each week. This object 
was soon accomplished and all acted in ac- 
cordance with the rule until December, 
when it was withdrawn for the holiday pe- 
riod. However, since the practice was re- 
sumed last month, a few jewelers persist 
in keeping their stores open until 10 and 
11 o’clock, regardless of the rules of the 
association. 

A number of suggestions were offered, 
and it was finally decided to appoint a 
committee of 10 to visit these jewelers and 
try to persuade them to close their stores 
as heretofore. 

Mr. Max then read an article published 
in THe JEWELERS’ CiRCULAR explaining the 
income tax. When he had finished, I. Kut- 
ner, a certified public accountant, who was 
working in conjunction with the United 
States Government, gave a short lecture 
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and explained the tax laws. He also gave 
a brief outline of a simplified bookkeeping 
method which would greatly aid the mer- 
chants in filing their returns. 

Mr. Falkenstein then presented Murry 
Max with a beautiful watch. On the inner 
case are inscribed the words, “Presented 
to Murry Max as a token of esteem by 
the members of the Bronx Retail Jewelers’ 
Association, March 11, 1919.” The pres- 
entation was a complete surprise for Mr. 
Max. The applause that followed the pres- 
entation prevented him from making a 
speech. He, however, expressed his thanks. 

President Falkenstein had been seated 
but a moment when A. Landau, 3218 Third 
Ave., arose and presented him with a silver- 
headed cane and spoke of the excellent 
service that Mr. Falkenstein has given the 
association. 

A motion was carried to the effect 
that the next meeting night be ladies’ night. 

Placards to hang in the window ard store 
were then distributed. They read that the 
proprietor was a member of the Bronx Re- 
tail Jewelers’ Association, and as such 
would close at 7 p. M. on Tuesday and Fri- 
day of each week. 

The meeting was then adjourned and the 
memhers went below, where refreshments 
were served. 








MASSACHUSETTS CONVENTION 
Program for Meeting of State Retail 
Jewelers’ Association at Springfield, 
March 25-26 

Boston, Mass., March 12.—The program 
for the annual convention of the Massa- 
chusetts Retail Jewelers’ Association in 
Springfield, March 25-26, is now complete. 
It shows that a “live” and comprehensive 
schedule has been prepared which prom- 
ises to eclipse all previous efforts. Papers 
of unusual interest to the trade are to be 
read by Ellis Gifford, oi Fall River, on 
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Col. Harry L. Brown and Col. John L. 
Shepherd are also scheduled to speak Tues- 
day afternoon. Tuesday evening a banquet 
will be enjoyed. 

On Wednesday, March 26, E. F. Lilley, 
the president, will deliver his annual ad- 
dress and Ellis Gifford will report on 
“Trade Interests.” At the afternoon ses- 
sion committee reports will be received and 
officers elected. 

The officers of the association are: 
President, E. F. Lilley, Milford, Mass.; 
first vice-president, J. F. Kahl, Pittsfield, 
Mass.; second vice-president, Albert Kerr, 
Boston, Mass.; secretary, Louis S. Smith, 
Beverly, Mass.; treasurer, T. W. Durgin, 
Worcester, Mass. 

The convention committees are as fol- 
lows: 

Reception—H. S. Tanner, Providence, 
R. I.; S. M. Nathan, Fitchburg, Mass.; 
Robert A. Lohnes, Worcester, Mass.; 
Daniel J. Sullivan, New Bedford, Mass.; 
Fred C. Newhall, Lynn, Mass.; P. B. Rich- 
ardson, Springfield, Mass.; Robert Rossing, 
Springfield, Mass.; S. W. Searles, Spring- 
field, Mass.; W. A. Robinson, Springfield, 
Mass.; Harry P. True, Springfield, Mass. 

Resolutions—Frank E. Davis, Northamp- 
ton; Edward E. Franks, Worcester; Frank 
Ricard, Lowell. 

. Nominating—James Kingman, Boston; 
Ellis Gifford, Fall River; Ralph M. Bow- 
ers, Framingham. 

Banquet—W. A. Robinson, Springfield; 
Albert Kerr, Boston; E. W. Durgin, 
Worcester. 








A Diamond Jewel Presented to Capt. 
E. V: Rickenbacher, American 
“Ace of Aces” 


_—— 


AN interesting piece of jewelry was a dia- 
mond brooch in the form of an Avia- 
tion Corps insignia, recently presented to 
Capt. E. V. Rickenbacher, American “Ace 





DIAMOND JEWEL GIVEN TO AMERICAN “ACE OF ACES.” 


“Trade Interests”; by Col. Harry L. Brown 
on “Effect of the Jewelry Tax,”- and by 
William Orr on “Trade Acceptance.” 
Among the speakers are Charles T. Evans, 
past president of the American National 
Retail Jewelers’ Association; Major Fiats, 
Lieutenant-Governor Channing Cox and 
Col. John L. Shepherd. 

The program for the two days. starts 
with registration, in charge of the secre- 
tary, on Tuesday morning. The Tuesday 
afternoon session will start at 2 p. M., and 
the Mayor of Springfield will welcome the 
jewelers. Charles T. Evans will deliver 
an address and will be followed by a talk 
on “Trade Acceptance” by William Orr. 


of Aces,” at a home-coming reception held 
at the Waldorf-Astoria, in New York. 
The gift to Capt. Rickenbacher came from 
the Contest Board of the American Auto- 
mobile Association and was made by a 
committee of the Automobile Association. 
Mr. F. A. Croselmier of the R. & H. 
Platinum Works, a member of the board, 
was responsible for the presentation of the 
gift, which was made under his auspices. 
This interesting piece of diamond work 
was a product of the factory of Walter 
McTiegue, 62 W. 45th St., New York, and 
contains 154 diamonds and 24 sapphires. It 
is made of platinum throughout and ‘s a 
creditable example of the jeweler’s ait. 
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Choose The Necklace That Suits You Best 


Choose it for yourself, or as a charming gift appropriate to any occasion. 
In the Necklace La Tausca are combined the lustrous tints and perfect 
form of Nature’s own sea-born gems, of eternal loveliness and possessing a 
fascination no woman can resist; the favorite adarnment of well-dressed 
American women. 


Perles de Ceylon 


Lovely créme-rosée tinted indestructible pearis 
of superb beauty, in 1534 inch length. Solid 
gold spring-ring clasp. Like all La Tausca 
Necklaces, these are positively guaranteed not 
to peel or in any way suffer from the effects 
of perspiration, and their lustre and coloring 
is permanent. In selected cabinet of grey 
velvet, white lined. Eighteen Dollars at Your 
Jeweler’s. 


Panama-Pacific Pearls 


Beautiful Roman Pearls in iridescent hues, 
faithfully reproducing the genuine oriental tints 
found only in pearls from far eastern seas. 
Mounted with solid gold clasp. Daintily en- 
cased in grey velvet cabinet. Necklace is 1534 
inches long. (Shown below.) Nine Dollars at 
Your Jeweler’s. 
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For the bride, on her day of days, the exquisite 
pearl necklace; and for the bridesmaids, the matron 
of honor, the fiower girls—what more charming 
personal remembrance than a lovely necklace of 
pearls? 


Marquette Pearls 


Indestructible Pearls, oriental Roman quality, 
extra heavy, possessing a soft créme tint which 
distinguishes some of the most costly necklaces of 
natural pearls. Clasp of solid white gold set with 
two genuine diamonds. Grey velvet cabinet, white 
lined. Length of necklace, 24 inches. Sixty 
Dollars at Your Jeweler’s. 
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Batava Pearls 


Radiant necklace of finest Roman Pearls, 
glowing with elusive sunset hues. 18 inches 
long, pearls graduated in size. Enriched by 
exquisite solid white-gold clasp set with a 
genuine diamond. Encased in grey velvet 
cabinet, white lined. Forty Dollars at Your 
deweler’s. 


Diamond Opera Pearls 


Satiny pearls, Roman quality, with beautiful 
iridescent tints. This necklace is appropriate 
for any costume and is made up in the popular 
graduation of pear! sizes equivalent to 3 to 20 
grains in genuine pearls. Mounted with fancy 
white-gold clasp set with small genuine diamond 
and encased in grey velvet white-lined cabinet. 
(Shown below.) Twenty Doilars at Your 
Jeweler’s. 





you will find these and other fascinating La Tausca 

Necklaces in 15 14, 18 and 24-inch lengths, the pearls 

uniform or graduated in size in the strand. Prices 

up to $300. Ask your jeweler to explain the differ- 

ent necklaces, and give you a dainty booklet listing 
and illustrating them. 
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cA Somewhat “Different” Advertisement 
and a Big Reason Belind It— 


Aa GIERE is a strictly Retailer's advertisement 
a of La Tausca Pearls, a just as it 








to ageci of a million homes. There is a big idea 
behind it—to induce the reader to go direct to the 
jewelry store for La Tausca Necklaces or information 
about them. Note that the advertisement does not 
carry the maker’s name or solicit inquiries for book- 
lets from the home office. 


This is a “selling” advertisement, with real merchan- 
dise copy and illustrations designed to create active 
desire for the necklaces. 


Besides Cosmopolitan, La Tausca advertising appears 
this season in Harper’s Bazar, Vogue, Red Book, 
Photoplay Magazine, Theatre Magazine, etc., and in 
each magazine the display of picture and merchan- 
dise as well as the text is especially adapted to the 
reading public of that particular publication. It will 
pay you to follow this advertising closely and profit 
by the selling suggestions contained therein. 


You will see how the gift idea is emphasized. Wed- 
dings, Anniversaries, Birthdays, Easter Season —all 
these give you unusual opportunities to build perma- 
nent, profitable pearl business. 


A Page in HOW IS YOUR STOCK? Refer at once to your 
Cosmopolitan wholesaler’s catalogue and cover yourself for the spring 
for April and early summer trade. See that your wholesaler 
selling knows your wants NOW! 
usc A Retailers Supplied Through Wholesalers Only 
LA TAY PEARLS Consumers Supplied Through Retailers Only 
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GOOD WILL 


IS THE REWARD OF YEARS OF 


FAITHFUL SERVICE 


It is a quality in any busi- 
ness which can neither be 
bought,sold nor given away. 








Faithful service and unselfish cooperation 
for over thirty-three years has been the 
means used to acquire this valuable asset 
and has proved to be of distinct advantage 
to our customers. ; 


ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 


Offices only in New York City. 
No branches in United States. 


LONDON: AMSTERDAM: 
Audrey House, Ely Place 6 Tulp Straat 


We Sell 
Diamonds Exclusively 
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Abnormal Conditions of the Diamond Trade 





Increased Demand and Decreased Supply Cleans out Stocks of Importers and 
Cutters—Shipments Being Apportioned to Customers as Fast as They 
Come In, but Many Retailers are Disappointed in the Amount 
Received — Cutters and Importers Doing What They Can 
for the Trade and Not “Profiteering” by Conditions 




















Conditions in the diamond trade of this 
country are unusual. In fact, the demand 
for goods has erroneously been described 
in some quarters as hysterical and the po- 
sition of the diamond importer and cutter 
is not a happy, one despite the fact that 
never in the history of the trade has he ex- 
perienced such a demand for all kinds of 
diamonds as he does now. 

To sum up the situation in a nutshell, the 
demand for diamonds, not only in this 
country but all over the world, has gotten 
so far ahead of the supply that the stocks 
of importérs and cutters have become ex- 
hausted and the orders of their customers 
cannot be filled in full no matter how ur- 
gent the demand made by the customer, 
nor how desirous the importer or cutter 
is of satisfying it. 

Some time ago the scarcity of goods be- 
gan to be apparent but for a while it was 
confined to small sizes or to particular 
kinds of goods; but the condition instead 
of getting better has grown worse until 
now practically all lines and all sizes of 
goods are out of the market as far as 
stocks of the big houses in New York who 
supply the same are concerned. 

The condition, while primarily due to the 
general prosperity of this country and the 
demand for diamonds from jewelers of 
all classes, is aggravated by the fact that 
shipments from Europe have been fewer in 
comparison to the demand; that rough is 
scarcer than it has been for some time; 
and that even the production of the South 
African mines has been affected not only 
by the policy inaugurated by the De Beers 
Consolidated Mines, Ltd., to conserve the 
output, but by physical conditions in South 
Africa, such as the outbreak of influenza 
among the workers some time ago that had 
a serious effect upon the output arranged 
for. But coupled with all this there comes 
news from Europe to the effect that the 
sales of diamonds and gems in the big 
European countries is unprecedented. The 
demand in England and France is great 
but particularly in Denmark, Norway, 
Sweden, Holland, Switzerland, and even 
in Germany and Russia, sales of diamonds 
are reported to be increasing all the time, 

and there is an absorption of these gems 
totally out of proportion with what should 
be the normal demand under the present 
business conditions. 

Whether this is due to the fact that 
despite the war the workers in these 
countries have made more money than 
usual, or whether it is in greater part due 
to the fact that people with wealth in 
those countries are trying to put their 
money into gems which are easily hidden, 
carried away and convertible into money 
in other parts of the world, is a question 
about which there may be some discussion; 
but whatever it is, the condition is there. 





With a circumscribed output of rough, 
Europe is buying diamonds as never before 
at the same time the American public ave 
calling for the greatest amount of gems 
that have ever been asked for from im- 
porters and cutters. 

From some wholesale and retail jewelers 
who are not in touch with the situation in 
New York, have come complaints to the 
effect that their orders were ignored or 
their demands for goods from the houses 
which they regularly buy from were not 
acceded to. Some people felt they were 
personally discriminated against and could 
not understand the reason, while some even 
thought that there was an attempt on the 
part of the importer to hold out for higher 
prices. However, such a supposition is 
absurd because an investigation of condi- 
tions in the trade shows that all the larger 
houses have been taking especial pains to 
discriminate in favor of no one of their 
regular customers over another but have 
been using every effort to be fair by ap- 
portioning the goods as they came in among 
customers, in as equitable a manner as pos- 
sible. What is more, none of the reputable 
houses have used the occasion for “profi- 
teering” despite the fact that here and there 
offers of extra prices and bonuses have 
constantly been made by people who wished 
to get certain goods within a certain time. 

Such a condition could not help but cause 
a jump in prices in a few instances among 
small dealers who were willing to take 
advantage of the opportunities offered, but 
taking the trade as a whole the question of 
price of goods has been no factor either 
with importer or with customer. The 
trouble of the former has been purely in 
the allotment of such gems as he received 
to the customers who needed them most. 

As a representative of one large cutting 
house put the situation to THE JEWELERS’ 
CrrcuLaR last week, “Never in my entire 
career in the diamond trade have I seen 
conditions such as they are to-day. It is 
due wholly to the fact that probably for 
the first time in history the demand for 
diamonds is so far ahead of the supply in 
sight that it will be a long time before we 
catch up to normal conditions again. 
There are practically no diamonds in 
stock in the country. The stocks have 
been absorbed and there is no chance to 
recoup because as fast as gems come in 
they are taken up. 

“As far as we are concerned, we thought 
we had prepared for the conditions and 
had one of the largest shipments of rough 
we ever brought in some months ago, but 
this has been snapped up as fast as it has 
been cut, and to-day we have not in stock 
40 per cent. of the amount of goods that 
we usually feel is necessary to carry at 
this season of the year.” 

When asked about the report published 
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in one of the New York papers that $10,- 
000,000 worth of gems could be quickly ab- 
sorbed, he said, “There is no doubt about 
it; it would not take any more than the 
large houses to take up these gems to fill 
up their stocks. Even then if we refused 
to make any further sales, the orders that 
we have on hand would keep us busy for 
a long time.” 

Another prominent diamond importer 
speaking of the situation said, “Conditions 
are absolutely abnormal at the present 
time but there is no need for dealers or 
customers to grow hysterical as some of 
them have been over the situation. Things 
will get back eventually to normal con- 
ditions, and in the meantime the jeweler 
not conversant with the situation should 
realize that the big houses who handle dia- 
monds are trying to do the honorable 
thing by their customers and meet demands 
of all in an equitable way. This means 
that no one can get ahead of the others. 
Every one should be willing to sacrifice 
something for the good of the trade. As 
far as I know every shipment of goods 
that comes in either to our house or to 
others is being allotted out to customers 
whose orders are already received.” 


“No,” he answered, “the importers are 
not attempting to take advantage of the 
situation, they are trying to conserve the 
jewelry trade as a whole. Why, we have 
not had a single shipment of goods (and 
we have had several) that we could not have 
sold at a profit without going to our cus- 
tomers at all by simply allowing them to be 
sold to other dealers in this building,—but 
that is not business. What we are trying 
to do, and what others are trying to do, 
is to see that such goods are equitably dis- 
tributed to all parts of the country and 
that the customers who have stood by us 
in the past when the market was not ac- 
tive will get proper consideration in their 
needs to-day.” 

At the office of a third large firm the 
conditions outlined above were confirmed 
and even amplified, and the tribulations of 
the diamond importer emphasized by the 
recital of the experience of their own and 
other houses who were receiving goods in 
small quantities together. Said the head 
of this firm, “Every shipment of goods that 
we receive is practically sold before it is 
opened but despite this fact customers who 
come to our office (and many out-of-town 
jewelers have come to New York for the 
purpose of seeing why they cannot get 
their demands attended to), are insisting 
whenever they know of a shipment coming 
in that we turn the whole lot over to them. 
We have had to refuse some of our best 
friends who were willing to purchase all 
or part of the shipments at any price and 
on any terms and who could not see that 
it was unfair to discriminate against some 
customers for the benefit of another. 

“Of course, we and other houses have 
had to turn down cash offers for goods 
from firms who were not our regular cus- 
tomers, offers on which we could have 
made a remarkably good profit, but the 
people who made them had not dealt with 
us in the past and simply came to us be- 
cause the houses through whom they 
usually bought were denuded of the goods. 
“You would be surprised to know the 
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Instead of the usual profile we are 
developing high-class full-face cameos, so 
increasing - our selection of unusual 
cameos to better satisfy the requirements 
of the trade. 

This illustration is an example of one 
of the full-face cameos which we are 
carving to a greater extent. 


Our studio is specialized in developing 
any subject or any idea in artistically 
carved cameos. 


F. VITELLI & SON 


277 Broadway, New York 
The House of Cameos 
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ave had from other importers 
they knew that a shipment = 
ived, and in many instances this 
0 aus of hoggishness on the part of 
the importer but simply an attempt by him 
to buy at a premium goods which he knew 
his customers had to have to carry on 
their business. Of course, we have to look 
out for our own customers first, but even 
with all we are doing the jeweler does not 
seem to understand fully why he is getting 
so little or why he can only get part of his 
orders filled. : 

“This condition in no way applies to 
goods of any kind or any size. We can 
sell everything from the smallest ‘to the 
largest that we get to our own customers 
without solicitation and still be “in bad” 
with a lot of them because we cannot meet 
their needs. It is a time that tries the 
patience of every man who wants to be 
fair and do the right thing by those who 
have helped him in past years, and we can 
understand also that it is equally trying 
to the patience of the wholesaler and re- 
tailer who has the demand for the stones 
from his customers and cannot fill them.” 

The same story in greater or less de- 
gree, and with different variations was 
told at a large number of other offices in 
the diamond trade, at all of which places it 
was pointed out that the only thing to do 
was for all to be patient until the increased 
goods or decreased demand tended to 
alleviate the present conditions. 

It was also pointed out that the in- 
ability to get diamonds, particularly small 
diamonds, might have a serious effect upon 
the manufacturer of platinum and other 
jewelry as the manufacturers thereof 
could not get what they needed to com- 
plete the pieces. Whether or not this will 
have an effect on jewelry designs and tend 
to increase the amount of ornamentation 
and decrease the amount of stones used, 
was not a subject on which any of the 
dealers care to venture a prediction at the 
present time. 


offers we h 
the moment 








Annual Dinner of Los Angeles and Southern 
California Manufacturing Jewelers’ 
Association 


Los AncELeEs, Cal., March 8.—The first 
annual dinner of the new Los Angeles and 
Southern California Manufacturing Jew- 
elers’ Association was held in this city on 
March 3. Between 30 and 40 representa- 
tive manufacturers were present. The com- 
mittee in charge comprised E. L. Deacon, 
A. Moss and E. A. Miller. Mr. Deason 
acted as toastmaster, a position for which 
he proved himself admirably adapted, keep- 
ing everybody in a happy frame of mind. 
It was announced in advance that no busi- 
ness was to be transacted and that all the 
time would be devoted to getting better ac- 
quainted and having a good time socially. 

Z. A. Skinner, president of the associa- 
tion, made a short address and was fol- 
lowed by Carl Entenmann, who reviewed 
the progress of their common industry 
since he came to Los Angeles 30 years ago. 
The program was enlivened by good music 
and the meeting did much to create greater 
fellowship among those present. 

An association similar to that in this city 
has been formed in San Diego and the 
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two will co-operate to advance their com- 
mon interests. 








MESSENGER ROBBED 


Bandit Working Below Fulton St, New 
York, “Dead Line” Robs Employe 
of Uptown Concern 


For the first time in years a professional 
crook invaded the dead line in New York, 
got into the jewelry district and held up a 
messenger of a retail jeweler in the build- 
ing at 65 John St., taking from him at the 
point of a revolver a bag containing repair 
jobs valued at between $400 and $500. 
The victim was Henry Bucek, 16 years old, 
employed as a messenger by Lambert Bros., 
manufacturing and retail jewelers at 58th 
St. and Third Ave. 

Young Bucek has been in the employ of 
the retail house for about a year and is 
thoroughly trustworthy. He has been en- 
gaged recently in taking special repair jobs 
from his house to the various concerns in 
Maiden Lane and bringing back others, and 
occasionally articles that had been ordered 
for stock. Wednesday he went down and 
made his usual rounds, and among other 
places visited the building at 65 John St., 
where he called at the office of N. J. Felix, 
watchcase maker and repairer, on the third 
floor, left some work and took away other 
articles. Having to call at the office of 
Mr. Apfel on the floor below in the same 
building, he walked downstairs and as he 
got to the foot of the stairway on the first 
floor he noticed a man crouching in an al- 
cove, and happening to turn around he 
saw the man with his hand upraised and 
a minute later the man drew a pistol and 
confronting the messenger told him not to 
move. The man gave the boy a push, 
forced him to sit on the stairs, grabbed the 
bag, and then telling the boy that if he 
opened his mouth he'd kill him, rushed 
down to the street. 

Frightened out of his wits, the lad re- 
mained in the position for a few seconds 
until he heard the front door close, and 
then rushed into the street after the thief. 
He ran first to William St., where he be- 
believed the man had gone, and then tele- 
phoned immediately to his firm. Harry 
Lissauer, of Lambert Bros., came down 
town at once and found the messenger in 
an almost hysterical condition but was 
finally ‘able to quiet him sufficiently to get 
the story of the theft. 

Detectives were at once put on the case 
and a thorough investigation is being made. 
Fortunately, the boy had left most of the 
work which he had in the bag before the 
robbery took place or the loss would have 
been considerably greater. 

Although millions of dollars worth of 
goods are carried about yearly in the 
Maiden Lane district, this is the first rob- 
bery of its kind that has been reported for 
a long time. About seven years ago a 
somewhat similar case occurred in about 
the same location when the messenger of 
an uptown store was attacked. The build- 
ing in which the robbery occurred is an old 
one that has been remodeled slightly, but 
as a rule traffic is heavy enough up and 
down stairs to make such an attempt by a 
thief exceedingly dangerous. 
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DEATH OF ABRAHAM ROBINSON 





Providence Jewelry Manufacturer Passes 
Away at Battle Creek, Mich. 


ProvipeNcE, R. I., March 8—Abraham 
Robinson, a member of the manufactur- 
ing jewelry concern of the Empire Mfg. 
Co., 101 Sabin St., died at Battle Creek, 
Mich., last Monday in his 70th year. He 
had been on a trip in the middle west 
for the concern and was taken ill and 
removed to a hospital where he was 
operated on a week previous to his 
death. At first it was thought that he 
would recover, but complications inci- 
dental to advancing age developed and 
caused his death. 

Mr. Robinson lived at 57 Sefton Drive 
Edgewood, R. I., and leaves his widow, 
four sons and two daughters. The 
family came from Canada to this country 
several years ago, locating at Pittsburgh, 
Pa., where one of Mr. Robinson’s sons, 
Moses Robinson, started in the retail 
and wholesale jewelry business in 1900 
at 611 Homewood Ave. Two years later 
the business was removed to larger quar- 
ters in the Washington National Bank 
building, 927 Fifth Ave., and developed 
a considerable business. In January, 
1913, it was decided to change the busi- 
ness into a manufacturing concern, and 
removal was made to Providence and the 
present style adopted. sand 

In March, 1915, Moses Robinson, who 
had conducted the business from the 
start, took his father, who had been 
associated with him, his brother, Lewis 
Robinson, and Alfred Spear, a cousin 
who had been salesman for the firm for 
a number of years, into the partnership. 
In 1917, Louis Robinson registered with 
the Providence city clerk’s office the 
style of the New England Specialty Co., 
to sell certain lines of goods manufac- 
tured by the Empire Mfg. Co., and early 
in 1918, the latter firm took over the 
charter and business of the Royal Jewelry 
Co., of this city, that had been organized 
by another brother, Ephraim Robin- 
son, in May, 1916, and in which Abraham 
and his other sons held stock. 

The other sons of the deceased, 
Ephraim and David Robinson, are part- 
ners in the Robinson Jewelry Co., Wash- 
ington St., this city. 








Federal Trade Commission Taking Steps to 
Protect Liberty Bond Holders from 
Stock Fakers 

The Federal Trade Commission has taken 
further positive steps today toward pro- 
tecting holders of Liberty Bonds and War 
Savings Stamps from fraudulent stock pro- 
motion schemes, including fake gold mines, 
platinum mines, etc., under which thousands 
of small Government bond holdérs are 
being besought to “exchange” their bonds 
for securities of uncertain value. 

Searching questionnaires have been sent 
out to many firms, whose literature had 
been turned over to the commission for 
examination. They contained 32 questions 
bearing on the amount of promotion stock 
and sums actually invested and the cor- 
poration’s organization, business, plans, 
properties and financial condition. 
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T is not difficult to know why we find it easy to make 
friends with our platinum jewelry—nor why we keep 
those friends. 


With the genius of our artists and craftsmen embodied in 
our jewelry, and with the courage and foresight exercised 
in purchasing diamonds and precious stones, it could not be 
otherwise. 


Our Platinum Jewelry creates profits for the retailer as our 
productions create desire in their customers, and a retailer’s 
business friendship is based largely on the profits he makes. 
No less attractive is our price for diamonds and precious stones. 


If you do not know us we would welcome an acquaintanceship 
that would lead to business friendship. 
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HIGH GRADE PLATINUM JEWELRY 
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North Shore Jewelers Meet 





Members of Retailers’ Association Hold Annual Gathering at Beverly, Mass. 
—Trade Topics Discussed and Officers Elected 
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Beverty, Mass., March 13.—The annual 
meeting of the North Shore Retail 
Jeweler’s Association which was held at 
Beverly, Mass., yesterday proved one of 
the most interesting meetings yet held in 
the history of that live organization. Lynn, 
Salem, Marblehead, Gloucester and Bev- 
erly are included in the membership and 
each town was largely represented at the 
meeting. 

Louis S. Smith of Beverly, who is also 
secretary of the State association presided, 
and after a welcome to the visitors, dwelt at 
some length on matters of legislation per- 
taining to the interests of the association. 
Mr. Smith also spoke of several Massa- 
chusetts measures which have been pro- 








LOUIS S. SMITH WHO PRESIDED 


posed. One of these is the so-called auc- 
tion bill, which permits of no auctions 
after 7 o’clock in the, afternoon. This he 
said would probably be passed in some 
form by the State legislature, although 
possibly an amendment might be attached, 
providing that cities and towns regulate 
the time specified in the bill, which would 
be acceptable to the jewelers. Another 
bill was the jeweler’s lien bill, in which 
the work on a repair job left with the 
jeweler would constitute the lien, and if 
the goods are not called for within a year, 
the article may be sold, the proceeds after 
deducting the legitimate expenses to be 
turned into the county treasury. 

At the close of President Smith’s re- 
marks the secretary, Arthur Stern, Lynn, 
reported the membership of the associa- 
tion to be 45 and the finances and other 
affairs to be in excellent shape. 

It was voted that the association go on 
record as favoring the Daylight Saving 
Law, and the meeting proceeded to the 
election of officers for the current year. 

President Smith appointed as a com- 


mittee to bring in a list of names J. Mer- 
ton Allen, Beverly; Adolph Macule, 
Salem, and C. S. Ramsdell, Lynn. The 
committee reported and the following of- 
ficers were elected: President, F. C. New- 
hall, Lynn; vice presidents, E. W. Davi- 
son, Lynn; H. F. Mohr, Salem; R. M. 
Cook, Marblehead; G. H. Bibber, Glou- 
cester, and John F. Hill of Beverly, 
treasurer, R. F. Thompson, Gloucester, 
secretary, Arthur Stern, Lynn. 

The speaker of the evening was H. E. 
Duncan, consulting expert of the Wal- 
tham Watch Co. Mr. Duncan has been 
with the company over 50 years and is st.'! 
a live wire in the business. He had charge 
of the first exhibit for the company at the 
Centennial exhibition at Philadelphia in 
1876 and has represented them at every 
World’s fair since that time. 

Mr. Duncan took for his subject “The 
Commercialization of the Repair Depart- 
ment.” He said that too often when a job 
for repair is brought into a store, the pro- 
prietor will take his glass, look at the 
watch and say we will do the work for 
so much. This is not as it should be, he 
declared. No one can tell at a glance just 
what is needed to be done. The watch 
should be left and the customer told that 
the jeweler will look it over and see what 
is wanted, and guarantee a satisfactory 
job. If the job is done for the price first 
named, in nearly every case, the work is 
done at a Inss, for there are overhead 
charges wich are not often enough con- 
sidered, he said. 

What the customer wants, he pointed out, 
is a satistactory job. He wants his watch 
to keep good time, and if it does and he is 
satisfied, then the jeweler has made a cus- 
tomer that will stay with him. Continuing 
he said: 

“The watch repairing department should 
be thoroughly systemized, you should know 
just what your repairer costs you, just how 
much he brings in the way of business and 
what your overhead expenses total. Then 
and not till then will your repair depart- 
ment be put on a profitable basis. 

“Many stores have the repairing depart- 
ment in the front window, from my point 
of view, this is a mistake. The front win- 
dow should be used for an attractive dis- 
play of the goods inside the store. 

“The first person seen as the customer 
enters the store should be the proprietor, 
who should receive his customers cordially, 
and conduct them personally to the de- 
partment he or she is looking for. Take 
a personal interest in your business and 
be the real boss of your store.” 

The speaker contrasted conditions in the 
business today with those of half a century 
ago, when he said every man in the 
jewelry business knew his trade thoroughly. 

He spoke of the New England watch- 
maker’s school at Boston which was the 
only such school in New England, and 
which gave a diploma certifying that the 
man who graduated from that institution, 
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was competent to handle any part of a 
watch repairing job. “Then, too,” he said, 
“we should consult the school authorities, 
and if young lads are available, offer them 
sufficient inducements to enter the busi- 
ness. Then if they prove apt pupils after 
a reasonable trial, set them to work in 
earnest. We must make the watchmakers 
ourselves.” 

A general discussion was enjoyed at the 
close of Mr. Duncan’s talk which brought 
out many interesting things of interest to 
the jewelers assembled. 

A fine spread was served previous to the 
business session, and the meeting was 














H. E. DUNCAN, WHO ADDRESSED THE JEWELERS 


voted one of the best ever in the history of 
the association which has come to be 
recognized as a power for good in the 
jewelry trade. 








Jewelers Gold Bars Withdrawn and Ex- 
changed at New York 
. Week ended March 15, 1919. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. - $1,038,656.98 
Gold bars paid depositors.......:... 481,280.92 
Total TL Oe EE Oe Ee be $1,519,937.90 
Of this the gold bars exchanged for gold coin 
are reported as folluws: 








PO DOs eV calsploastecednenetuen 1 

PONE BN vison cexnesetecss> 6p cree eyes. 

March 12.<... 56 dd. Oked rhs Web oied 223,436.39 

ROOD BE ore usin c Ha Dende per ea cue ue 171,922.54 

EU BA ios acs: dns caecaualeccn nee 184,191.91 

PO EG dict ts cara eeaede tee 86,634.87 
TOME} cucecseQinthiawece ave $1,038,656.98 








The American Association of Advertis- 
ing Agencies is issuing a bulletin to its 
members explaining the plan of the De- 
partment of Labor for using white space 
in magazine advertisements to carry slo- 
gans of the department, signed by the Sec- 
retary and bearing the departmental seal. 
The purpose is to continue into peacetime 
production the co-operation between em- 
ployers and wage earners which secured 
industrial harmony and made possible the 
winning of the war. At the convention of 
the Association of National Advertisers, 
held in New York Dec, 4-6, many of the 
delegates assured the Department of Labor 
their full co-operation in the plan, 
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POLICE ARREST BANDITS 


Man and Woman Who Held Up Los Angeles 
Jeweler and His Wife in Their Home 
Are Caught and J ewels Are Recovered 

Los Ancetes, Cal., March 8—Oscar Gu- 
bin, proprietor of several jewelry stores in 
this city and his wife were the victims of 
an exceptionally bold robbery a few even- 
aye Mrs. Gubin were away from 
home during the afternoon. During their 
absence a well-dressed woman wearing a 
motor coat and brown goggles called at 
their house and asked for Mrs. Gubin. 
She told Mrs. Johnson, the housekeeper, 
that she was an old friend of the family. 
After a short stay she left, asking if the 
Gubins would be home in the evening. In 
the evening shortly after the family had 
dined there was a telephone call and a voice 
asked if Mrs. Gubin had returned. Leon 
Gubin, 10-year-old son, who answered the 
call, heard the woman on the phone say 
“Pll be right over.” 

A few minutes later the doorbell rang. 
The boy went to the door and as he opened 
it a man dressed in a smart Norfolk jacket, 
gun in hand and his face blackened, brushed 
past, followed by the woman, whose face 
was covered with a veil and colored gog- 
gles. Quietly entering and locking the door 
behind them the man advanced to the cen- 
ter of the room, while the woman stepped 
to one side. As Mrs. Gubin drew back sur- 
prised, the man pointed the gun at her 
and. told her to keep quiet. Hearing the 
commotion Mr. Gubin entered the room 
and at once saw the gun leveled at him. 
He was lined up against the wall, as was 
also Mrs. Johnson, who then entered. The 
woman then approached Mrs. Gubin, and in 
a refined voice said: “If you will only keep 
still, Mrs. Gubin, we will not be compelled 
to hurt you.” She then took from Mrs. 
Gubin’s finger a heavy platinum ring set 
with a large diamond, unclasped a four-inch 
platinum bar pin, also set with diamonds, 
from her gown and took from her waist 
a valuable watch. 

Mr. Gubin was in his bath robe and after 
glancing at him the woman stepped back, 
and said: “You'll now march up stairs 
single file and the first one who calls for 
help will be shot.” Upstairs the bandits 
forced all three into a closet and locked 
them in. The telephone wire had been 
previously cut. Later neighbors heard 
cries from the house and liberated the 
prisoners. 

Less than 24 hours later both the rob- 
bers were in custody. Mrs. Gubin had 
recognized the woman as the one she had 
seen in her husband’s store and whose voice 
she had heard. It was not until she had 
heard her voice that she was sure of the 
woman’s identity. She was able to give 
such an accurate description and identify 
her so positively that the woman was ar- 
rested at the railroad station as she was 
starting for San Francisco and made a 
complete confession and _ revealed the 
identity of her associate. She gave as her 
name Louise Yarnell and that of her ac- 
complice as Isaac Bickoff, a Russian. On 
Bickoff’s person was found all the stolen 
jewelry except two diamonds and the 
watch, which he said he had sold in Long 
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Beach. The woman said she came from 
California, Mo. The police say she was 
arrested in Seattle some time ago on sus- 
picion of robbery. 

Bickoff calls himself a salesman and 
says he came here from San Francisco a 
month ago. The police say that the woman 
has also gone under the names Kidd and 
Ainslee. She says she has been in Los 
Angeles six months and that she has a hus- 
band in Kansas City. She had a 32-calibre 
revolver concealed in her handbag when 
arrested. 








WHO LOST THIS JEWELRY? 


Boston Police Trying to Locate Owners of 
Property Found in Possession of Man 
Wanted by Detroit Police 
Boston, Mass., March 15.—The police are 
endeavoring to discover from what jewelry 
stores valuables found in the pockets of 
Lewis Rosetti, arrested a week ago Thurs- 
day night, may have been stolen. Lewis 
and his brother John were discovered by 
Inspector Ryan on Essex St. carrying an 
extra overcoat. Becoming suspicious he 
stopped them, but they were unable to give 
any clear statement as to their business. 
He took them into the nearest station house 
as suspicious persons and searched their 
clothing. In the pockets of John they found 
a loaded revolver and a blackjack, and on 
Lewis, two diamond rings, valued at $850 
and $200, respectively; a diamond stickpin, 
valued at $400, and a gold watch and chain. 
At police headquarters, a picture of Lewis 
was found, as well as a warrant for his 
arrest from Detroit, where he is wanted as 
a fugitive from justice. His record shows 
that he was also a telephone box thief in 

Pennsylvania. 

He would say nothing as to where he 
got the valuables found in his pockets. To 
a charge of carrying a loaded revolver John 
Rosetti pleaded guilty in the Municipal 
Court, and he was held in bonds of $1,000 
for a hearing March 7. Lewis Rosetti was 
charged with larceny of jewels, and pleaded 
not guilty. He was held in bonds of $2,000 
for a hearing on the same date while police 
officers investigate his case further. 

When the cases were tried on March 7, 
John Rosetti, was fined $50 for carrying a 
loaded revolver. Lewis’ case of larceny was 
placed on file, and he was kept to await the 
arrival of Detroit police officers. He stated 
that he would fight extradition. It was re- 
ported that the man had a Detroit warrant 
for his arrest in his pocket, but the Boston 
police say that this was not the fact. 








CHANGED HIS MIND 


Bandit Who Attempted to Hold Up Belle- 
fonte, Pa., Jeweler Glad to Escape 
Empty Handed 


BELLEFONTE, Pa., March 9.—Frank Gal- 
braith, a jeweler was working at his bench 
last night when a man appeared and with 
drawn revolver demanded his money and 
all the jewelry in the show case. 

Without hesitating, Mr. Galbraith asked 
the desperado if he wanted what was in a 
drawer as well. The man yelled that he 
did. Galbraith calmly walked to the 
drawer and pulled out two revolvers about 
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two sizes larger than the would-be bandit’s. 
The man took one look, turned on his heel, 
and bolted for the door. Before Galbraith 
could fire he escaped. 








IN FINANCIAL TROUBLE 





Creditors - Start Bankruptcy Proceedings 
Against Tree & Co., Inc., New York, 
and Receiver is Appointed 


An involuntary petition in bankruptcy was 
filed on Thursday against Tree & Co., Inc., 
a retail jewelry concern at 6 E. 46th St., 
New York. Immediately after the filing of 
the bankruptcy petition an application was 
made to Hon. John C. Knox, one of the 
district judges of the United States Court 
for the Southern District of New York, for 
the appointment of a receiver. 

A large number of creditors, both in 
number and amount, presented a petition 
to the judge requesting the appointment of 
Herbert A. Wolff, of Greenbaum, Wolff & 
Ernst, general counsel for the National 
Jewelers Board of Trade, as receiver of the 
concern. Acting upon this request, Judge 
Knox appointed Mr. Wolff and fixed his 
bond at $5,000. The receiver at once quali- 
fied and took possession of the alleged 
bankrupt’s store. 

It is said that the liabilities are in the 
neighborhood of $30,000 and the assets ap- 
proximately $17,000. Some of these assets 
are claimed by Mrs. Margaret Tree, the 
wife of M. Maxwell T. Tree, who was the 
active head of Tree & Co., Inc. Mrs. Tree’s 
claim is that some of the merchandise was 
given to her as collateral security for money 
advanced by her to the corporation. Simi- 
larly some of the stock is claimed by Henry 
M. Wise, who also claims that he advanced: 
money to the corporation and received part 
of the stock as collateral. 

The receiver announced that these trans- 
actions would be thoroughly investigated 
and that the merchandise claimed as col- 
lateral would only be turned over by him 
to the claimants if he were ordered to do 
so by the court. 

Early in the month of February, Tree &. 
Co., Inc., made an application to the Su- 
preme Court of New York County for the 
appointment of a temporary receiver for 
the purpose of effecting a voluntary dissolu- 
tion of the corporation. Charles T. Dough- 
erty, of Charles T. Dougherty Co., Inc., one 
of the creditors, was appointed at that time 
temporary receiver. In view of the fact 
that the proceedings in the State Court do 
not permit the latitude in investigation and 
examination that the proceedings in the 
Federal Court allow, it was deemed advisa- 
ble to file the petition in bankruptcy and 
transfer the case to the Federal Court. 

The receiver announced that he was tak- 
ing immediate steps to examine the officers 
of the company before Commissioner Gil- 
christ, under Section 2la of the Bankruptcy 
Act, and that all steps would be taken to 
conserve the assets and realize the most 
possible for creditors. 

Under Judge Knox’s order, Mr. Wolff is 
permitted to continue the business for five 
days. He announced ‘that he would do this, 
and, if it seemed advisable, he would make 
application to the court for leave to con- 
tinue the business longer. 
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eZ Important Decision on Diamond Cluster Patent 








United States Court at Cincinnati Decides in Favor of Victor A. Gebhardt in 
His Suit Against Jos. Noterman & Co.—Whitehouse Bros. Declared 
Not to Have Infringed 

















Crncinnatl, O., March 15.—In a lengthy 
opinion Judge Howard Hollister, of the 
United States District Court, has finally 
rendered his verdict on the solitaire dia- 
mond cluster suit which has been pending 
before him for many months. The opinion 
was rendered Thursday, March 13, and in 
substance the plaintiff, Victor A. Gebhardt, 
is awarded the verdict over Anna Noter- 
man, doing business as Joseph Noterman & 
Co., but loses in his suit against Joseph C. 
and William H. Whitehouse, partners, do- 
ing business as Whitehouse Bros. The suits 
were tried together and the opinion deals 
with both. The suits were for infringe- 
ment of patents which Gebhardt claimed 
were solely his. The defense was based on 
“alleged invalidity because the patent is for 
a mechanical construction when it should 
have been for a design, and, in any event, 
does not involve inventive genius; the prior 
art; prior use; and non-infringement.” 

After explaining how Strelitz patented his 
idea to improve diamond cluster settings 
by mounting a plurality of small stones in 
such a way as to give the appearance of a 
single large jewel when set in one of the 
forms known to the trade as “Tiffany” 
and “Belcher” settings, Judge Hollister 
shows just what Gebhardt did by way of 
improvement. “He made his cluster look 
like a single stone,” said the judge, “not 
only when viewed from above, but from the 
side also. All he did was to attach five 
platinum wires to the edge of the cluster- 
plate, at points equi-distant, and draw them 
to a point of contact below, all in such 
position as to represent the edges of the 
facets of a brilliant below the girdle, in 
one construction; and in another, he used 
metal plates representing the facets below 
the girdle, but truncated so as to resemble 
the collet (culet?) of a brilliant. 

“Gebhardt’s construction is handled and 
set as if it were in fact a single stone. It 
is not, strictly speaking, a setting, but, as 
counsel say, it is ‘the thing to be set.’ The 
claims are silent as to the kind of setting 
to be used for displaying the simulated 
brilliant, but it is obvious that it must be 
mounted in a setting in which the openings 
in the gallery permit the structure depend- 
ing from the cluster-plate to be visible. 

“It is also obvious that a cluster so con- 
structed as to appear to be a single stone 
could not, to produce that effect when 
looked at from the side, be set immediately 
upon the shank of a ring; for instance, 
though clusters, as such, are often mounted 
that way. It occurred to Gebhardt that a 
construction below the plate, simulating the 
facets of the lower part of such a single 
stone as the cluster purported to be would, 
with the cluster, give the impression of a 
single stone when viewed, not too closely, 
from either the side or from above. 

“The subject dealt with does not include 
clusters sometimes relatively large, making 
no pretense of being anything else than they 


are and appear to be, whether the stones are 
set in a plate or mounted in the various 
forms of cluster mountings in the prior art. 
The plates are supplied to manufacturing 
jewelers by houses making jewelers’ sup- 
plies, of which the largest in the United 
States, and perhaps in the world, is Her- 
pers Bros., of Newark, N. J., with an office 
on Maiden Lane, New York city. 

“Gebhardt, after stating the important 
fact: ‘The plate with the stones mounted 
thereon and the depending portion of the 
frame can be readily mounted as a single 
stone in a ring 8, or for a pin, or any other 
desired way,’ sets forth his claims: 

‘ “1A setting for a cluster of small stones com- 
prising a disk or plate to hold the stones, with 
a framework secured to the plate and depending 


therefrom to resemble the facets of a brilliant 
below the girdle. 


‘ hy ed * * 


Keer i. setting for a cluster of small stones com- 
prising a disk or plate to hold the stones, with 
wires secured to the edge of the disk at equal 
distances from each other, and extending down- 
wardly to resemble the meeting edges of the 
facets of a brilliant below the girdle.” ’ 


Judge Hollister held that this patent was 
clearly for a combination of an old cluster, 
held on a plate, and a new mechanical struc- 
ture below the plate, “dependent therefrum” 
(Claim 1), or “secured to the edge of the 
disc * * * and extending downwardly 
(Claim 3), and contemplates a single or 
unitary structure, which when set in a suit- 
able mounting, gives the appearance of a 
single stone. Gebhardt’s structure at once 
became known to the trade as a ‘solitaire 
cluster.’ There is nothing in the prior art 
like it or suggesting it, although experts 
(neither of them experts in the jewelry art) 
thought, testifying from prior patents and 
from models, it had been anticipated.” He 
says: 

“But when the unity of Gebhardt’s struc- 
ture is borne in mind, and the object to be 
attained by the dependent wires or plate, 
in combination with the cluster itself, the 
departure of his ‘solitaire cluster’ from the 
prior art is so pronounced to put his struc- 
ture in a class by itself.” The judge held 
that leading jewelers held to this opinion 
and that immediately upon its introduction 
into the market a marked demand arose. 
He held it is true Gebhardt advertised his 
goods liberally, and defendants would base 
his success on that fact and not on the nov- 
elty and utility of the article. If this were 
true, he said, active demand and large sales 
would not be important, but he claims the 
testimony in the case shows abundantly that 
the solitaire cluster “took” at once on the 
market and Gebhardt made large sales. The 
opinion continues ; 

“Its utility lies in its beauty, apparent to 
whomsoever looks at it. Its simulation of 
reality cannot be denied. Of course, we 
are dealing with clusters not too large for 
the purpose for which they are intended, 
because the cluster and its dependent struc- 
ture may be so large as to no longer simu- 
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late a brilliant, whether looked at from 
above or from the side. The last persons 
to be heard denying the beauty of these 
clusters and their simulation of reality are 
Whitehouse, who has appropriated bodily 
Gebhardt’s idea, and Noterman, who, since 
Gebhardt’s solitaire cluster came on the 
market, sets in a ‘Tiffany’ mounting, on a 
ring, an old Noterman construction, never 
theretofore set or intended to be set in that 
way, either in a ring or earring, bar, pin, 
or other article of jewelry.” 

Judge Hollister, in disposing of the de-~ 
fendants’ evidence regarding a number of 
patents in the prior art, declared that Fry’s, 
patent, No. 165,722, July 20, 1875, and 
Fuchs, Nos. 505,218, Sept. 19, 1893, and; 
677,075, June 25, 1901, had no features in 
common with Gebhardt’s structure. None. 
of the references suggest Gebhardt’s struc- 
ture, he declared. He ruled that the device 
was not found in the prior art. He de- 
clared that a consideration of the testimony: 
concerning Suderov’s alleged prior use 
“leaves one’s mind quite unsatisfied,” and 
did not leave proof beyond a reasonable. 
doubt in the jurist’s mind. He ruled the. 
defendants failed to establish this alleged 
prior use. “And so it was with Noter- 
man’s prior use,” Judge Hollister continued. 

“Noterman’s construction is a sort of a. 
basket-like arrangement, which is really a. 
setting for a cluster or single stone, and 
was always so used by Noterman, whether 
mounted on a ring, or earring, or as a 
pendant, or la Valliere. But after Geb- 
hardt’s device came on the market with an 
assured success, Noterman for the first time. 
mounted his stone or cluster, already set 
in his construction, in a Tiffany setting in 
a ring. * * * Gebhardt’s construction 
suggested to Noterman that if he made the 
lines of the substructure more delicate, and 
mounted the whole in a Tiffany setting, the 
resultant would, under the same conditions. 
as Gebhardt’s—that is to say, that the entire. 
jewel, as set, was not so large as to disclose 
what it actually was—would be a simulation 
of the facets of a brilliant below the girdle, 
and thus give the appearance to the entire 
cluster of a single stone.” 

Fc1 Gebhardt’s entire invention, the court 
says ite looks to the claims, specifications. 
and jrawings of the plaintiff. “When so. 
regarded,’ the opinion continues, “it must 
be held that when Noterman made the lines 
of his substructure more delicate, and set 
his unitary structure in a ‘Tiffany’ or simi- 
lar setting, he had a combination just like. 
Gebhardt’s, and for the same purpose. And, 
inasmuch as he adopted this practice after. 
Gebhardt’s device had come into the mar- 
ket and had demonstrated its novelty and 
utility, it must be held that Notorman en- 
deavored to appropriate what really be- 
longed to Gebhardt, and that his construc- 
tion comes within the range of the equiva- 
lents to which Gebhardt is entitled. Noter- 
man therefore infringes. 

“Not so, however, with Whitehouse, al- 
though his purpose of appropriating Geb- 
hart’s device is even more clearly shown 
than Noterman’s purpose. The point of 
Gebhart’s greatest insistence is that his con- 
struction can be, and is, handled as if it 
were a single stone, and is set like a single. 
stone. Its construction requires this. It 
cannot, according to the teachings’ of the-. 
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Importers of 
Pearls, Diamonds and Other Precious Stones 





Pearl Necklaces 

















“Lis 


LLL LLL LLL LALLA LALLA LALLA LALLA ALLL LALLA LILA LL LALLA LLL LLL LLLL ALLL LLL LLLLLLLLL LILI LALA LLL LLLLLL LLL LLLLLLL LLL LLL LLL LLL 
\ 





FREUDENHEIM BROS. @ LEVY 


Importers of 


DIAMONDS 


170 Broadway, 
Established 1883 Cor. Maiden Lane, New York 











NY 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
NY 
S 
NY 
N 
NY 
NY 
NY 
NY 
Ny 
NY 
N 
N 
N 
N 
N 
NN 
NY 


WI ddadddddddddddddddddddddddddddd dd ddd dhdddhhdddddides 


S 


WHILE aaa 


Oriental Pearl Necks 


From $50.00 to $3500.00 
CROSSMAN COMPANY 


Three Maiden Lane New York 


S 


NS 














patent, be used in any other way. White- 
house fastens his platinum wires to the 
‘Tiffany’ setting and leads them upwardly 
until the flat bottom of his cluster-plate 
rests upon, or very near, their end. He 
accomplishes exactly the same result, and 
by, apparently, when the cluster is looked 
at, the same means; but the means do not 
operate the same way. His framework is 
not secured to the plate, and does not de- 
pend therefrom, neither are the wires se- 
cured to the edges of the disk, as in Geb- 
hardt’s. ; 

“If it should be considered, though that 
is not now decided, that Whitehouse’s wires 
are, broadly considered, attached to the 
plate through the prongs of the ‘Tiffany’ 
setting, or like setting, and that they de- 
pend, in view of their purpose, from the 
plate, still, the wires are not a part of a 
unit made up in such a way as to be used 
as a single stone. On the contrary, what 
Whitehouse does is to use an old flat-bot- 
tomed cluster, in the old way, and then 
simulates the appearance of a single stone 
when the jewel is viewed from the side, by 
building up a falsework of wires for the 
exact purpose of Gebhardt’s wires, but 
which are not a part of the cluster. To 
hold Whitehouse as an infringer would be 
to disregard entirely the unitary character 
of Gebhardt’s structure. The function and 
result of both are the same, but the means 
by which the function is accomplished, and 
result reached, are not the same; hence, 
there can be no infringement. 

“Whatever else may be said of what 
Whitehouse has done, it cannot be said that 
in the law he infringes. Gebhardt’s claims 
are not so broad as to include Whitehouse’s 
device.” 

Alfred M. Allen and H. E. Engelhardt 
were attorneys for the plaintiff. James N. 
Ramsey and C. A. J. Walker represented 
Joseph Noterman & Co., and Whitehouse 
Bros. were represented by H. A. Toulmin. 








Lyon Fair Opened March 1 


On Saturday, March 1, there was opened 
at Lyon, France, the annual industrial and 
trade fair. The Lyon Fair was inaugurated 
in the city of Lyon three years ago and 
has had a most remarkable success, the 
number of exhibitors increasing from about 
1,300 to upward of 4,000, while the value of 
the exhibits has increased from 3,000,000 
francs to more than 20,000,000 francs. 

Representatives of various manufacturing 
and trade concerns in the United States 
have exhibits, and the banks along the 
Rhone, as well as some of the largest open 
park places in the city, have been devoted 
to the sites of many hundreds of. booths. 
It is the intention of the organizers of this 
institution to build a great structure for the 
housing of the exhibition before next year, 
and they expect to make it a permanent 
fair which will surpass that which has made 
Leipzig noted. It is widely believed that 
the Lyon Fair is destined to play a very 
important part in the commercial and in- 
dustrial life of France. The enthusiasm and 
determination of those who are supporting 
it guarantee its success. 

At the inauguration ceremonies, there 
were delivered a number of speeches by 
those connected with the organization, by 
the American Ambassador, Mr. Sharp, and 
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by the French Ambassador to the United 
States, M. Jusserand. The American Am- 
bassador is an honorary member of the fair 
organization. 





INCOME TAX DEDUCTIONS 





Members of National Wholesale Jewelers’ 
Association Receive Points on Sections 


of the New Tax Law 


PHILADELPHIA, March 10.—The National 
Wholesale Jewelers Association, through 
its secretary Thomas A. Fernley, is send- 
ing to all members a circular letter con- 
taining information relative to deductions 
allowed in Federal taxes for loss in in- 
ventory value of unsold merchandise. 

The brief points out that due to the per- 
sistent request of the wholesale distribut- 
ing houses, Congress had inserted an 
amendment in the war revenue bill of 1918 
specifically providing for a deduction for 
loss in inventory values. It also announces 
that more explicit instructions will be 
issued by the Treasury department but that 
for the present everyone is urged to be 
guided by the regulations covering the 
specific matter. Mr. Fernley points out 
however that under the Inventory Shrink- 
age clause “after one claim has been al- 
lowed no further claims can be considered,” 
and, therefore, it is advisable to defer fil- 
ing a claim for shrinkage until the end of 
the year, as a claim made at this time 
would close the door to a further claim 
later on. 


DEDUCTIONS ALLOWED FOR LOSS IN INVENTORY. 


Section 214. (a) That in computing net in- 
come, there shall be allowed as deductions: 

(12) (a) At the time of filing return for tlie 
taxable year 1918, a taxpayer may file a claim 
based on the fact that he has sustained a substan- 
tial loss (whether or not actually re*lized by sale 
or other disposition) resulting from any mate- 
rial reduction (not due to temporary fluctuation) 
of the value of the inventory for such taxable 
year, or from the actual payment after the close 
of such taxable year of rebates in pursuance of 
contracts entered into during such year upon sales 
made during such year. 

In such case payment of the amount of the tax 
covered by such claim shall not be required 
until the claim is decided, but the taxvayer shall 
accompany his claim with a bond in double the 
amount of the tax covered by the claim, with 
sureties satisfactory to the Commissioner, con- 
ditioned for the ‘payment of any part of such tax 
found to be due with interest. 

If any part of such claim is disallowed, then 
the remainder of the tax due shall, on notice and 
demand by the collector, be paid by the taxpayer, 
with interest at the rate of 1 per centum per 
month from the time the tax would have been 
due had no such claim been filed. If it is shown 
to the satisfaction of the Commissioner that 
such substantial loss has been sustained, then in 
computing the tax imposed by this title, the amount 
of such loss shall be deducted from the net in- 
come, 

(b) If no such claim is filed, but it is shown 
to the satisfaction of the Commissioner that dur- 
ing the taxable year 1919, the taxpayer has sus- 
tained a substantial loss of the character above 
described, then the amount of such loss shall be 
deducted from the net income for the taxable 
year 1918, and the tax imposed by this title for 
such year shall be redetermined accordingly. 

Any amount found to be due to the taxpayer 
upon the basis of such redetermination, shal] be 
credited or refunded to the taxpayer in accord- 
ance with the provisions of Section 252. 

Section 252 provides for the refund of any re- 
turn of income, excess or war profits tax paid 
in excess of the proper amount, and directs that 
the amount of the excess be credited against any 
income, war profits or excess profits taxes or in- 
stallment thereof then due from the taxpayer un- 
der any other return, and any balance of such 
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excess shall be immediately refunded. to the tax- 
payer. ki 

Art. 261. Loss in Value of Inventory.— 
Losses under this paragraph relate only to a 
redetermination of the -value of inventories taken 
at the close of the taxable year 1918. Such 
redetermination of value may be made (a) 
before the date of filing a return for that year, 
in which case the claim should be filed with the 
return, or (b) if no such claim is filed with the 
return, a claim may be filed subsequently thereto 
with the collector. 

Each claim should state the name and address 
of the taxpayer, and should contain a concise 
statement of the amount of the loss sustained, 
and the basis upon which it has been computed, 
together with all pertinent facts necessary to en- 
able the Commissioner to determine the allow- 
ability of the claim, Each claim should be sup- 
ported by an affidavit, and after one claim has 
been allowed, no further claim can be con- 
sidered. To be allowed such inventory loss 
must be substantial in amount, and represent 
either (a) a realization by sale of goods taken 
in the inventory, or (b) shrinkage in market 
price (and such shrinkage must show sound evi- 
dence of permanency) of goods taken in the in- 
ventory and unsold at the date of the claim. 

In determining whether a loss has been real- 
ized by the sale of goods taken in the inventory, 
all sales made subsequent to the date of the 
inventory will be deemed to have been made from 
the inventoried stock until such inventoried stock 
is exhausted. No claim will be allowed for any 
loss of anticipated profits. Claims may also be 
made for a deduction from income of the taxable 
year 1918, of the amounts of payments actually 
made after the close of such taxable year on 
account of rebates in pursuance of contracts en- 
tered into during such year upon sales made 
during such year. 

In any case, where payment of the tax has 
not been made prior to the filing of the claim, 
no such payment shall be required upon the in- 
come covered by such claim until the claim is 
decided, but in such case the taxpayer shall ac- 
company his claim with a bond in double the 
amount of the tax covered by the claim, with 
sureties satisfactory to the commissioner, con- 
ditioned for the payment of any part of such tax 
found to be due. 

If any part of such claim is disallowed, then 
the remainder of the tax due shall bear inter- 
est at the rate of one per cent per month, from 
the time the tax would have been due had no 
such claim been filed. The amount allowed by 
the Commissioner in respect of any such claim 
shall be deducted from the net income for the tax- 
able year 1918, and the taxes shall be recomputed 
accordingly and the excess of tax due, if any, 
shall be credited or refunded to the taxpayer. 
In computing income for the taxable year 1919, 
the opening inventory must be Properly adjusted 
by the taxpayer in respect of any claim allowed 
for the year 1918, under this article. Goods taken 
in the inventory which have been so intermingled 
that they cannot be identified with specific in- 
voices, will be deemed to be the goods most 
recently purchased. 

The following is a suggested form of 
record with relation to depreciation in 
merchandise values, establishing a basis 
for the filing of a claim under the War 
Revenue Bill. 

The column headed “EVIDENCE” in 
the new or lower price section is that in 
which a memo may be made relative to 
the fact of the decline in value which de- 
cline is not merely a temporary fluctua- 
tion :— 

SUGGESTED RECORD. 
WITH RELATION TO DEPRECIATION IN MER- 


CHANDISE VALUES. 


INVENTORY. 
Quantity, Price. Description. 
NEW PRICE. 
Date Am. to be 
Named. Quantity. Evidence. Claimed. 








A, A. Van Rie will remove his jewelry 
store from 126 N. Main St., to 106 Lincoln 
Way East, South Bend, Ind. j 
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Announcement 


WE BEG TO ANNOUNCE THAT ON APRIL 1, 1919, WE WILL BE 
LOCATED IN OUR NEW OFFICE AND DIAMOND CUTTING WORKS AT 


88 UNIVERSITY PLACE 


(Between East I Ith and 12th Streets) 


WHERE WE WILL HAVE VERY MUCH LARGER AND UP-TO-DATE 
FACILITIES FOR TAKING CARE OF OUR INCREASING BUSINESS. 


Marchand Bros. & Co. 


170 BROADWAY, NEW YORK 
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Pi Wo Davis 
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527 Fifth Avenue, New York 
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PITTSBURGH 24 KARAT CLUB 


Members Hold Annual Meeting and Elect 
Officers for the Ensuing Year 


PitrspurcH, Pa. March 12.—For the 
fourth consecutive time and for the reason 
that no other president of the Jewelers 
24 Karat Club of this city has ever given 
better service or has been more faithful 
to his office, Sam F. Sipe was this week 
re-elected president of that organization. 
The annual meeting was held in the Union 
Club. 

In submitting his annual report, Secretary 
Frank W. Burger called attention to the 
fact that a series of large display adver- 





SAM F. SIPE, PRESIDENT. 


tisements on platinum had appeared from 
time to time in the Pittsburgh newspapers, 
at the instigation of the Jewelers’ 24 Karat 
Club but that no bill had ever been ren- 
dered to the organization. J. Loughrey 
Roberts made a motion that the $132 that 
remained in the treasury for last year be 
turned over to Mr. Sipe, but Mr. Sipe re- 
fused to put the motion, saying that this 
was one instance in which he had the say 
as to what should be done. While no one 
accused Mr. Sipe of paying for the ad- 
vertising out of his own pocket, yet that 
was the inference. Mr. Sipe simply said 
that if the jewelry trade as a whole had 
been benefited he was glad, for that was 
the purpose of the propaganda in which 
the club had been engaged. 

It was decided to suspend the annual 
banquet for the present at least and per- 
haps have a beefsteak dinner later on. It 
also developed that during the last year, 
six members had been lost by death, these 
including John C. Dwyer, Otto T. Heeren, 
Samuel Moore Sipe, Willian S. Roe, Ho- 
mer G. Roll and George 'H. Snyder. 

The foliowing persons were elected to 
membership at this week’s meeting: J. M. 
Kurtz, J. F. Stedeford and J. H. John- 
ston. 

The election of officers resulted as fol- 
lows: Sam F. Sipe, president; M. L. 
Cronin of the Crogan Co., first vice presi- 
dent; W. H. Hofmann, Heeren Bros. & 
Co., second vice president; Frank T. East, 
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Geo. B. Barrett Co., treasurer, and Frank 
W. Burger, with August Loch, secretary. 
The directors chosen are as follows: Frank 
W. Acklin, George M. Bailey, George B. 
Barrett, III, J. Frank Bloser, J. Clare 
Crawford, P. J. Crowley, Henry N. Dot- 
zenroth, A. C. Gies, P. C. Gillespie, Otto 
Graf, A. C. Craul, J. Alexander Hardy, 
W. H. Hofman, William E. Jones, August 
Loch, Rodney Pierce, John M. Roberts, 
William Sample, Harry O. Scott, J. Lough- 
rey Roberts, Gustav A. Spies, Henry Ter- 
heyden, W. W. Warrick, G. Warren 
Wattles, Frank N. Norrell and P. C. Yes- 
ter. 

President Sipe will announce his com- 
mittees later. The records show that the 
club has 109 members. It is likely that the 
September outing will be held. This event, 
like the annual banquet was cancelled last 
year on account of the war. 

In accepting the office for the fourth 
time, Mr. Sipe was called upon for a 
speech. He said that he was glad to do 





F. W. BURGER, SECRETARY. 


anything in his power for the trade as a 
whole and that if it was thought that he 
had done as well by the organization as 
expressed, he felt well repaid. He thanked 
the members for the honor conferred. 

It is likely that Mr. Sipe will call a mass 
meeting of jewelers within a few weeks to 
discuss problems of interest to the trade. 








VETERAN JEWELER DEAD 





Fred Noterman, Hillsboro, Ill., Passes Away 
at the Age of 82 Years 


Hixtsporo, Ill., March 14—Fred Noter- 
man, the oldest business man in this place, 
died suddenly at his home there at 7.30 
A. M. Monday, aged 82 years. He was born 
and educated in Germany. He learned the 
jeweler’s trade there and came to America 
in 1852. He was first employed in St.Louis 
and later at Carlinville, Ill. In 1857 he came 
to Hillsboro and established the jewelry 
business which he conducted for 62 years. 

For several years his health had been fail- 
ing, but he went to his place of business 
every day. Although the weather was bad 
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the Saturday before he died he went to his 
store as usual and remained there all day. 

Mr. Noterman was the oldest member of 
the Masonic Lodge of Hillsboro. He ‘is 
spoken of as a man of high ideals and char- 
acter. He held the confidence and esteem 
of everyone who knew him. He was de- 
voted to his business and to his family, for 
whom no sacrifice that -he could make was 
too great. 


NEW INTERESTS CONTROL 


Holdings of J. M. Studebaker Estate in 
South Bend Watch Co., Transferred to 
Chicago Capitalists—Old Officers 
Remain in Charge 


SoutH BENp, Ind., March 14.—Announce- 
ment has just been made by Clement Stude- 
baker, Jr., president of, the South Bend 
Watch Co., that the J. M. ~ Stude- 
baker estate has disposed of its interest in 
the business of the organization. This in- 
terest has been purchased by John Burn- 
ham, of John Burnham & Co., Augustus 
S. Peabody and Alexander Smith, of Pea- 
body, Houghteling & Co., Chicago bankers. 

The negotiations for the purchase of the 
interest of the Studebaker estate were con- 
cluded shortly subsequent to a visit by Mr. 
Smith and Mr. Burnham to the plant of 











the South Bend Watch Co., which was in- - 


spired by the rapid advancement the watch 
company has been and is making coming to 
their attention. The change of ownership 
of the Studebaker estate holdings in the 
company substitutes an active for an in- 
active interest and gives additional stimulus 
to its operations. The late J. M. Stude- 
baker was one of the organizers and ori- 
ginal stockholders of the company and 
until his death took a personal interest in 
its affairs, although never actively identi- 
fied with the management. 

The present officers and directors of the 
company are: Clement Studebaker, Jr., 
president; Col. George M. Studebaker, 
vice-president; Scott Brown, a director of 
Studebaker Bros. Trust, Chicago, secretary; 
F. H. Wellington, treasurer and general 
manager; John Burnham of John Burn- 
ham & Co., Chicago; Alexander Smith, 
president of Peabody, Houghteling & Co., 
Chicago, and H. D. Hubbart, of John Burn- 
ham & Co., Chicago. The above named, 
old and new officers and directors, will re- 
main actively associated with the company. 

In a brief statement F. H. Wellington, 
treasurer and general manager of the watch 
company. expressed himself as_ highly 
gratified by the change, regarding the new 
stockholders as reinforcements for the 
already aggressive force and speaking of 
his confidence in the ability of the com- 
pany to maintain the high standards of 
production and efficiency it had established. 








The Roanoke Watch Glass Co., Roanoke, 
Va., is a concern recently organized by 
Roanoke and Greensboro men for the pur- 
pose of exploiting a patent by H. L. Bening, 
a Roanoke jeweler, which its promoters 
claim will revolutionize the watch glass 
industry. Mr. Bening’s invention is a ma- 
chine for cutting watch crystals, and it is 
claimed that one machine will turn out 80 
perfect crystals within five minutes. 
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A Necklace of 
Orienta Pearls 


The Most Charming Gift for a 
Woman 


may be obtained in any size of grad- 
uated or uniform strands with 
clasps in Platinum or 14k. Gold— 


with or without diamonds. 
THEY ARE INDESTRUCTIBLE 
Ask to WY . 
see them 2 bees eriile b O- 
65 NASSAU STREET 





-— 
Y A Tip Worth While— Y 
Order What You Need—NOW ! 


Conditions relating to ALL imported stocks are such that Manufacturers who 
use , 


Precious and Imitation Stones 


IN QUANTITY will do well to anticipate their future requirements as far as 
possible and be on the safe side, by placing their orders NOW—with— ° 


H. NORDLINGER’S SON 


ale New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Providence, 63 Washington St. aus 
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Charles [ Dougherty Co, Lne 


Manufacturing Jewelers 


7-11 WEST 45TH STREET Se YORK CITY 


(rien tal Pearl Necklaces In. Vartous a). 1zes 
Seed earl Jewelry - Diamond Jewelry and Mountings Necklace 
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Designing, Special Order Work and Repairing Solicited. 
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A NOTABLE TRIBUTE 


Complimentary Dinner to Be Tendered M. 
D. Rothschild, Chairman of the Jewelers’ 
War Revenue Tax Committee, at 
Ritz-Carlton, New York, April 12 

Invitations have just been sent out by a 
special committee of the trade to a dinner 
which will be given at the Ritz Carlton 
Hotel in New York April 12 in honor of 
M. D. Rothschild, chairman of the Jewel- 
ers’ War Revenue Tax Committee. The 
banquet will be held under the auspices of 
the Jewelers’ Vigilance Committee. 

The work of Mr. Rothschild and his 
committee for the past year has been so ar- 
duous, so ably performed and so prolific 
of good results that it is deemed fitting 
to celebrate it with a complimentary dinner 
to Chairman Rothschild, and to give mem- 
bers of the trade the opportunity to attest 
by their presence their deep appreciation of 
all that has been done in working out and 
getting from Congress a jewelery tax that 
will be equitable to the trade and Govern- 


ment alike. 
The invitation to the dinner reads as 


follows: 
In honor of 
Mr. Meyer D. Rothschild 


Chairman of the Jewelers War Revenue Tax 


Committee and in recognition and appreciation of 
the great service rendered by him to the entire 


jewelry trade 
The Jewelers Vigilance Committee 
requests the pleasure of your 
company at a subscription testimonial banquet 
_ on Saturday, the twelfth of April 
One thousand, nine hundred and nineteen 
at half past seven o'clock 
at the Ritz-Carlton Hotel 
in the City of New York 


Committee 
Lee Reichman of Reichman Bros., Chairman 
Harry P. Dickinson of J. F. Newman 
Michael Dreicer of Dreicer & Co. 
Harry C, Larter of Larter & Sons 
Harry H. Treadwell of Tiffany & Co. 
William T. Gough of Chiter, Gough & Co. 
Gustav H. Niemeyer of Handy & Harman 
William I. Rosenfeld 
A. Lyndon Woodland of Kent & Woodland Co. 

Please send a reply before the first of April to 
Mr. Harry P. Dickinson, Treasurer. 

Owing to the fact that the dining-room 
of the Ritz Carlton is a comparatively 
small one, the seating capacity has been 
limited, and it will, therefore, be necessary 
for the committee to know at a very early 
date the names of the members of the 
trade who will attend. 

While invitations, of course, have gone 
to all the members of the War Revenue 
Tax Committee, this committee consists of 
presidents of all the wholesale and retail 
jewelers’ associations of the country, and as 
they are scattered throughout the entire 
United States it will, therefore, be impos- 
sible for a large number of them to get 
here on this occasion. The invitations 
have also been extended to the members 
and contributing members of the Jewelers’ 
Vigilance Committee, under whose auspices 
the War Revenue Tax Committee was 
brought into being, and in addition, to a 
few prominent individuals and firms per- 
sonally interested in the success of the 
work of the committee and its chairman. 

That there will be a large demand for 
tickets is but natural, as the attendance at 
this dinner will be a distinguished honor, 
such as many of our merchants and manu- 
facturers will crave, and the affair will be 


THE JEWELERS’ CIRCULAR 


one of the most notable in the annals of 
the jewelry trade. 

The members of the committee in charge 
have requested, therefore, that answers to 
the invitations and reservations be made 
immediately owing to the fact that the 
number of guests has necessarily to be lim- 
ited and all arrangements are expected to 
be completed and the names of the guests 
settled upon before the end of this 
month. 

Full information may be obtained from 
members of the committee, and particularly 
from’ the chairman, Lee Reichman, 170 
Broadway, New York, and the treasurer, 
Harry P. Dickinson, 11 John St. New 
York. 


MILWAUKEE JEWELERS MEET 


Members of Retailers’ Club Hold Social 
Gathering and Enjoy Bowling 
Contest 
MILWAUKEE, Wis., March 15.—In accord- 
ance with the custom of years’ standing, the 
regular monthly meeting for March of the 
Milwaukee Jewelers’ Club, held Wednes- 
day evening, took the form of a social event 
rather than a strict business meeting. In 
honor of the jewelers of the South Side, 
the club this year arranged its March party 
in that section of the city, taking over the 
“Big Six” cafe and bowling alleys for the 
evening. The affair was in charge of a 
special entertainment committee consisting 
of Frank M. Lockin, of the Lockin-Billings 
Jewelry Co., 234 W. Water St.; Edward 
H. Motl, 484 Mitchell St, and Art B. 

Meyers, 460 Eleventh Ave. 

At 6:30 p. M., a chicken dinner, southern 
style, was served to more than 40 members 
and guests. President Edwin L. Feiling 
acted as toastmaster and a number of brief 
talks were made. At the close of the dinner, 
a short business séssion was held to discuss 
the war tax problem. It was decided to call 
a special meeting as soon as definite word 
concerning the construction of the war 
revenue act has been received from the 
special committee of the Vigilance Commit- 
tee of the A. N. R. J. A., with which body 
the local club’s advisory board is in constant 
communication.: It is recognized that haste 
is necessary in the matter, since the pro- 
visions of the act become effective April 1, 
leaving little time in which to make pre- 
parations for complying with the spirit and 
letter of the law. The special meeting prob- 
ably will be held Wednesday, March 26. 

Following the dinner and war tax discus- 
sion, the party was divided into four 
bowling squads under the direction of 
Messrs. Lockin, Motl and Meyers and Presi- 
dent Feiling, as captains. 

The next regular monthly meeting of the 
organization will be held Wednesday, 
April 9. 














The officers and executive committee of 
the Indiana Retail Jewelers Association 
held their annual mid-winter meeting in 
Richmond, Ind., on Feb. 26 and on in- 
vitation of the Richmond jewelers will 
hold the State convention in that city this 
year on June 9 and 10. The Westcott 
hotel will be the headquarters of the con- 
vention and the delegates. 
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HITS AT PAWNBROKERS 





Bill in New York Legislature Confines - 


Their Sales to Pledged Articles 
Except Under Certain Conditions 

Atpany, N, Y., March 13.—Assemblyman 
Griffith, of New York city, has introduced a 
bill in the New York legislature proposing 
an amendment to the General Business Law 
by making it a misdemeanor for a pawn- 
broker to sell or expose for sale any ar- 
ticle, not pawned or pledged with him, un- 
less there is attached to the article or con- 
spicuously displayed in his place of business 
a sign legibly printed, stating that such ar- 
ticle is not pawned or pledged. 

The proposed bill would: discourage the 
sale of stocks of jewelry by pawnbrokers. 
It reads: 


“Chapter 25 of the laws of 1909 is hereby 
amended by inserting therein after Section -48 
: new section to be Section 48a, to read as fol- 
Ows: 

Section 48a: Sale of unpledged merchandice by 
pawnbroker. 

No pawnbroker shall sell, expose or offer for 
sale, any article of merchandise not pawned or 
pledged with him, unless there is attached to 
such article, or unless there is conspicuously dis- 
played in the place of business where such goods 
are sold or exposed for sale, a sign, legibly 
printed and easily readable, setting forth that such 
article of merchandise is not pawned or pledged. 

Any violation of this section shall constitute a 
misdemeanor 








ADMITS THEFTS 





Engineer in Providence Jewelry Factory 
Building Fined $50 and Costs for 
Stealing Sweepings from 
A & Z Chain Co. 
Provivence, R. I., March 15.—Charles F. 
Handy, 45 years old, an engineer in the 
Champlin building, 116 Chestnut St., pleaded 
guilty to the charge of stealing jewelers’ 
sweepings from the factory of the A. & Z. 
Chain Co., when arraigned before Judge 
Howard Gorham in the Sixth District Court 
last Monday morning. He was fined $50 

and costs. 

Chief Inspector Maguire informed the 
court that Handy had been systematically 
stealing sweepings from the factory since 
early in the year, and it was estimated that 
his wages plus his receipts from the stolen 
sweepings had amounted to fully $50 a 
week. Handy, however, stated that this 
was an over estimate for in order to find 
a market he had been forced to sell the 
sweepings at a low figure. 

Handy’s arrest was brought about 
through Detective Bernard M. Goldowsky 
of the Jewelers’ Protective Association, who 
in his rounds had his suspicions aroused 
concerning Handy and with Inspector Arm: 
strong of Police Headquarters, laid a trap 
for the man. They concealed themselves in 
the A. & Z. Co.’s factory and watched 
Handy when he entered the building Mon- 
day morning. They claim that he went to 
the barrel where the sweepings are kept 
and removed a considerable quantity. He 
was then taken into custody and acknowl- 
edged that it was not the first time he had 
removed the contents of the barrel. 








Adolph Stahl has opened a watch repair- 
ing shop at Hancock, Mich. 


PR eS a ee ete 























































a ae ae en Se ee ee 


soigmsoe 2 


reser 





6 
0 a RS 7 ATR v ch 19, 10), 























i er a..¢ 











Trade-Marks of the Jewelry 
and Kindred Trades 


The work showing actual facsimile reproductions of Trade-Marks 


Contains over 6500 trade-marks, trade names and titles of flatware and toiletware patterns, indexed 
in three indexes and classified in departments for quick reference 


‘ iq One year’s subscription to the JEWELERS’ ‘ 1‘ ; 
Price $5, Express Paid On years s gpg inne once Combination Price $7 for Both 


Order Now—Render Quick Service to Your Customers by Knowing the Marks 


THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John St., New York 
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Chicago Jewelers Will Not Go On Strike 





Efforts of Union Officials from New York Fail to Get Men to Leave Their 
Positions With the Manufacturers—Some Workmen Leave 
for the Metropolis. 

















Cuicaco, March 14.—Chicago’s threat~- 
ened strike in the manufacturing shops 
failed to turn out as predicted. The crisis 

was passed about the middle of last week, 

when eastern agitators, who had been seek- 

ing to draw the men out of the shops on a 

strike to secure a 44-hour week, found that 

they were unable to muster enough strength 
to make the venture. The eastern agita- 

tors contented themselves by inducing a 

number of men to quit their jobs in the 

local shops, and go down to New York, 
where jobs have been tromised them. How 
many men were lost by the local shops in 
this manner is something of. a mystery. 

One of the agitators claimed, before leav- 

ing the city, that 50 men had been taken, 

but a member of the committee of the 

Manufacturing Jewelers’ Association of 
Chicago said that not more than a dozen, 
all told, had been taken. The places of 
those men who left were easily filled, and 
during the latter part of the week every- 
thing was quiet and harmonicus, with all 
the shops working full blast, and nothing 
to indicate that there had ever been threats 
of serious labor trouble. 

The strike seems to have failed because 
it was launched without reasonable 
grounds. The workers themselves recog- 
nized this fact, and refused to allow their 
heads to be turned by a pair of union cif- 
ficials from New York. One of these fel- 
lows, when he found himseif thwartei by 
his inability to “pull” the strike, addressed 
members of Local No. 4 in the most bitter 
terms, 

“We can’t get away with a strike right 
new.” he said, “for to» many of the men 
do not want to go ahead. They haven't 
heen educated up to the point whcre they 
hrow their own rights. You fellows who 
would strike, if you could get enough sup- 
port from the others, will have to go back 
to your jobs for the present. Jets are 
waiting in New York for all those who 
want to go down there. To you fellows 
who will stay, though, I want to say just 
a word. In the old slave days, down south, 
they used to catch a slave, tie him hand and 
foot, and then let water drip on his fore- 
head, a drop at a time, until he went crazy. 
I want you men to get your idea from that 
stunt. Loaf on the job. Turn out as 
much bum work as you can. Cause all the 
trouble you can. I want to see these bosses 
running up and down State St. in a crazy 
state before another six months.” 

The remarks, according to several work- 
ers who attended the meefing, fell upon 
stony ground so far as the majority of the 
local workers are concerned. Some of 
them expressed disgust for such tactics, 
and in a few instances men who do not be- 
long to the union, gathered up their tools 
and took them home, to engage in “private 
business.” They declared that they pre- 
ferred to do this rather than become in- 
volved in labor troubles. Men with families, 


realizing what a strike would mean, were 
indifferent to the movement from the start, 
and it was the steady obstinacy of these 
men which eventually checked the desire of 
those without responsiblities to start 
trouble. The attitude of the employers 
was most friendly toward their workmen 
throughout the crisis. They expressed 
hostility only toward the outside “in- 
truders,” as they call the International 
Union men from New York. 


Regarding the part which certain three- 
and four-men shops in New York had in 
encouraging the strike in Chicago—there is 
still considerable difference of opinion. 
These manufacturers,—if they are large 
enough to .warrant giving them the 
name of manufacturers—are probably 
guilty to the extent that they promised to 
give jobs to workmen who could be in- 
duced to leave Chicago. Rumors are cur- 
rent in the local trade that they went some- 
what farther than this, but there is nothing 
to prove such statements. At least one 
well established and reputable New York 
concern expressed a willingness to employ 
skilled workmen if they could be trans- 
ported from Chicago. An investigation of 
this case is being made. It is probable that 
the foreman of this company, in his am- 
bition to secure needed help, told some- 
body that he would not refuse work to 
skilled workmen coming from Chicago. 
Whether he did this knowing that such an 
attitude would make easier the precipita- 
tion of trouble in Chicago is not known to 
the committee of the Chicago Manufactur- 
ing Jewelers’ Association who learned of 
the incident. 

The manufacturers in Chicago say they 
can well spare the men who went to New 
York at the culmination of the effort to 
spring a strike here. Far from being 
finished, skilled workmen, most of them 
are good, perhaps, on certain classes of 
work, but lacking the all around finish 
which makes a reliable man of the sort 
wanted in the average shop. The places of 
those who quit in the local shops have al- 
ready been filled, and work is going ahead 
as usual. 

The strike, on the whole, was something 
of a tempest in a tea-pot, and it is now 
believed that with the clarification of the 
air on the hour question, there will be no 
labor trouble here for some time to come. 





At the headquarters of the International 
Jewelry Workers’ Union in New York last 
week it was stated that while the Chicago 
shops were working, a state of strike 
existed there according to the Union stand- 
ards. It had not developed into either a 
walkout or a lockout it was admitted. Mr. 
Greenstein stated that the number of work- 
men he had brought back with him to New 
York was about 35 and all had been 
promised positions in the metropolis before 
they left Chicago. 
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SYRACUSE JEWELERS’ CLUB 


Retail Jewelers Form Local Organization 
and Elect Officers 


Syracuse, N. Y., March 15.—Members 
of the local retail jewelry trade have or- 
ganized the Syracuse Retail Jewelers’ Club. 
The organization was perfected at a recent 
meeting at which Harry N. Clark, a mem- 
ber of the executive committee of the State 
Association, presided. 

The following officers were elected: Pres- 
ident, Charles A. Crouse; vice-president, J. 








HARRY N. CLARK WHO PRESIDED 


H. Latterner; secretary, E. W. Frost, and 
treasurer, Saul Kauffman. An executive 
committee consisting of Messrs. Frost, 
C. M. Coykendall and John L. Marvin was 
elected. 

Besides the officers there were present 
at the meeting J. Hoenig, J. L. Solomon, 
Henry Weinberg, I. H. Abramson, A. C. 





C. A. CROUSE, PRESIDENT-ELECT 


Muller, S. B. Marine, W. H. Allen, H. G. 
Menapace, A. M. Lewis, Henry M. Clark 
and A. B. Frost. 

The club will hold monthly meetings for 
social and business purposes and will have 
men conversant with the jewelry trade talk 
to them about their business. The club has 
been started under most'auspicious circum- 
stances and its rapid growth is assured. 








Death of William H. Meyer 


Cuicaco, March 15.—William H. Meyer, 
jeweler at 4330 Lincoln Ave., died on last 
Tuesday. He had been in business at that 
address for several years. Future plans 
concerning the store have not been an- 
nounced. Mr. Meyer was highly regarded 
by the trade of the northwest side. He was 
regarded as a successful jeweler, and took 
a leading part in the commercial activities 
of his particular neighborhood, 
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These Are the Rings for You 








With the constantly increasing popularity of platinum rings, you must 
anticipate the demand. Everywhere you go, how many women do 
you see wearing rings, particularly platinum rings? Almost every 
woman. 


Now, what you want is the ring with the unusual appeal. That is 
just what you get in Wheeler Rings. 


Wheeler workmanship means perfection; distinction of design com- 


bined with a high average of intrinsic value has an appeal that is 
bound to succeed,— and, the cost is no more. 


You can’t fail to sell these rings! Our stock embraces a wide variety 
of designs all equal in selling appeal to those illustrated. 


Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 


2 Maiden Lane (iy) New York 


Factory: Brooklyn 











SPECIAL 


CRESCENT DIAMOND SPECIALS 
7 IN 1—APPEARS LIKE-A-BIG-SOLITAIRE 


3 j st “ oe cei : Fs os, ee : & No. 12 
17-Dia. ’ igak ae head pay, 8 5-Dia. Plati. Top, 
All Platinum _— , sia ‘ Green Gold Shank 
$190.00 $85.00 
These clusters are mounted with fine melee and platinum tops and I4Kt. rings. Mounting quantities, we are able to offer 
same at the above special prices. Fancy engraved gold and white gold rings used if desired. 


DO NOT DELAY SEND ORDER TODAY 
731 Sansom Street CRESCENT JEWELERS CO., Inc. Philadelphia, Pa. 








Wilmort @ pages Complete Stock 


ese Sweeper J. W. JOHNSON of 


SILVER PLATED WARE COMMUNITY 


Established 1869 
el 33 MAIDEN LANE PLATE 


= For 


In nickel plate,$27.00doz. net. Remember the Number DOUBLE THREE 


In silver plate, $38.00 doz. net o. lo 


1@) 12) 
Send money order for samples and re) . 
test their sales possibilities. 2 Phone, write or call. 


Immediate Delivery. 
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Annual Meeting of Jewelers’ Fraternal Association 





Officers Elected and Reports Submitted at Fifth Gathering Held in New York 




















The fifth annual meeting of the 
Jewelers’ Fraternal Association was held 
last Saturday afternoon in the room of 
the Jewelers’ 24 Karat Club, 15 Maiden 
Lane, New York. Officers were elected for 
the ensuing year and a number of re- 
ports submitted. 

Harry C. Kip, the president, presided at 
the meeting, which was called to order at 
1:15 p.m. Secretary-treasurer W. M. 
Dutemple read the minutes of the last an- 
nual meeting and they were accordingly 
approved as read. Mr. Dutemple then sub- 
mitted the financial report, which showed 
that the association is on a firm financial 





CHARLES A. PARKER, PRESIDENT-ELECT. 


basis and that a substantial gain had been 
made during the past year. 

President Kip then addressed the mem- 
bers of the organization, thanking them 
for their co-operation during his term of 
office and urging them to renew their ef- 
forts during the coming year. 

Mr. Dutemple next read the secretary’s 
teport which showed a full membership 
of 200 and the loss of three members by 
death. Those members, who had died dur- 
ing the past year, were A. Rosenthal, C. 
L. Roszel and Edward B. Eaton. Com- 
munications were read by the secretary 
from the beneficiaries of the deceased, 
thanking the association for its expres- 
sions of sympathy.’ While the members 
stood in silence, Secretary Dutemple read 
in memoriam the names of those who had 
died since the organization of the associa- 
tion. 

R. H. Booth, chairman of the advisory 
board, then reported that a number of 
meetings had been held from time to time, 
at which business was conducted for the 
good and welfare of the association. 

The report of the membership committee 
was next submitted by J. F. Renner, chair- 
man, and showed that during the past 


year three members had died, four had 
resigned, seven had been dropped from 
the membership list and 14 new members 
had been accepted. This brings the total 





HARRY C, KIP, RETIRING PRESIDENT. 


membership to 200, with a number of ap- 
plications pending. 

Secretary Dutemple then read the roll 
of honor of the association, with the 
names of 10 of the members, who had been 
and some of whom still are in service. 





W. M. DUTEMPLE, RE-ELECTED SECRETARY- 
TREASURER, 


They are H. D. Johnson, T. H. Lampert, 
Nelson McCormick, G. D. Wyatt, Ralph 
Simmons, A. R. Foss, R. J. Callery, H. 
Hetherington, T. Rubinstein and H. K. 
Sturdy, Jr. 

The next matter of business before the 
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meeting was the election of officers. The 
name of Charles A. Parker, who had 
served as vice-president during the past 
year, was presented as the candidate for 
the presidency. In a ballot cast by the 
secretary, Mr. Parker was elected presi- 
dent of the association. R. H. Booth was 
unanimously elected vice-president and 
W. N. Dutemple re-elected secretary- 
treasurer, a rising. vote of thanks being 
given to the latter-for his efficient work 
during the year. George Hilsinger arid 
J. L. Grant were elected to serve for 
two years on the board of governors, H. 
V. Lenau, Harry C. McKay and R. H. 
Booth retiring as members. Samuel Hie- 
man was elected to serve one year on the 
board, while F. C. Cook and George Frye 
will continue to serve the association for 
another year. 

The retiring officers were then given a 
vote of thanks for their services during 





R. H. BOOTH, VICE-PRESIDENT ELECT. 


their terms of office and President Kip 
duly installed President-elect Parker and 
wished him a successful term of office. 

The usual appointment of the member- 
ship committee did not take place as cus- 
tomary but will be made at the first meet- 
ing of the board of governors. 

After a vote of thanks had been given 
to the members of the Jewelers’ 24 Karat 
Club for the use of its rooms as a meeting 
place, the meeting adjourned. 








Henry Yingling, who went with the 4th 
New Jersey Inf., National Guard, in the 
Spring of 1917, has recently received his 
discharge from the army and will open a 
store at 424 Spring St., West Hoboken, 
N. J., in connection with the Yingling 
Bros., 135 Montialto Ave., Jersey City. He 
served in the National Guard since Feb- 
ruary, 1912, and at the beginning of the 
World War was transferred to the band 
which was separated from its original or- 
ganization at Camp McClellan, Ala., in 
November, 1917. Since then he has been 
transferred to and from no less than five 
different regiments and camps, the last be- 
ing Camp Dix, N. J. 
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Oriental Bead 
Necklaces 





Fancy New Patterns of Beautiful Designs 
Attractive Colors with Inlaid Gold 
A Real Beauty of the Old Orient 














New Shipment Just Arrived 


Victory Red Alsatian Blue 
Leaders of Fashion 





Write at once for a Sample Package on Memo to 


BORRELLI & VITELLI 


401 Broadway NEW YORK 


CIRCULAR 





Carl P. Kionka 


Importer of 


Reconstructed Rubies 
White, Blue, Pink 


and Golden Sapphires 
Leasnsimeitiliteaatttaiaemiuaaamaaiageerennere| 


Just received an importation of over 
7,000 carats of reconstructed stones, 
which, with our stock on hand, - 
gives us one of the largest stocks 
in America. 


Write for latest Price List 


1519 Masonic Temple 


hesitates detenitntteetaiteestmmashineahabiiniaaatidaandinditehundieatids sodden Oe 











AQUAMARINES AMETHYSTS 


MAYER, MILLER & MULLIGAN. 


(INC.) 
IMPORTERS AND LAPIDARIES 


PRECIOUS STONES 


12-16 JOHN ST. 
NEW YORK. 


SYNTHETIC STONES TOURMALINES 

















PARIS, France All Points in Orient 


EXPORTER S. KUTNER IMPORTER 


1513 Masonic Temple, Chicago, IIl. 








I PAY HIGHEST CASH PRICES For 


reesu water PEARLS “&:" SLUGS 























SECURITY ALLIANCE 


Members Accepted, Transfers Granted 
ago cea Ordered Paid at Monthly 
Meeting of Executive Committee 
The regular monthly meeting of the 


ve committee of the Jewelers’ Se- 
Alliance was held Friday at the 
headquarters, 15 Maiden Lane, New York, 
the following members being present: 
President Sloan, Chairman Butts, Vice- 
Presidents Bowden and Champenois, 
Treasurer Karsch, Secretary Noyes, and 
Messrs. Abbott, Alford,. Brown, Gough, 
Stern, and Wormser. 

The following new members were ac- 
cepted in Class A:. Thomas F. Proctor, 
Boston, Mass.; Betts Brothers, Inde- 
pendence, Mo.; H. T. Vincent, Los An- 
geles, Cal.; George W. Hays, Alexandria, 
S. D.; N. B. Hale & Son, San Bernardino, 
Cal.; H. F. Storer, Central City, Ky.; J. S. 
Wilson & Son, Trenton, N. J.; Frank 
Caracciolo, San Francisco, Cal. 

The following. new members were ac- 

cepted in Class B: Frank Vavroch, Frank 
J. Kohout, John I. Larsen, Belt Brothers, 
H. H. Haltermann, K. Michalowski, 
Naples Jewelry Co., Inc, Forrester & 
Schjoldager, all of Chicago; Charles W. 
Bull, New York; H. R. Merrick, Chicago; 
Louis Wechter, Louisville, Ky.; B. Dia- 
mond, Chicago; Joseph De Luca, New 
York; .S. Shapiro, Chicago; Lesch & 
Lewis ~Co., Chicago; Ferdinand _ Sitt, 
Chicago; Turner Jewelry Co., South Hill, 
Va.; Leo F. Lieser, Sidney, Ia.; Carl Buck- 
ingham, Libby, Mont.; J. B. Rovenhorst, 
Greenwood, Miss.; Esther M. Barlow, 
Lawrence, Mass.; Jacob J. Carlsen, Chi- 
cago; N. Girdwain, Chicago; Joseph F. 
Budrik, Chicago. 
‘ Twenty-seven members were transferred 
from Class A to Class B, making the total 
number of members in Class A 2,151, and 
in Class B 3,758, a grand total of 5,909. 

The following transfers in Class A were 
granted: H. O. Dodge, Plattsburg, N. 
Y., to Dodge & Frazier; Omaha Optical 
Co., Omaha, Nebr., to Riggs Optical Co.; 
Joseph Rothman, Philadelphia, Pa. to 
Rothman & Meyer; Hagerstrom Company, 
Newark, N. J., to Fred D. Smith Co., Inc.; 
Morris Keller, Springfield, Mass., to Max 
Sadowsky; W. R. Lindbloom, Depue, IIL, 
to D. N. Tinker; L. J. Schaul, Augusta, 
Ga., to Star Loan Co.; Louis Rathjen, Ida 
Grove, Nebr., to Ed Skogland. 

The following transfers in Class B were 
granted: William Tobien, Jr., Richmond, 
Va., to J. A. Lundin & Co., Inc.; F. Bein- 
hauser & Co., New York, to Frank 
Rahnert; C. V. Nieman, Chicago, to 
George Danner; R. S. Conner, Schenec- 
tady, N. Y., to Conner & Fuller; Wm. 
Chapman & Brother, Portsmouth, Va., to 
R. W. Chapman & Co.; Hollins Brothers, 
Lake Charles, La., to Hollins Jewelry 
Store; A. E. Feddersen, Belle Plaine, Ia., 
to R. W. Hemkin; F. M. Langnecker, 
New Brighton, Pa., to H. A. Gestrich; G. 
H. Snyder, Pittsburgh, Pa., to G. H. Sny- 
der Estate; Mueller Brothers, Centuria, 
Wisc. to E. F. Mueller; Charles Price, 
Jacksonville, Ill, to Mrs. Charles Price; 
Stearns & Hills, Keene, N. H., to Frank 
F. Stearns; Dave Paul, Lawton, Okla., to 
Wichita Falls, Tex. 
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~The statistics forthe month of Feb- 
ruary were reported as follows: 

Burr, Patterson & Co., Detroit, Mich., 
a member, suffered a safe robbery with 
loss of $10,000. 

There were 18 store burglaries with 
losses of $6,109, 12 of which were at the 
stores of members who lost $3,320. In 
three of these cases arrests have been made 
and articles recovered. 

Sixteen window smashings were re- 
ported with losses of $8,539, 12 of which 
were at the stores of members who lost 
$4,038. In four of these cases arrests have 
been made and goods recovered. 

There were 12 cases of sneak theft with 
losses of $1,492, three of which were at the 
stores of members who lost $1,192. In five 
of these cases arrests have been made and 
merchandise recovered. 

A total of 12 hold ups were reported 
with losses of $3,166, four of which were 
at the stores of members who lost $2,500. 

There were nine swindles with losses of 
$1,076, three of the victims being mem- 
bers who lost $156, but in one case an ar- 
rest has been made. 

The following rewards 
paid: 

To David Gould, Detectives Robert P. Porter 
and Thomas Quirk, and Officer James Boyle, for 
the arrest and conviction of John Mitchell, sneak 
thief, who snatched a diamond ring at the store 
of John W. Nealy & Sons’ Co., Baltimore, Md., 
on Jan. 29, ard ran out of the door, being chased 
by the negro porter, David Gould, who caught 
him about half a block away and turned him 
over to Officer James Doyle. The ring, which 
was thrown into the street during the chase, was 
recovered and the. thief sentenced to 18 months 
in jail. 

To Officer Fred Vierick, for the arrest and 
conviction of Olive Londin, who broke the show 
window at the store of Ralph Hogan, Akron, O., 
on Nov. 10, 1918, but was caught by the night 
officer before he had opportunity to steal any- 
thing. Upon conviction he was sentenced to an 
indeterminate period in the Ohio State Reforma- 
tory at Mansfield, and the sentence suspended 
upon payment of costs with 90 days’ confinement 
in the Summit County Jail. 

To Walter Percy, night watchman, for the arrest 
and conviction of Leonard Camp, who broke the 
show window at the store of the Shea Jewelry 
Co., Creston, Ia., on Dec, 23, 1918, and stole about 
$600 worth of property, part of which was re- 
covered and the thief sentenced to four months 
in the Union County Jail. 

To Lieutenant John D. Nauck and Officer Jack 
E. Thomas for the arrest and conviction of Wil- 
liam Saunders, who broke into the store of J. 
Lipman, Pittsburgh, Pa., on Jan. 6, but was 
caught by the police before he had an opportu- 
nity to steal anything, and upon conviction was 
sentenced to four months in the Allegheny County 
Work House. 

To Detectives Murphy, Rich, Danbauss, Pozan- 
ski, Lapinski, and McClennan, for the arrest and 
conviction of Milton Smith, alias Jack Osborne, 
who broke the show window at the Larsen 
Jewelry Store, Omaha, Nebr., on Aug. 17, 1918, 
and stole about $200 worth of watches, a large 
part of which was recovered and the thief sen- 
tenced to from one to seven years in the State 
Penitentiary at Lincoln, Nebr. 


were ordered 








A fire insurance policy upon a building, 
containing a stipulation that the policy 
“shall be void * * * if the interest of 
the insured be other than unconditional and 
sole ownership,” is held not invalidated in 
Hawans v. Williamsburg City Fire Ins. Co. 
96 Kan. 706, 153 Pac. 491, annotated in 
L.R.A.1918E, 373, because of an outstand- 
ing naked legal title in another, where the 
insured has the equitable title, the entire 
beneficial ownership of the property, and is 
in undisputed possession of the same. 
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Handsomely Bound Testimonial Presented 
to Edgar W. Martin of the Martin- 
Copeland Co. 


ProviveNceE, R. I., March 14—Edgar W. 
Martin, president of the Martin-Copeland 
Co., Providence, R. I., was the recipient of 
an interesting testimonial from the repre- 
sentatives of the house of which he is the 
head, at the annual conference of these men, 
held in Providence, March 12-13. The rep- 
resentatives of the house, in various cities 
discussed business policies and were royally 
entertained. During the session, Wednes- 
day, Theodore L. Parker, of the New York 
office, surprised Mr. Martin, during the 
course of an address, by turning to him and 
in a neat speech of appreciation on the 
cordial relations existing between him and 
the employes, presented him with a 
handsomely bound, illuminated testimonial 
which read: 

We, the representatives of the Martin-Copeland 
Company at our annual meeting at Providence, 

I., March 12, 1919, hereby express to Mr. 
Edgar W. Martin, President of the Company, our 
deep pleasure at the cordial relations existing be- 
tween us in our many years of close affiliation 
with him. 

We appreciate his friendship, his fairness, his 
wise counsel and his personal interest in our 
welfare. 

He has. been not only a just employer, but he 
has been more—he has been our friend. 

We wish him happiness and prosperity and trust 
that each succeeding year may forge a stronger 
link in the chain of esteem and good will be- 
tween us. 

The testimonial was signed by H. P. 
Adams, of the San Francisco office ; George 
W. Bleecker and John Lossau, of the Chi- 
cago office; George Tremier, Theo, L. 
Parker, Charles Bowen, W. C. Lawrence 
and Henry Domas, of the New York office, 
and Stanton Smith, of the Tilton, N. H. 
branch. 








W. G. Bancroft, Columbus, O., Offers 
Creditors a Settlement of 70 Per Cent. 


Cotumsus, O.; March 13—W. G. Ban- 
croft, doing business at the Columbus Sav- 
ings & Trust building, has made an offer of 
settlement to creditors on a basis of 70 per 
cent. Of this 50 per cent is in cash, payable 
as soon as all creditors agree to the proposi- 
tion, and 20 per cent in four notes of five 
per cent each, made by Mr. Bancroft and 
payable in February and August, 1920, and 
February and August, 1921. 

Mr. Bancroft, some time ago, found him- 
self in financial difficulties with non-liquid 
stock and though nominally he was solvent, 
it was impossible to arrange payment for 
the creditors who were pressing him. He 
put his case in the hands of an adjustment 
committee of the creditors. Owing to the 
position taken by one or two creditors, he 
made an offer of settlement. The original 
proposition of settlement could not be put 
through and he has now made the above 
named offer. 





In a letter sent last week to creditors by 
Greenbaum, Wolff & Ernst, who are han- 
dling claims for members of the National 
Jewelers Board of Trade, Mr. Bancroft’s 
offer was recommended by the attorneys, 
who said they are satisfied that is the best 
that can be obtained and believe the amount 
is more than can be realized in bankruptcy 
proceedings. 
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Help on an important 


OPAL feature of business 


I AM handling the advertising 
for jewelers and optome. 
NE CK LACES trists in almost every state, and 
in several Canadian provinces, 

For several I have worked 
continuously since 1912, and 


numerous others have had me 
in their employ for several 





years. It is only reasonable to 
BUY FROM THE CUTTERS think some good for you ought 
to come out of writing me, 
It’s worth three cents to find 





out. 


Norman R. Williams 
Specialist in Jewelry Store Advertising 


American Gem & Pearl Company 1434 Marshall Field Annex Blig. } 
6 West 48th Street; NEW YORK CHICAGO 


LONDON PARIS 
26 Holborn Viaduct 39, Rue de Chateaudun 














ATTENTION MANUFACTURERS! 
FROM MINES TO MARKET Onyx Ring Stones Furnished for any sie 


Diamond. 
Black Onyx, Coral and Mourning Jewelry. 


ONYX BEADS— CAMEOS. 
The DOUBRAVA CO., 61 Maiden Lane, N.Y. 














* 





A few good reasons why you will find it to your advan- 

tage to investigate our special order department. 

First—Because of superior design and workmanship 
standards. 





Secondly—Because of our promptness and reliability to e 
carry out your ideas. The Borovsky Pearl and Diamond Co., Inc. | 
Finally—Because our prices are moderate and provide 
an ample margin for YOUR profit. Importers of 


{ Jewcity ind twisted ropes! clasps for necklaces. | | Diamonds, Pearls and Precious Stones} 


FRANK C. OSMERS 93-95 Nassau St., New York 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 


MUSIC BOXES REPAIRED] |The Buyers’ Directory ARREAUD & GRISER 


Also Talking Machines, Clocks, Mechanical 
Singing Birds and Figures, Metronomes, etc. 45 John St., New York 


Material for the Trade Price $1.00 LAPIDARIES PRECIOUS 
a = toc agra The Jewelers’ Circular Publishing Company FMS 7 Unique Cuttin gs 
































247 WEST 42nd STREET - NEW YORK 11 John St., corner Broadway New York 














; 


Henry E. Oppenheimer & Co. 
FINE MELEE In original lots for manufacturers 


or 
In straight sieved sizes 
1 Maiden Lane, New York 
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The Latest Jewelry Seen in New York 


following information is published not only for the bénefit of the jeweler, but 

f agro of the public, and to give the retail jewelers outside of the large centers in- 
= the very latest articles in jewelry that are shown in the shop windows of big 
dealers in the metropolis, and about such special pieces as have been made for customers, an 
e A his information is pe tigers ge —. — 
: fore THe JEweters’ CircuLar goes to press. e notes may be given by the 

ered. directs — paper for the general information of the people of his district, in order to 
— t in jewelry generally, or the information may be used : 
in his local journals as to the latest styles in jewelry. _It may be used with or 
dit to Tue Jewelers’ Circurar, in any way that the jeweler may feel will prove 
formation of the people of his district, or valuable as a news item on the latest 


by him as a basis for 

















ITH the Lenten season comes the 
exodus of the restless ones from the 
city, and jewelers as well as coutourieres 
are vieing for the honor of preparing these 
Spring-time wanderers for their journeys 
south. Atlantic City, Deal Beach, the 
Springs, and the beaches of Florida are in 
full swing now, and, watching the jewelers’ 
offerings and the jewelry worn, here are 
a few of the beautiful jewels seen this week 
by The Rambler. 
* ok * 

A handbag of sea-green suede, envelope- 
shaped and mounted in oxydized silver. 
One great square slab of turquoise matrix 
ornamented the mount and the original note 
was given by the smaller square disks of 
turquoise framed in tiny rims of the silver 
which studded the suede of the lower part 
of the bag and reached up on either side 
to within about an inch of the bag mount- 
ing. 

x * x 

Studding the bag material whether it be 
suede, mesh, kid or leather, is a new de- 
parture for the bag designers and it has 
already taken a decided hold on the fancy 
of the fair users of the finest gemmed hand 
bags and smaller purses. There are gold 
mesh bags sprinkled over with either sap- 
phires, emeralds, amethysts or topazes and 
platinum meshes studded with diamonds, 
and the modish black and white is carried 
out in this way by the use of faceted onyx 
outlined in white enamel and framed in a 
rim of platinum to match the mesh on a 
purse of platinum or the mounting on a 
black suede bag. 

* * * 


Black and white was used effectively on a 
scarf-pin worn with a vivid green and black 
plaid tie. The fair sex my no means mo- 
nopolizes the beautiful in jewelry and glanc- 
ing at scarf-pins, watch fobs, finger-rings 
and cuff links—(when there is a chance)-- 
will be found profitable for the beauty 
seeker. This pin was a solitaire diamond 
set high in a dome-like design of alternate 
tiers of black faceted onyx and fine lines of 


white enamel. 
x * x 


The use of plaids in jewels is something 
new but it is seen this week in a scarf-pin 
of a criss-cross pattern of golden topazes 
and green and blue tourmalines with gold 
for the dividing lines, This was used for 
a scarf-pin used with a tie of plain blue, 
for a watch fob and cuff links and, with 
variations, will surely be repeated. 

* *k * 

After the pattern style of the black-and- 
white jewels, but tinted instead to match the 
costume color was a platinum watch hang- 


ing on a slender sautoir chain. The watch 
had a ring of deep blue enamel around its 
outer edge, a line of white enamel directly 
within this, and in the center a great, glow- 
ing sapphire, cut en cabochon surrounder 
with a circle of tiny diamonds. One-tone 
jewels are gaining every day in popularity 
and the colored enamels are being used in 
this manner to enhance the tone of faceted 


‘gem settings, violet with amethysts, green 


enamel with emeralds, peridots and tour- 
malines, deep red or rosy pink with rubies, 
sea-green with black opals, pale green, 
either nile or apple, with aquamarines, and 
with sapphires, blue .tourmalines and the 
pale tinted beryls shades of blue enamel to 
correspond. 
* * x 

Of the evening jewels prepared for the 
southern sojourner the handsome hard or- 
naments promise to attract their full share 
of attention. One young miss, a debutante, 
of the past busy Winter season will wear 
this fairy-like fillet of fancy sapphires which 
rises to a point above a central group of 
the pale-tinted gems and drops a pendant 
below between her arched brows. Another 
quite fresh design is ready for the travel 
jewel case of a famous blonde beauty. This 
jewel is a bandeau reaching across the 
forehead, and, on the left side, as far as 
the large Psyche knot at the back where 
it droops in a flexible spray of diamonds 
and pearls set in mille-grain platinum wire. 
A magnificent tiara is to be worn by a 
matron and this has a collar to match the 
pattern of the tiara band. Both jewels are 
massed with diamonds and a huge mar- 
quise canary diamond tops the pinnacle of 
the tiara. Tue RAMBLER. 








CHICAGO JEWELER ROBBED 


Automobile Bandits Hold Up Mrs. Elizabeth 
Ginsburg in Her Husband’s Store and 
Escape with Loot Valued at Over 
$5,000 


Cuicaco, March 15.—Three bandits rob- 
bed the jewelry store of Samuel Ginsburg, 
2038 S. Halsted St., of jewelry worth be- 
tween $5,000 and $10,000 last Friday. 

Mrs. Elizabeth Ginsburg, the wife of the 
proprietor of the store, was behind the 
counter at the time. The men entered and 
ordered her to throw up her hands. One 
of them had two revolvers, and the other 
two gave their attention to robbing the 
place. Threatening to shoot Mrs. Gins- 
burg if she made an outcry, they went 
through the place, taking a cash box which 
they could not force open, and such jewelry 
as they fancied. They then locked the 
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woman in a rear room and sped away in 
a machine. 

No good description could be given of 
the men, but all of them were youthful. In 
the stolen cash box were a few liberty 
bonds, which Mr. Ginsburg was keeping for 
customers and friends. 








HOW EUROPE WORKS IT OUT 





W. H. Ingersoll Investigating Industrial Con- 
ditions in the Jewelry Trade Abroad 
for the Department of Labor 


Industrial conditions in Europe, with 
special reference to the jewelry business, 
are being investigated by W. H. Ingersoll 
of New York, a member of the Employers’ 
Industrial Commission of the U. S. Depart- 
ment of Labor. Mr. Ingersoll is one of 
the most prominent watch manufacturers 
in this country, and the information he ob- 
tains abroad will, it is expected, be of 
great value to the trade. 

The commission was sent abroad under 
the auspices of the Information and Educa- 
tion Service of the Department of Labor, 
and its aim is to collect data from European 
sources which will enable the United States 
to profit from what has been experienced 
and what is being accomplished abroad in 
the interest of better relations between em- 
ployer and employe, and in the interest of 
business as a whole. 

One of the subjects that will be investi- 
gated is the methods of the government 
and the attitude of the employers in hand- 
ling problems of production that arose dur- 
ing the war. Special reference will be made 
to the adjustment of labor disputes both 
as to wages and to labor’s voice in manage- 
ment. 

Of more immediate value, perhaps, will 
be the further investigations, covering in- 
dustry as a whole, regarding the attitude of 
the government and the plans of employers 
in connection with reconstruction. Prob- 
lems of unemployment, of wages and of 
participation in managerial control will be 
studied in particular. 

The commission is headed by E. T. Gund- 
lach, of Chicago, representing publishing 
interests; and includes, besides Mr. Inger- 
soll, R. J. Caldwell of New York, promi- 
nent in textile interests; Dorr E. Felt, of 
Chicago, who is connected with the office 
appliances. and machinery interests; and 
R. R. Otis of Atlanta, Ga., one of the prin- 
cipal construction men of the South, 

The commission will remain in Europe 
about a month longer, from present indi- 
cations. Dr. Royal Meeker, commissioner 
of Labor Statistics, accompanies the com- 
mission as economic adviser. 








Market Prices for Silver Bars 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


Official Price, 

New York, 

Date, London. .999 Basis. 
Mibeeh  Dhis.. os. dali. dake be 47% 101% 
1 RE SSR Ie RI | ass Fe 47% 101% 
NO RGtr se nsige te Ben ciaaw 47% 1v1% 
BS Pca vee kl cha teies 47% 101% 
ED © Site dod Sk cp-os ie bk we 47% 10114 
DGS Eee Visa cc veaewe bs 47% 101% 
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Heirloom Silver 


F{EIRLOOMS possess qualities that 

make them worth keeping. Chief 
among them, where Sterling Silver 
Tableware is concerned, are perfection 
of design, charming originality and sub- 
stantial weight. 


Heirloom silverware possessed these 
qualities which make it the valued pos- 
session of the generations to come as well 
as its present owners. 





The Colony pattern, here illustrated, 
is a design of permanent value. It is an 
authentic and pleasing adaptation of the 
style of Queen Anne, a style that will 


always be good and most appropriate in 
Colonial dining rooms. 


Heirloom. Silver has the longest sell- 
ing value because its designs are of real 
artistic merit. It’s the Silver That Sells’ 
—the silver to carry. 
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A Jewelry School for Soldiers 





Rochester, 


N. Y., Retail Jewelers Discuss Plans for Opening Department in 
Mechanics Institute to Teach Partially Disabled Soldiers 
the Watchmaking, Jewelry and Engraving Trades 




















Rocuester, N. Y., March 15.—Members 
of the Rochester Retail Jewelers’ Associa- 
tion held a meeting Thursday evening at 
the Hotel Seneca. Dinner was served at 
6:45 o'clock. President E. J. Scheer called 
the meeting to order and gave a report of 
the executive meeting of the State Asso- 
ciation, which was held in Syracuse last 
week. He said that it is the intention of 
the State association to insist on more reg- 
ularity from certain concerns in the stamp- 
ing of precious metals. Rings, class badges 
and other articles stamped by certain man- 
ufacturers with karat qualities must be 
up to the standard specified, it is declared. 
A committee has been appointed to act on 
this matter and funds have been provided 
the committee to prosecute violators. 

Secretary C. E. Vanderpool was request- 
ed to write to the American watch manu- 
facturers and ask for a new price list, ne- 
cessitated by the Government tax, which is 
due April 1. 

President Scheer called the members’ at- 
tention to the Chamber of Commerce in- 
quiries sent out to get the sentiment for 
closing time of stores during July and Au- 
gust. Wednesday afternoons instead of 
Saturdays was suggested, but most of the 
jewelers prefer closing Saturday after- 
noons. No action was taken as the jew- 
elers in the outer sections of the city state 
that Saturday afternoons and week-day 
evenings are the busiest hours. 

Mr. Scheer brought up again at this 
meeting the topic of free engraving. He 
takes the position that it should be dis- 
couraged as much as possible. He dis- 
tributed some cards with designs, showing 
a single English letter which might be given 
gratis, and other. designs, with a sliding 
scale of prices. He said that no objection 
was made to the customer paying for such 
work. 

C. E. Sunderlin said that the State as- 
sociation’s executive committee had ap- 
pointed Benj. T. Ash, Binghamton; C. C. 
Ward, Yonkers, and himself on a commit- 
tee to take up the matter of employment 
for disabled soldiers who have been dis- 
charged. The committee considered a loca- 
tion for a school for teaching the men 
watch repairing, jewelry repairing and en- 
graving. It was found that the Mechanics 
Institute of this city is the most favorable 
for the plan of any place in the State. 

The subject was taken up with President 
Barker of the Mechanics Institute and with 
the proper Government authorities. It is 
necessary that the men should receive some 
pay during the time they attend the school, 
and Mr. Sunderlin said the plan is work- 
ing out satisfactorily. In all interviews and 
correspondence on the plan with interested 
people, the committee met with much en- 
couragement and co-operation. The Me- 
chanics Institute has recently opened its 
doors to the Rochester School of Optom- 
etry, which is located in the Institute build- 


ing, and it is proving very successful. The 
Mechanics Institute has a department now 
in jewelry and precious metal arts. The 
soldiers’ school could easily be placed in 
this department. President Hufnagel of 
the State association is very enthusiastic 
over the disabled soldiers’ school plan. 








DEATH OF CEPHAS B. ROGERS 





Veteran Meriden, Conn., Silverware Manu- 
facturer Succumbs to Pneumonia 


MERIDEN, Conn., March 17.—Cephas B. 
Rogers, aged 82 years, one of the best 
known of Meriden manufacturers, died 
about 9:30 o’clock Saturday evening at 
his home, 416 Colony St., after about a 
week’s illness. 

Although advanced in years, Mr. 
Rogers was in the best of health until a 
week ago Friday morning when he suf- 
fered a chill which developed within two 
days into a severe attack of pneumonia. 
During the past week he continued to 
grow weaker and weaker, and it was ap- 
parent for several days before his death 
that there was practically no chance for 
his recovery. 

Mr. Rogers, besides his widow, is sur- 
vived by two brothers and one sister: 
Wilbur F. Rogers of this city, N. Burton 
Rogers of Danbury, and Mrs. Isabella 
Young of Stamford. 

The funeral will be held at the First 
Methodist Church tomorrow afternoon 
at 2:30 o’clock, the Rev. Victor G. Mills, 
pastor of the church, will officiate. The 
burial will be in the family plot in Wal- 
nut Grove. 

Mr. Rogers was born in Saybrook, 
Conn., Dec. 30, 1836, the son of Hervey 
Rogers and Elizabeth Tryon Rogers. In 
1849 the family removed to Meriden, 
where the father took the management 
of the Rogers Hotel, the building now 
occupied by the Connors cigar store. 
Cephas Rogers obtained his early school- 
ing in the common schools of this city 
and passed part of his boyhood in a fac- 
tory where tinware and japanned goods 
were made. 

The partnership of C. Rogers & Bros. 
was entered into in February, 1866. Mr. 
Rogers’ two brothers, Gilbert and Wil- 
bur F., were skilled manufacturers of 
silver-plated ware and there appeared to 
be room in the business world for a new 
company and a new factory in that line. 
Beginning in a small way the silver-plat- 
ing industry of C. Rogers & Bros. ad- 
vanced until it become one of the princi- 
pal establishments in Meriden. So suc- 
cessfully was the institution managed 
that the doors were never closed except 
for holidays or inventory. The products 
of the factory were ranged in three de- 
partments: Silver plated spoons, forks, 








99 


knives and table ware; casket trimmings 


and undertakers’ supplies; furniture hard- 
ware. 

When the International Silver Co. was 
formed, the C. Rogers & Bros. plant was 
not included, but was brought into an- 
other combination and was later bought 
out by the International on Jan. 1, 1903. 

Mr. Rogers was a life-long member of 
the Methodist Episcopal Church and 
especially interested in the fortunes of 
the First Methodist Church here. He 
had been an official member of this 
church since 1866 and president of the 
board of trustees ever since the death of 
Charles Parker, its first president. 

Mr. Rogers gave to this church, not only 
time and interest, but generout material 
help as well. In 1911 he gave the funds 
for the large Sunday school and gym- 
nasium building known as the Rogers 
Memorial and only last Fall he placed 
in trust a fund of $50,000, the income of 
which, after his death, was to go to the 
church for the general purposes of its 
work. There was no phase of the church 
life in which he was not interested. 

He was well known in the denomina- 
tion at large. In 1888 he was president 
of the lay conference,, in 1900 was lay 
delegate to the general conference at 
Chicago, in 1915 was elected vice-presi- 
dent of the laymen’s association, and 
in 1916 was chairman of the lay delega- 
tion from this section to the general con- 
fererice at Saratoga, N. Y. 

For over 35 years he was trustee of the 
Wesleyan University in Middletown, and 
in 1903 made it a gift of $25,000. 

He always took much interest in local 
matters, especially in the school system. 
For six years he was a member of the 
city council from the second ward, dur- 
ing the terms of Horace Wilcox and H. 
Wales Lines as mayors. 

Mr. Rogers was married in 1870 to 
Margaret, daughter of Dr. Peter F. and 
Anna M. Clark of New York city. 








Lieut Seth T. French, recently discharged 
from the aviation service of the United 
States Army, has been the owner of a one- 
third interest in the jewelry business which 
has been operated by his father, F. M. 
French, Albany, Ore., since March 17, 1879. 
When war was declared Lieut. French se- 
cured admission to the officers’ training 
schocl at the Presidio, and upon the com- 
pletion of the course was offered his op- 
tion of a second lieutenancy in the field 
artillery or a cadetship in the aviation serv- 
ice. He chose the latter, qualified as a flier 
and showed such adaptability that he was 
assigned to duty as an instructor at one of 
the army flying schools. Shortly before the 
close of the war he had his only accident 
while in the air. Flying at a height of more 
than 1,000 feet, one of the wires became 
loosened and he lost control of his ma- 
chine. In an effort to correct the trouble 
he turned into a nose dive, was unable to 
right the plane and crashed to the ground, 
escaping with a few cuts and bruises but 
no broken bones. Lieut. French has gone 
to Portland to enter an optical school for 
a year, after which he will take post-grad- 
uate work in the east. 
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Your Window Should 


Be Your Best Salesman! 


Your window is your silent salesman. It should 
be an index of the character of your store. Your 
window properly handled, will do much toward 
upbuilding and uplifting your whole business. 


The W. W. W. Organization believes in aiding 
the jeweler—in making his window not only 
attractive, but in giving him something that will 
help him sell goods. 


The “VICTORY ARCH” is the new W. W. W. 
window display. It will not only stop every- 
body right in front of your window, but will 
positively be the talk of your community—it 
will positively sell Rings for you. 


This is one of many reasons why you should 


wait for the W. W. W. Man. 


This is one of many reasons why you should be 


a W. W. W. Jeweler. 


White, Wile & Warner 


Makers of nationally advertised rings in which the stones do stay 


BUFFALO, N. Y. 


Be 
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DEATH OF J. H. JOHNSTON 


Retail Jeweler of New York Expires 
in His Eighty-second Year 


John Henry Johnston, for more than 
60 years one of the most widely known 
jewelers in the city of New York, died 
Monday at his home at 389 Clinton St., 
Brooklyn, in his 82nd year, from infirm- 
Te sien was descended from 
Scotch-Irish ancestry, his great-grand- 
father, the Rev. William Johnston, 
settling in Cherry Valley, N. Y., in 1740 
as a missionary to the Indians. He af- 
terwards founded the settlement which 
became the town of Sidney, N. Y., where 
the deceased was born, on May 25, 1837. 


Veteran 





THE LATE J. H. JOHNSTON. 


Mr. Johnston’s parents were William 
Strong Johnston and Frances Dickerman 
‘ Johnston. 

In 1853 he came to New York, where 
he entered the employ of a jeweler 
named Forsyth, at Clinton and Fulton 
Sts., Brooklyn. That year he moved to 
New York and became an errand boy for 
the jewelry firm of Jackson & Many, at 
the corner of the Bowery and Broome St., 
which later became Many & Lewis. In 1858 
Mr. Johnston became a partner in this 
firm, and in 1864 its sole owner. He re- 
mained on the Bowery until 1888, when 
he opened a large jewelry store at the 
corner of 15th St. and Union Square. He 
later was in business at 14 John St., re- 
tiring about 10 years ago. 


Mr. Johnston had a wide circle of 
friends prominent in all walks of life, 
including Walt Whitman, Edwin Mark- 
ham, Charles A. Dana, Robert G. Inger- 
soll, Theodore Roosevelt, P. T. Barnum, 
Ella Wheeler Wilcox, Hudson Maxim, 
Charlotte Perkins Gilman, Rev. Newell 
Dwight Hillis, John Burroughs, Rev. 
Henry Ward Beecher, Will Carleton, 
Horace Greeley, Edwin Clarence Sted- 
man, Mrs. Amelia Barr and Joaquin 
Miller. 

Mr. Johnston was for years a member 
of the Lotus Club, the Liberal Club, Sal- 
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magundi Club and the Thirteen Club. 
At the time of his death he was a mem- 
ber of the Brooklyn Writers’ Club, the 
Walt Whitman Fellowship, and was a 
32nd Degree Mason, and he was also a 
life member of the New York Historical 
Society, the Y. M. C. A., and the Arts 
and Sciences Club. 

In 1859 he married Miss Amelia Fran- 
ces Many, daughter of the late Ben- 
jamin S. Many, of New York, and who died 
in 1877. A year later he married Miss 
Alma Calder, daughter of the Rev. Alex- 
andre Calder of Equinunk, Pa. 

He is survived by three sons and three 
daughters, who are: Albert Edward 
Johnston, Mrs. Arthur Johnston, Calder 
Johnstone, Mrs. Arthur Levi, of London, 
Eng.; Miss Bertha Johnston, and Mrs. 
William McCarroll, whose husband was 
formerly Public Service Commissioner. 

Funeral services will be held at his late 
residence this afternoon at 2 o’clock. 








DEATH OF CHARLES H. TAPPAN 


President of D. F. Briggs Co. Attleboro, 
Mass., Passes Away After a 
Long Illness 


Attleboro, Mass., March 17.—Charles 
H. Tappan, president of D. F. Briggs 
Co., one of the best known jewelry firms 
in the Attleboros, died Monday morning 
at his home, 219 Park St., after an ill- 
ness of a year’s duration. Mr. Tappan 
was deeply affected by the death of. his 
brother, William C. Tappan, in 1907, and 
has not been actively connected with the 
business since that time although he re- 
mained its president. 

Mr. Tappan was born in Attleboro 
Falls, May 20, 1859, the son of Mr. and 
Mrs. Ephraim Tappan. His father was 
connected with a livery stable, and for 
several years the deceased, who had a 
great love for horses, was associated 
with him. At one time he owned horses 
which were raced on she Grand Cir- 
cuit. 

With his brother, William C. Tappan, 
he became interested in the jewelry busi- 
ness, and with the late George G. Berry 
they formed the firm of Tappan, Berry 
& Co., located at Attleboro Falls. The 
firm moved to Attleboro later under the 
same name. Mr. Berry retired, and with 
James Hume, of Amesbury, absorbed the 
business under the firm name of D. F. 
Briggs. In 1910 the business was incor- 
porated with Charles H. Tappan as 
president. The firm became famous by 
the manufacture of the famous Carmen 
bracelet and the sending of two sales- 
men, known as the “Irishman and the 
Jew” around the world. 

Mr. Tappan married Miss Bertha 
Slaiger, of North Attleboro, who, with 
one son, Frank E. Tappan, treasurer of 
the D. F. Briggs Co., survives him. He 
was a member of Orient lodge of Odd 
Fellows and the West Side Club. He 
was one of Attleboro’s most loyal citi- 
zens and was known as a man of great 
liberality and good-heartedness. 

The funeral will be held Wednesday 
afternoon at 2 o’clock from his late resi- 
dence in this town. 
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Paul J. Morris of the Edward Lehman 
Jewelry Co., is visiting the trade in Wyo- 
ming and Montana. 

Miss Adeline Hebert, for the past three 
years with Charles J. Doersam, has joined 
the sales department of the Syman Bros. 
Jewelry Co. 

Mrs. J. B. Campbell, of Chas. Wathen & 
Co. is back from a long trip covering south- 
ern Colorado, New Mexico, Texas and Ari- 
zona points. 

A. B. McDorman, a former jeweler at 
Scotts’ Bluff, Nebr., has accepted a position 
in the watchmaking department of the A. J. 
Stark & Co. store. 

J. M. Price of Arvada, Colo., is confined 
to his home with influenza. Mrs. Price has 
just recovered from a severe attack of 
the same disease. 

Joseph I. Schwartz, 1000 16th St. re- 
cently entertained his entire force at a 
theatre party given by the Lions’ Club, of 
which he is a leading member. 

R. E. Reiche, formerly established at 37 
Arapahoe building, has removed to large 
and commodious quarters on the second 
floor of the same building. He will con- 
tinue as a manufacturing jeweler, and also 
expects to add a stock of jewelry. 

Three unknown robbers broke the large 
plate glass window of the H. Weinberg 
store at 1715 Larimer St., early Thursday 
morning and secured $200 worth of watches 
and small articles of jewelry. <A patrol- 
man heard the crash and fired at the men 
but they refused to halt and escaped. 

John J. Bleich, Jr., has resigned his posi- 
tion and has just opened a business for 
himself in Suite 37, Arapahoe building. 
Mr. Bleich is a first class watchmaker, 
and will cater to the trade as a manu- 
facturing jeweler and general repair work. 
He was with Mr. Schwartz for two years 
and a half. 

The watchmaking department of the 
Schwartz store has recently changed hands. 
It is now in charge of Wm. L. Ferron, 
formerly with J. F. Barnhart & Co., Clay- 
ton, New Mexico, and H. J. Kapelke, who 
until recently was employed in the jewelry 
store conducted by his father, H. E. Kap- 
elke, at Colorado Springs. 

Arthur Bitterley, who has been -assisting 

his father in the latter’s store, 411 15th St., 
for several months, has returned to his 
former position in the watchmaking de- 
partment of the Bohm-Allen Jewelry Co. 
‘ A. H. Price has closed his business at 
Nederland, Colo., and moved his stock and 
fixtures to Idaho Springs. He is now open 
for business in the store formerly occupied 
by E. A. Eaves, who is now located at 
Sterling, Colo. 

Several jewelers from outside towns have 
recently visited Denver jobbers. Among 
them were the following: E. C. Veysey, 
Boulder; C. A. Ball, Longmont; Henry 
Curtis, Jr., Littleton; James Tierney, 

- Golden; Roy L. Smith, Delta; C. B. Gould 
of Gould & Reynolds, Montrose; N. 
Jacobs, Brighton; D. J. Kramer, Salida; 
H. V. Keller of the F. E. Goehring store 
at Hugo, and H. G. Petty, Fort Collins. 
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STERLING 


SILVERWARE 


Service Satisfaction 





People instinctively associate silver- 
ware with Gorham, because Gorham 
Silverware includes literally everything 
pertaining to the silversmith’s art. 


The public knows the value of 
Gorham Service, because everybody 
appreciates the beauty and variety of 
Gorham patterns, the originality of 
Gorham designs and the high standards 
of Gorham quality. 





This preference also extends to 
Gorham prices, because a satisfied public 
knows them to be synonymous with the 
integrity of Gorham Silverware. Jewelers 
who sell Gorham Silverware reap the 
direct benefit of the public’s satisfaction. 


Gorham Silverware is offered for 
sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches : 
NEW YORK SAN FRANCISCO 
15, 17, 19 Maiden Lane 140 Geary Street 
CHICAGO LONDON 
10 South Wabash Avenue Ely Place 








Works: Providence, New York, Birmingham 
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T is pleasing to 
note the interest 
that is being taken by 
some of our progres- 
sive and broad-minded retailers and manu- 
facturers in the various movements on 
foot for the purpose of developing indus- 
trial art schools, and particularly in any- 
thing that will tend to develop designers. 
There is little doubt that as the years go 
on the jewelry trade will suffer more and 
more from the lack of competent designers 
unless something is done to fill the gaps 
due to the loss of the older artists, whose 
places are not being taken either by men 
from the industry here or by the immigra- 
tion of designers from abroad. 

It is safe to say that our industry as 
well as other art industries of the country 
can no longer depend upon the education 
of designers in their own shops if they 
are to develop as rapidly and in proportion 
to the development in the artistic tastes 
of the American people. Ours and the 
other art industries must kave help from 
the outside. Whether it be from public 
or private sources is the main question that 
we will have to consider in the future. 

The progressive jeweler, whether he be 
manufacturer or retailer, who does not 
wish to see his industry artistically bank- 
rupt in a few years will give heed to every 
movement for increasing interest in the 
training of artisans and _ designers, 
whether this be in the way of establishing 
special schools of design or by develop- 
ment in the courses of such institutions 
as Pratt Institute of Brooklyn, the Fawcett 
School of Industrial Art of Newark, the 
Rhode Island School of Design at Provi- 
dence, R. I., or even in the establishment 
of special classes in the public schools for 
the training and development of designers. 
Men may differ as to the best way of pro- 
ducing the competent designer who will 
help to lead the manufacturer to higher 
ideals and not follow in the rut worn deep 
by the steps of his predecessor. - The jeweler 
cares little as to the method if the result 
is accomplished, that is, if the designers 
are produced. He realizes that these men 
no longer come to him from the jewelry 
trade of Europe, and realizes also that the 
artistic ability that may be manifest in the 
apprentice in the jewelry trade is not and 
cannot be properly developed under the 
present conditions of factory work. In 
fact, he has seen such artistic force as 
might have been developed along lines of 
value to the jewelry industry. spent and 
wasted in the so-called “arts and crafts” 
whose workers, in most cases, have not 
worked sufficiently hard to become either 
real artists or expert craftsmen before at- 
tempting to turn out products in the 
precious metals. 

Every industry producing articles that 
go into the home has been developing 
artistically in recent years, and the prod- 
ucts turned out in everything from pottery 
to furniture, from rugs and carpets to wall 
paper, have reflected this development in 
the education of the American people and 
their appreciation of higher and higher 
standards of the beautiful. Jewelry and 
silverware of all products must keep pace 
with this education, as their workers repre- 
sent practically the oldest art crafts of the 


Development of 
Designers a Trade 
Necessity 
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world; but if our manufacturers are to 
keep pace or take their natural position 
as leaders, the art side of our trade must 
be strengthened through the influx of 
original, competent and well-trained de- 
signers and every movement in education 
on art lines that will aid us in developing 
such designers or create conditions that 
will attract the real artists and craftsmen 
to our trade should be encouraged with 
the moral and even the financial support 
of all far-sighted manufacturers and our 
dealers. 





EPORTS from 

every section of 
the country and every 
- branch of the trade 
indicate that sales of all grades of jewelry, 
and particularly the finer classes, are more 
numerous and total greater amounts than 
during any corresponding season in the 
history of the jewelry business. A careful 
analysis of the situation indicates that there 
are more buyers of fine jewelry in the 
United States today than ever before; that 
there is a keener interest in fine jewelry 
among the people at large than has been 
evinced in years, and that the oppor- 
tunities for the jeweler to sell articles of 
merit and intrinsic value to not only the 
rich people of his district, but to people 
who have not hithertofore been considered 
as large jewelry buyers, are greater than 
he has ever experienced. Under these 
circumstances, it is distinctly up to the re- 
tail jeweler of every community to see 
that interest in jewelry and jewelry styles 
is kept up in every way possible, not only 
by his direct advertising in his daily pa- 
pers, but through the use of articles in his 
local journals that discuss the question of 
jewelry and jewelry wearing in an intelli- 
gent and informative way. 

That the local papers will use such ar- 
ticles is but natural in view of the great 
interest being taken in jewelry today by 
many people who are not informed upon 
the subject, and who have heretofore not 
considered the principles underlying jew- 
elry decoration, or the relation of jewelry 
to dress as worthy of careful study. But 
the local paper does not know where to 
get the facts. 

Here is a chance for the jeweler to help 
the people of his community with infor- 
mation which they desire to get, and at the 
same time take his proper place as an ex- 
pert who is able to give this information 
from facts which can be obtained at first 
hand. 

The jeweler should lose no opportunity 
to get himself interviewed by his local 
journals upon the latest styles in jewelry 
and upon their relation to the new fash- 
ions and fabrics used in feminine apparel 
and the reasons why the public should 
study this relation for, as has so often been 
pointed out, the jewelry worn on a gown 
becomes the final touch in the costume and 
is always the optical center of the picture. 
The jeweler should lose no opportunity te 
drive home the point that proper jewelry 
may increase and perfect the effect of a 
costume where improper jewelry may mar 
it, and he should help at all times to teach 
the women of fashion that it is as neces- 


How the Retailer R 
Can Get Publicity 
for Jewelry 
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Diamond Rings 


OF 


QUALITY 


Diamonds and Workmanship of the Best 


The present year promises to be a 
big one for Rings, so keep up your 
sales by displaying a little assort- 
ment of these attractive Rings in 
your window. Doing business will 
become a habit. 





Cross & Beguelin 


Established 1863 
Entire Third Floor 


21-23 Maiden Lane New York 
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sary to have jewelry in harm . 
their physical appearance and ie 
color and texture of their gowns, as it is 
match the hat, coat or shoes with the 3 
tume which they wear. But in his infor 
mation to the newspapers the jee 
should dwell as much as possible op facts 
and general principles and in the dissemi. 
nation of such information should Not spoil 
the advertising for the industry (and ing. 
dentally that which his own business 
will get) by attempting to “push” Certair, 
stock which he wishes to sell. Such an ats 
tempt by him would react to his own detri- 
ment and kill further chance for educa 
the public. 

For the benefit of the jewelry trade, Typ 
JEWELERS’ CirRCULAR will continue from 
time to time to publish a series of articles 
upon the new fashions in women’s dress 
and the most appropriate jewelry that can 
be used with them. The next article of 
this kind will be a general article upon the 
Spring fashions by Isabelle M. Archer, and 
will be published in the issue of March 2% 
In addition to these articles THe Jews 
ERS’ CIRCULAR is publishing every week a 
fashion letter under the title “The Latest 
Jewelry Seen in New York,” in order that 
the jeweler may have at his hand facts 
about the newest productions shown in the 
show windows of the metropolis, as well 
as of the specially designed pieces that 
are exhibited by the wearers at social func- 
tions for the first time. This information 
is right up to the minute and compiled just 
before THE JEWELERS’ CIRCULAR goes to 
press, so that our readers may feel safe in 
offering this to their local papers as the 
latest information obtainable upon the 
subject. 


These articles may be taken in their en- 
tirety or in part and given to the local 
editors for republication either with or 
without credit to THE JEWELERS’ CIRCULAR, 
or they may be used as the basis for an 
interview with a local jeweler upon the 
newest productions. Already many jewel- 
ers have taken advantage of this informa- 
tion to the benefit of themselves as well as 
their local papers and the people of their 
district. 


Some have written to us for permission 
to have these republished either in adver- 
tising pamphlets or in the way of a local 
article. Such requests are not necessary. 
Despite the fact that every article in THE 
JEWELERS’ CircuULAR is copyrighted, we will 
be glad to have any of our readers use 
the information, either the fashion arti- 
cles or the regular weekly notes about 
“The Latest Jewelry Seen in New York,” 
in any way they see fit to spread informa- 
tion about and increase interest in jewelry 
in their districts. They may use them as 
published, or, as before said, simply use 
the facts contained therein, either sum- 
marized or changed or put in their own 
language, as the basis of an interview. We 
simply ask that, whenever possible, our 
readers send us copies of the articles as re- 
published, that we may see to what ad- 
vantage they are being put and get sugges- 
tions for other jewelers in other centers 
who may wish to use the information in 4 
similar way. This may act as an inspif- 
ation for others to do likewise. 
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E. S. Feinstein, 9 Maiden Lane, is call- 
ing on the trade in Connecticut. 

The offices of J. B. Bowden & Co., 15 
Maiden Lane, are being enlarged. 

M. Cohen, Boston, Mass., is in town and 
is stopping at the Hotel Marlborough. 

Myron Ulrich, 21 Maiden Lane, is call- 
ing on the trade in the middle west and 
south. : 

F. A. Peters, of Lancaster, Pa., was in 
this city last week and stopped at the Great 
Northern Hotel. 

Morgan Rogers of Park Bros. & Rogers, 
Providence, paid a visit to the New York 
office at 15 Maiden Lane last week. 

The Whiting Mfg. Co., is now located 
in its new quarters on the second floor 
of the Silversmiths’ building, 15 Maiden 
Lane. 

“Al” Tyler, jewelry jobber, 170 Fifth 
Ave., is on the road to recovery after hav- 
ing spent two months in the Bushwick 
Hospital. 

Wm. Hobbs of the Wm. Hobbs Clock 
Co., Inc., 10 Maiden Lane, left town Mon- 
day to call on the trade in the New Eng- 
land States. 

Lee Powell, formerly with the S. O. Big- 
ney Co., 13 Maiden Lane, is now represent- 
ing the Elgin American Mfg. Co. through 
New York State. 

The regular monthly meeting of the 
Jewelers’ 24 Karat Club will be held this 
afternoon at 3 o’clock in the rooms of the 
club at 15 Maiden Lane. 

Hugo Baer, importer of diamonds, 6 
Maiden Lane, has sailed from Rotterdam 
on the Noordam and it is expected that he 
will reach New York on or about March 
22. 

W. H. Alger, New York representative 
of the North American Watch Co., 15 
Maiden Lane, called on the trade in Wash- 
ington, Philadelphia and Baltimore last 
week. 

Benjamin Sternman of the Benjamin 
Sternman Co., 87 Nassau St., has returned 
from a successful western trip and expects 
to leave again for his territory the early 
part of next month. 

J. L. Kaufman, traveling representative 
for I. Garson, 45 John St. was married 
on Sunday to Miss Florence Busch of 
this city. They have left for a honey- 
moon trip to Atlantic City. 

Saul L. Solomon & Bro. will make ex- 
tensive changes May 1, by moving to much 
larger quarters at 21-23 Maiden Lane, where 
they will be in a position to give their trade 
better service than they have in the past. 

The P. R. K. Jewelry Co. is the name of 
a concern incorporated under the laws of 
the State of New York. The incorpora- 
tors are Leo Payton, 1068 Kelly St, 
Bronx; Isidor Rothman, 558 Vermont 
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St., Brooklyn, and B. D. Vinegrad, 345 E. 
66th St. 
M. L. Braun, eastern representative of 


Somers & Braunstein, 87 Maiden Lane, has . 


returned with the 27th Division on the 
Leviathan. He expects to be mustered out 
soon and will then visit the trade. E. A. 
Weinschenk is in the far west and O. J. 
Somers has left on an extended southern 
trip. 

L. M. Flanders, New York, repre- 
sentative of the Standard Button Co., 15 
Maiden Lane, has been elected secretary 
of the company and will be located at the 
factory at Attleboro, Mass. Mr. Flanders 
is succeeded by G. A. Vaslett, who will 
cover New York and the eastern territory 
for the company. 

J. M. Rosenbach, formerly eastern rep- 
resentative for the Elgin American Mfg. 
Co., has left New York for a visit to the 
factory at Elgin, Ill. Upon his return, 
which will be in about 10 days he will be 
the city representative. Louis Ostby, who 
formerly called on the city trade, will here- 
after call on the jobbers on the road. 

There was no monthly meeting of the 
members of Jewelers’ Manhattan Camp 
No. 12 of the Order of the Golden Seal 
at the rooms of the camp, 68 Maiden 
Lane, Thursday, at the time scheduled 
for it to be held, owing to the fact that 
there was no quorum present. Owing 
to the absence of some of the trustees, the 
trustees’ meeting was also postponed until 
the meeting in April. 

Henry C. Berger, nephew of S. Stanley 
Solomon, of the firm of Saul L. Solomon 
& Bro., has just returned from France, after 
being in the service for 18 months. Mr. 
Berger, who has just been honorably dis- 
charged, has been at his home in Atlanta, 
Ga., and last week he came east to take a 
position with Saul L. Solomon & Bro., 
covering the eastern territory heretofore 
covered by S. Stanley Solomon. 

The semi-monthly meeting of the New 
York Engravers’ & Chasers’ Society will 
be held tomorrow evening in the meeting 
rooms in the Forward building on East 
Broadway. At this meeting plans will be 
discussed for the society’s dinner and stag, 
which will be held on April 26 at the Marl- 
borough Hotel, 36th St. and Broadway. 
Tickets for this affair can now be obtained 
from Charles Blitz, chairman of the enter- 
tainment committee, 49 Maiden Lane. 

Among the jewelry buyers in town last 
week were J. E. Kelly, with the Howland 
Dry Goods Co., Bridgeport, Conn.; Miss 
G. Ludwig, with E. Kern Co., Detroit, 
Mich.; E. Hahn, with W. Filene’s Sons 
Co., and H. P. Leighton, with C. F. Hovey 
& Co., Boston, Mass.; E. F. Keyser, E. M. 
Keyser and B. M. Cowan, jewelry buyers 
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for Marshall Field & Co., Chicago; Miss 
K. M. Riordan, with H. H. Bunce Co., 
Middletown, Conn., and L. Elebash, of the 
Elebash Jewelry Co., New London, Conn. 

The board of directors of the National 
Jewelers’ Board of Trade met last Thurs- 
day. Walter P. McTeigue, 62 W. 45th 
St. was elected a director. Secretary 
Backus stated nine financial embarrassments 
were reported by the Board the past 
month. All were retailers and no large 
amounts were involved. The Board of 
Trade is now making plans for the proper 
division of membership districts under the 
new by-laws so that special meetings of 
members may be held within two months 
after this allocation has been decided upon 
to proceed with the requirements outlined 
in the new by-laws adopted by the Board 
at the annual meeting on Jan. 17. 

Louis A. Eppenstein, one of the directors 
of the Illinois Watch Case Co., has just 
recovered from an illness that lasted sev- 
eral weeks. Mr. Eppenstein left the home 
office in Elgin, Ill., about seven weeks ago, 
and after being in New York about two 
weeks he contracted a cold which developed 
into pneumonia. He was confined to his 
room at the Knickerbocker Hotel for three 
weeks. His many friends will be pleased 
to know that he has fully recovered. He 
was accompanied on his trip by his brother, 
Percy J. Eppenstein. They have both re- 
turned to Elgin, accompanied by Mrs. 
Louis A. Eppenstein, who met her hus- 
band when he arrived in New York. 

A semi-monthly meeting of the New York 
Jewelers’ Benevolent Association was held 
on Tuesday evening, March 11, after the 
JEWELERS’ CrrcuLar had gone to press, at 
the meeting rooms, 107 W. 116th St. The 
large attendance at this meeting indicated 
the lively interest displayed by the mem- 
bers of the organization. Plans were dis- 
cussed and arrangements were made for a 
musicale and dance, which the association 
will hold on Sunday evening, April 6, at 
the Academy, 113 W. 79th St. A number of 
prominent and talented entertainers have 
volunteered their services to make the af- 
fair a success and the committee promises 
all who attend, a very enjoyable evening. 
The proceeds of the affair will be donated 
to a most worthy charitable object. The 
next meeting of the association, the last 
one preceding the coming affair, will be 
held on. Tuesday evening, March 25 and 
all the members are urged to attend to 
complete the plans, which are now under 
way. 

The Sphere Diamond Die & Tool Mfg. 
Co., Inc., of which Horace S. David is 
president and Joseph B. Kislinger is secre- 
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ill hold a special meeting of the 
cerihiohders at the offices, 99 Nassau St. 
on March 29 at 2 P. M., for the purpose of 
yoting upon the proposition that the cor- 
poration be dissolved. 

Joseph Regenstreich of the D. & R. 
Jewelry Co. 277 «Fifth Ave., is recovering 
from a severe attack of pneumonia. 

David Woronock, son of Morris Woro- 
nock of Aisenstein & Woronock, 22 Eld- 
ridge St., has just been discharged from the 
Navy and is now back selling diamonds for 
the firm. Louis Aisenstein, of Aisenstein & 
Woronock, has returned from Atlantic City, 
after spending a pleasant week resting. 

The Jewelers’ Saw Mfg. Co., Brook- 
lyn, has recently been chartered under 
the New York State laws to manufac- 
ture jewelers’ saws with a capital of 
$5,000. The incorporators are Joseph 
J. Kebart, 1864 Seventh Ave., Hyman M. 
Isenfield, 643 Willoughby Ave., Brook- 
lyn, and Aaron Ress, 350 Knickerbocker 
Ave., Brooklyn. 

L. J. Mulford, president of the JEwELERs’ 
Circutar Publishing Co., returned yester- 
day from a vacation spent on the west 
coast of Florida. Mr. Mulford’s many 
friends may be surprised to know that he 
has proved himself to be an ardent follower 
of Izaak Walton. Recently while on a fish- 
ing trip on the Gulf of Mexico, he caught 
25 pounds of fish. 

W. B. Kellogg, of W. B. Kellogg Co., 59 
Maiden Lane, will be married today to Miss 
Edith M. Poole of Flatbush at All Saints 
Episcopal Church in Brooklyn. The cere- 
mony will be performed by Lieut. S. S. 
Harper, who just returned from France 
last Thursday with the 27th Division. Mr. 
and Mrs. Kellogg after a short stay at At- 
lantic City will leave on a two months’ trip 
to the Pacific Coast. 

A new jewelry concern on Maiden Lane 
is Reubens & Benjamine, composed of 
Julius Reubens, formerly manager of the 
watch department of Chas. A. Keene for 15 
years, and David M. Benjamine, who was 
associated with him in the same firm for 
the same time. The partners intend to 
build up an exclusive retail business with 
private customers and will open an office at 
7 Maiden Lane, April 1. 

Owing to the fact that the Government 
has taken over the building at 54 Maiden 
Lane, Joseph Fahys & Co. have been 
obliged to move their offices to new quart- 
ers on the fourth floor of 15 Maiden Lane, 
recently vacated by the Whiting Mfg. Co. 
The Alvin Co. is still located in the Fahys 
building at 54 Maiden Lane but its re- 
moval is also necessitated and it will shortly 
occupy new quarters at 20 Maiden Lane. 

Greenbaum, Wolff & Ernst have recently 
distributed to creditors whom they repre- 
sent in the matter of L. Feigelman, Min- 
neapolis, Minn., checks for the settlement 
made by that firm on the basis of 25 per 
cent. The same firm has also been sending 

-out checks to the creditors of Ralph Dewey, 
Detroit, Mich., as the second dividend paid 


THE JEWELERS’ CIRCULAR 


The first dividend was 25 
Further 


by the estate. 
per cent, the second 10 per cent. 
dividends are expected. 

The Powers & Mayer Mfg. Corp., making 
diamond mountings for the trade, is about 
to move the New York offices. The concern 
has a factory at Providence, R. I., and has 
its sales offices in New York. The offices 
which were at 15 Maiden Lane are now be- 
ing moved to 10 East 39th St., where they 
will be located hereafter. David Kaiser, 
vice-president and general manager of the 
concern, stated Monday, the removal was 
due to the increasing business of the concern 
and lack of room to accommodate the samé 
at the old quarters. 

Judge Clearwater’s collection of silver at 
the Metropolitan Museum of Art has re- 
cently been enriched by a massive silver 
salver 13 inches in diameter which was 
made by Thomas Hamersly, well known as 
a silversmith of New York in the middle 
of the 18th century. The salver has an 
elaborate shell and scroll border and 
moulded feet, weighs 38 ounces and was 
made by Gerardus Beekman, whose initials 
it bears. Another interesting addition to 
the metal work of the museum is an orna- 
ment from a Greek chariot pole bearing the 
head of Medusa, beautifully worked out in 
relief and believed to be of the Graeco- 
Roman period of the first century. 

Members of the Jewelers’ 24 Karat Club 
of New York have received their first and 
final notice in regard to the beefsteak din- 
ner of the organization which will be held 
at Reisenweber’s, Columbus Circle, 58th St. 
and Eighth Ave., Monday evening, April 7. 
The dinner will cost $3 per cover and is in 
charge of a committee consisting of Mark 
Gattle, chairman; William T. Gough, Hér- 
bert Reichman, Charles W. Sommer and 
William J. Ward, who promise that it will 
be distinctly up to the standard set by for- 
mer beefsteak dinners of the club, and prob- 
ably go a little beyond both in the quality 
of the feed and the character of the enter- 
tainment. No further notices will be sent 
out and members are requested to report to 
the committee at once so that proper reser- 
vations can be made. 

A meeting was held Wednesday even- 
ing by a few. of the smaller jewelry manu- 
facturers in New York in the rooms of the 
National Jewelers Board of Trade. The 
meeting was to organize a new association, 
the purpose of which is to come to an agree- 
ment with the workers and also for the 
betterment of general conditions in the 
trade. The movement was started by S. 
Zudeck, 49 Maiden Lane, who called the 
jewelers together. About 25 jewelers were 
present. The meeting was scheduled to 
start at 6 p. M., but was not called to order 
until 7.30 p. m. S. Proujansky, 61 Beek- 
man St., presided. The payment of $10 
annually for dues and an initiation fee of 
$5 were both discussed. It was also decided 
that the new association be called the 
Master Jewelers’ Association. A meeting 
will be held this evening at the Broadway 
Central Hotel, 673 Broadway, at which 
meeting the officers will be elected and 
various committees appointed. 

Many members of the jewelry trade 
throughout the east, including a large num- 
ber of diamond importers and manufactur- 
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ing jewelers, have been especially invited 
to the national conference of the Society of 
Industrial Engineers, which opened in New 
York yesterday at the Hotel McAlpin, 
Broadway and 34th St. and will continue 
today, tomorrow and Friday (March 21.) 
The conference is on the question of indus- 
trial reconstruction problems and the con- 
vention will do much to further the work 
of the association, which is composed of 
the highest type of industrial engineers and 
prominent manufacturers who have made 
a success in the business world. The pro- 
gram for each day is most elaborate and 
includes addresses by many notable experts 
on the problems coming into manufacturing 
and distribution. Industrial engineering 
problems are taken up from all angles. 
S. T. A. Loftis, of Loftis Bros. & Co., 
Chicago, who is a member of the confer- 
ence reception committee, hopes to wel- 
come a large number of jewelry firms at 
the convention. Among the many addresses 
scheduled for last evening was one by Dr. 
S. W. Stratton on the “Work of the Bureau 
of Standards as Related to Industrial and 
Commercial Problems.” 

The employes of the L. E. Waterman Co. 
and many members of the trade enjoyed a 
very interesting lecture on “The Evolution 
of the Pen,” given last Saturday evening 
at the Aeolian Concert Hall by Col. E. A. 
Havers. The development of the types of 
pens in use from the Stone Age to the 
present day was traced. . The lecture was 
beautifully illustrated with colored lantern 
slides and motion pictures and included the 
part the pen has played in the destiny and 
history of mankind. The present-day man- 
ufacture of the fountain pen was minutely 
explained by the lecturer from the tapping 
of the rubber trees in the Bolivian forest 
to final completion of the pen. The modern 
and efficient methods used in the Water- 
man plants were also shown. The lecture 
came to a close in a most timely manner, 
showing the part the pen has played in the 
war and the part it will play in peace. Fol- 
lowing the lecture by Col. Havers, Corporal 
and Sergeant Waterman, junior members 
of the Waterman company, recently re- 
turned from service overseas, received a 
beautifully bound book containing the wel- 
come-home greetings and heartfelt thanks 
of all the employes of the company. Well- 
rendered organ recitals preceded and fol- 
lowed the lecture and motion pictures of 
both an educational and entertaining nature 
completed the evening’s program. 

Many members of the silverware and 
jewelry trades are interested in the work 
of the National Association of Decorative 
Arts and Industries which was formed last 
July in New York. The idea of the asso- 
ciation is to organize into a national fed- 
eration the numerous existing associations, 
including design schools, decorators, art 
publishers, manufacturers, wholesalers and 
retailers of interior furnishings, whose ef- 
forts are now confined to limited activities. 
The association intends to establish chap- 
ters in every city of the United States 
where the merchants, decorators and 
manufacturers, women’s clubs, betterment 
societies and libraries, may work with them 
and their local art museums and art asso- 
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ciations in stimulating local sentiment 
along art lines both in civic and industrial 
channels. The chairman of the executive 
committee of the organization is Dr. James 
P. Haney, 500 Park Ave., New York city. 

Max Goldstein, buyer for H. O. Hurlburt 
& Sons, Philadelphia, was in town last 
week on a buying trip. 

Frank L. Clayton, with Mount & Wood- 
hull, 170 Broadway, is still seriously ill, 
having shown very little improvement dur- 
ing the past week. 

Corporal Howard Schuster, son of M. J. 
Schuster, 170 Broadway, who is stationed 
at Langley Fields Aviation Camp, Virginia, 
is in town on an eight day furlough. He 
says he likes the life and is anxious to get 
back. 

Morris Schwartz, who has been foreman 
of Rosenberg & Daniels’ factory for the 
past 10 years, has formed a partnership 
with Max Blitz, who has been identified 
with the trade for 20 years. They have 
opened a factory at 47 Maiden Lane, and 
will conduct business under the style of 
Blitz & Schwartz. 

The Frankel Diamond Co. is the name 
of a concern recently incorporated under 
New York State laws to deal in jewelry 
with a capital of $25,000. The incorpo- 
rators are Bernard Frankel and Isidor 
Cohen, both of 157 Van Buren St., 
Brooklyn, and Harvey Kramer, 384 Mil- 
ler Ave., Brooklyn. 

James Harvey Hart, retired jeweler, 
made application last Thursday before 
Justice Benedict in the Brooklyn Supreme 
Court to annul his marriage to Mrs. Katie 
Wolff Hart, 19 years ot age, whom he 
married May 8, 1918. The bride had 
brought suit for separation and alimony 
and Mr. Hart countered with his suit for 
annulment. Mr. Hart is 87 years of age. 

The suit of the Goldsmith Bros. Smelt- 
ing & Refining Co. against Edward 
Brantley, formerly a laborer employed 
in their refinery at 283 Plymouth St., 
Brooklyn, to recover property and 
money alleged to have been obtained by 
Brantley as the proceeds of thefts of 
pulp shipped to the Chicago factory, has 
resulted in a complete victory for Gold- 
smith Bros. Although Brantley denied 
the charges against him when the suit 
was filed and alleged that he had been 
subjected to the third degree by the 
police, he later consented to the entry of 
a judgment by Supreme Court Justice 
Erlanger giving the plaintiffs possession 
of $3,320 in cash taken from his pockets 
when he was arrested in December, 
$1,334 deposited in the Union Dime Sav- 
ings Bank in the name of his wife, and 
an automobile said to have been bought 
with the proceeds of his thefts. 

The second application in a_ suit of 
George Otero against Dreicer & Co. to 
punish Michael Dreicer. head of the corp- 
oration for contempt in refusing to testify 
concerning sales by the corporation for 
which the plaintiff claims $10.000 commis- 
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sions, has been denied by Supreme Court 
Justice Cohalan on the ground that the tes- 
timony in the case shows that Mr. Dreicer 
was unfamiliar with the details of which 
he would be asked. The court permits the 
plaintiff to examine the general manager or 
someone familiar with the books. Mr. 
Dreicer told the court he had answered the 
questions to the best of his ability and said: 
“The defendant is a large corporation with 
a capital of $6,500,000 and has a large num- 
ber of employes and several officers and di- 
rectors. It’s business in a year involves 
thousands of sales amounting to millions of 
dollars. I rarely have occasion to exam- 
ine the books and seldom look at any of 
the accounts.” Mr. Dreicer said he has 
appeared at three hearings and believes the 
plaintiff is trying to embarrass the corpora- 
tion and himself. 








Curtiss R.Burnett has been named a mem- 
ber of the investigating committee of the 
Newark Board of Trade, appointed for the 
purpose of making a thorough investigation 
of the city budget. 

George L. Van Moppes of the firm , of 
L. M. Van Moppes Co., 665 Broad St., 
sails today on the White Star liner 
Adriatic to establish himself in London as 
a representative of his firm. 

Augustus V. Hamburg has declined to run 
as a candidate for the vacancy caused by the 
death of Freeholder George Varley of the 
Board of Freeholders. Mr. Hamburg gave 
the demands of his private business as his 
reason for declining to run for the office. 

Among the recent contributors to the 
fund of $25,000 which is being raised here 
for the development of the Heller tract 
in the Forest Hill section as a landing field 
for the Aerial Mail Service, were B. S. 
Whitehead, Augustus V. Hamburg, Philip 
Krimke, Joseph M. Riker, the American 
Oil & Supply Co., the Newark Watch Case 
Material Co., and the Royal Silver Mfg. 
Co. 

A display of war trophies in one of the 
windows of the store of J. Wiss & Sons Co., 
retail jewelers, 665 Broad St., has attracted 
large crowds during the past week. Among 
the articles on exhibit are: A German gas 
mask, a German air signal bomb, an Ameri- 
can camouflaged helmet, German incendiary 
bullets, anti-tank bullets and airplane bullets, 
hand grenades, a German howitzer shell, 
bayonets, etc. 

Chief Frederick J. Weimer, of the detec- 
tive force of the prosecutor’s office, has re- 
ceived word from the Philadelphia police 
that Nathan Silverman, of 187 Ridgewood 
Ave., this city, had surrendered himself 
there. Silverman was wanted there on the 
charge that he obtained a $1,125 diamond 
ring by false pretenses. The ring was the 
property of Michael E. Levy, a Philadel- 
phia jeweler. Silverman was alleged to 
have paid M. E. Mann, a salesman for 
Levy, $100 in cash and given him a check 
for the balance. The check, it was stated, 
later was returned without payment by the 
bank on which it was drawn. Silverman 
was arrested here on Dec. 19, and released 
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in $2,000 bail. Then Levy came to N 
and replevined the ring, which had bea 
seized by the prosecutor’s office, 
it was given to him, he posted a bond 
security with Sheriff Flavell. . 
The United Diamond Works, Ine 155 
Summit St. have leased another — 
in the Barclay building at that address, 
When alterations are completed, they will 
have the sixth and seventh floors com. 
prising a total space of over 17,500 square 
feet. This concern is owned and Operated 
jointly by Jacobson Bros., 170 Broadway 
and Eichberg & Co., 65 Nassau St, New 
York, and is one of the largest diamond 
cutting establishments in America, [t jg 
the only concern using a patented auto. 
matic diamond polishing machine in the 
polishing of diamonds, a new and success. 
ful departure, which Samuel Jacobson, the 
manager states will enable him to give 
maimed soldiers employment. The ney 
equipment will include a rest room for the 
female workers, individual lockers for ajj 
employes a restaurant and many other 
modern conveniences. 
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Lew Smit, who has been in the west, 
and spent much time at Hot Springs, is 
back in Pittsburgh. 

Henry Terheyden, of the Terheyden Co, 
has recovered from his operation in a local 
hospital and is now back at the store. 

Frank T. East, treasurer of the Jewelers’ 
24 Karat Club, has been confined to his 
home in Bellevue for several weeks, on ° 
account of illness. 

Sam F. Sipe left for Boston last Satur- 
day accompanied by Mrs. Sipe, and after 
attending to some business there will go 
to Atlantic City for a couple of weeks. 

It is claimed here that the report 
which was started regarding the death of 
J. Alexander Hardy was probably due to 
the fact that an Alexander Hardie, of 
this city, died about the time the rumor 
concerning the jeweler was noted. This 
is the only explanation offered here as to 
why such an unfounded report should be 
circulated. 

A bill has been introduced in the State 
legislature that affects every jeweler in 
Pennsylvania who employs women. The 
measure, if passed, would prevent em- 
ploying a woman more than 48 hours a 
week. Under the existing law the 
jeweler may employ a woman 54 hours 
a week and under certain conditions ® 
hours. The Retail Credit Men’s Associ- 
ation, the Chamber of Commerce, the 
Retail Merchants’ Association and other 
organizations are taking up the matter 
and it was scheduled that they be given 
a hearing in Harrisburg yesterday, to 
combat the bill. It is held here that no 
logical purpose can be served by passing 
the measure, while on the other hand, 
women will be denied the proper liveli- 
hood that they should have the oppor- 
tunity of making. As far as could be 
learned, no woman employe of any es- 
tablishment is asking for the passage of 
this measure. 
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The Crown Jewelry Shop, Westerly, has 
removed from 47 Mechanic St. to 71 W. 


Broad St. 

The S. & D. Jewelry Co. has removed 
from 40 Clifford St. to larger quarters at 
25 Calender St. 

Mr. and Mrs. Henry A. Kirby have re- 
opened their house on Hope St., after 
spending two months at Belleair, Fla. 

The Hope Mfg. Co., 40 Clifford St. is 
being conducted by B. Avakian, according 
to his statement filed at the office of the 
city clerk. 

Charles L. Kettlety, of Marden & Ket- 
tlety Co., has the sympathy of the entire 
trade in the death of his wife, Mrs. Jessie 
F. Kettlety, on Saturday. 

Herman M. A. Ockel was elected a 
member of the Board of Governors at the 
annual meeting of the Reciprocity Club at 
Narragansett Hotel last Monday evening. 

Raymond E. Ostby and Martin S, Fan- 
ning were elected members of the Board of 
Governors at the annual meeting of the 
East Side Skating Club, Tuesday evening 
March 11. 

The wedding of Pierre F. Dover, son of 
George W. Dover to Miss Lucy Johnson 
occurred at the home of the bride last Wed- 
nesday afternoon. His brother, George W. 
Dover, Jr., was best man. 

At the 121st annual convocation of the 
Grand Royal Arch Chapter of Masons of 
Rhode Island on Tuesday, March 11, 
Howard R. Slade, of Westcott, Slade & 
Balcom, was elected Grand Scribe. 

James A. Foster, of the J. A. Foster Co., 
who recently purchased a brick church 
building, 72 by 100 feet, on Harrison St. 
this city has awarded the contract to have 
it remodeled into a four-story factory 
building. 

Announcement was posted in the factory 
of the Automatic Gold Chain Co. the past 
week, that beginning April 1, the shop 
would be operated on an eight hour day 
basis, giving the hours of labor for Summer 
and Winter periods. 

Lieut. Albert I. Russell, secretary of the 
Irons & Russell Co., who recently returned 
from Government service in France, was 
one of the speakers at the annual souvenir 
dinner of the Town Criers’ at the Narra- 
gansett Hotel Tuesday evening March 11. 

Among the jewelry buyers reported in 
this city during the past week were the 
following: M. Politzer, of Samstag & 
Hilder Bros., New York City; A. M. Rhode, 
of Rhode-Spencer Co., Chicago; A. G. 
Schwab, of A. G. Schwab & Sons, Cincin- 
nati; Max Singer, New York; David J. 
Gutmann & Sons, Cincinnati. 

Miss Edith Hart, who has been in the 
employ of the Automatic Gold Chain Co. 
for several years, has resigned her position 
to make preparation for her marriage early 
in June to Adolph Schrisen, superintendent 
of the concern. Miss Hart was presented 
a handsome chest of silver by the firm while 
her associates gave her a large electric par- 
lor lamp. 

George J. Kelley, formerly a manufac- 
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turing jeweler in this city and Attleboro, 
is secretary of a new transportation com- 
pany recently incorporated under the laws 
of Rhode Island as the Blackstone Valley 
Transportation Co. The company an- 
nounces that it has leased a wharf at Paw- 
tucket and are to operate freight steamers 
to New York. 

Members of the Junior Chamber of 
Commerce on Saturday paid a visit to the 
plant of the Baird-North Co. on Broad St. 
The boys were in charge of H. R. Morris- 
sey in their inspection. They were shown 
all the departments, given a lecture on the 
conducting of a mail-order business and 
displayed much interest in the work and 
the processes and methods. 

The T. Quayle & Co., Inc., received a 
charter Tuesday under the laws of Rhode 
Island from Secretary of State Parker to 
be located in this city -for the purpose of 
manufacturing jewelry. The incorpora- 
tors are John T. Quayle, Edwin G. Carr and 
Harold P. Salisbury all of this city and 
Jean P. Howes of Newark, N. J. The 
authorized capital stock is $100,000. 

The standing committees for the current 
year were announced the past week by the 
Providence Chamber of Commerce, the per- 
sonnel included'a number of manufactur- 
ing jewelers. Among these are John S. 
Holbrook, chairman of the auditing com- 
mittee; on the executive committee, James 
E. Roosa, who is also a member of the 
finance and chairman of the retail mer- 
chants’ executive committees; on the 
foreign trade committee, Maurice J. 
Karpeles; membership—Jerome M. Fitz 
Gerald, Edgar C. Lakey and Archibald Sil- 
verman; retail merchants’ executive com- 
mittee—William H. Thurber, vice chairman, 
Frederick W.. Aldred, Charles W. Bubier, 
Walter R. Callender, A. Dimond and Joseph 
Samuels. 

For the first time in the history of the 
Gorham Mfg. Co. as a corporation, the an- 
nual meeting of the stockholders last Wed- 
nesday afternoon was not called to order 
by the venerable Secretary John F. P. 
Lawton. For 53 consecutive years at the an- 
nual meeting of the stockholders as well as 
at numerous specials, Mr. Lawton has read 
the call and opened the meeting. He was 
unable to perform this duty this year as his 
physician forbid his venture out on account 
of a severe cold from which he had been 
suffering for several days. The calling of 
the meeting therefore devolved upon 
William S. Stone. The attendance, either 
in person or by proxy, was very large, 40,- 
953 of the 50,000 shares being represented. 
The meeting was presided over by vice- 
president John S. Holbrook, in the absence 
of his father, Edward Holbrook, who is 
indisposed. Secretary Stone was instructed 
to extend to Messrs. Holbrook and Lawton 
the regrets of the stockholders at their en- 
forced absence through indisposition. The 
reports of the various officers were listened 
to with more than usual interest because 
of the activities of the company during the 
world war exigencies and as to the outlook 
for the coming reconstruction period. The 
reports were all of a satisfactory nature and 
the indications for a prosperous year com- 
ing were said to be very favorable. A 
number of changes in and to the by-laws 
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were adopted so as to bring them up to 
present-day conditions and needs. The fol- 
lowing directors were elected for one year: 
Edward Holbrook, Herbert J. Wells, John 
S. Holbrook, John F. P. Lawton, Russell 
Grinnell, Henry S. Sprague, Frank W. Mat- 
teson, Robert L. Knight and Alfred K. 
Potter. At a subsequent meeting of the 
directors the following executive officers 
were chosen: President, Edward Hol- 
brook; vice-president, John S. Holbrook; 
secretaries, John F. P. Lawton and William 
S. Stone; treasurer, Alfred K. Potter ; assis- 
tant treasurers, John F. P. Lawton, William 
S. Stone and Wilbur B. Bradley; works 
manager, F. M. Graham; superintendent, G. 
H. North; assistant superintendents, 
William H. Whip and H. A. Swanton. 
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Louis Bagnall, son of Joseph Bagnall, 

formerly of Doran, Bagnall & Co., re- 

turned last week from overseas. 

The residence of George L. Paine, on 
High St., was entered last week and a 
small amount of money stolen. During 
the past few weeks a number of resi- 
a in the vicinity have been burglar- 
ized. 

The annual town meeting was held on 
Monday of this week and the following 
jewelers were elected to office without 
opposition: Selectmen, John A. Rose, 
O. W. Clifford and H. Alton Hall; 
trustee of the public library, Howard 
Ballou; park commissioner, John E. 
Tweedy. 

David Gutmann, of the L: Gutmann & 
Sons, Cincinnati, O., was in town 
last week and placed large orders with 
the local manufacturers. Mr. Gutmann 
stated that the outlook was the best that 
it has been in years and he expected the 
jewelry trade to enjoy a wonderful year’s 
business. 

Wilbur Kennedy returned to Newark 
last week after enjoying a two weeks’ 
stay in town with friends. He is now 
traveling for a concern in that city. 

Edwin Herlin, who recently returned 
from overseas, where he served in the 
army, has opened an engraving shop in 
the Cornell building. 

Local manufacturers are interested in 
the bill now before the legislature which 
would compel all manufacturers in the 
State to label their goods “Made in Mas- 
sachusetts.” The bill has passed the 
House, but is expected to be killed in the 
Senate, as many of the large shoe and 
woolen concerns are opposed to it. 








Fanus & Co. is the name of a new firm 
which is successor to A. B. Scott & Co., 
jewelers at 228 Adams St., Fairmount, W. 
Va. It has been known for some time that 
Mr. Scott was retiring from the jewelry 
business to devote his entire time to his 
optical practice and the news that Mr. 
and Mrs. B. H. Fanus are taking over the 
jewelry was received this week. Mr. Fanus 
was associated with Mr. Scott until a few 
years ago when he established an independ- 
ent watchmaking and repairing shop. 
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Show your customers the various positions in 


which the best watches are adjusted. 

This will be interesting to them and profitable for you. 

Tell them of the development of railroad watches. 

First, of the unadjusted movements and of their unsatisfactory 
results. 

Then of the three position adjustments and of the noticeable im- 
provement in timekeeping uniformity. 

Later, of the five position adjustments and of the still greater ac- 
curacy that was secured. 
_ Then of the final achievement so far attained in watchmaking— 
the making of the 


SANGAMO SPECIAL 
BUNN SPECIAL 


Illinois watches which are not only adjusted to temperature and isochronism, 
but to SIX positions—one more than the railroads require at present. 
You will be pleased with the results of such a demonstration. 


Illinois Watch Company 
Springfield . 
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302 Heyworth Bldg., 29 E. Madison St., 
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Chicago Notes. 





C. H. La Rue, Fort Dodge, Ia., paid a 
visit to the city during the week. 


Louis Piser, 39 S. Halsted St., has opened 
a new store at 809 W. Madison St. 

Coleman E, Adler, New Orleans, visited 
Chicago last week on his Spring buying 
trip. 

J. H. Quinn, of the Goldstein Jewelry 
Co., Peoria, Ill, was among the buyers here 
last week. 

H. L. Winters, Minot, N. Dak., spent 
last week in Chicago buying merchandise 
and visiting relatives. 

A. L. Gottlieb, of Gottlieb & O’Neil, auc- 
tioneers, has returned to Chicago after a 
three weeks’ business trip. 

A. R. Dughton, representative of the 
Jennings Silver Co., has returned from a 
short trip out of the city. 

Almer Coe & Co., dealers in optical 
goods, have moved from 82 E. Jackson 
Blvd. to 73 E. Jackson Blvd. 

W. F. Kirkpatrick, St. Joseph, Mo., spent 
a few days in Chicago last week enroute 
home after a business trip east. 

Eisenstein & Silver, retail jewelers at 1133 
S. Halsted St., have bought the business of 
I. L. Rosenson at that address. 

Victor B. Hume, who represents several 
eastern manufacturers, left last week for a 
business trip to cities in Michigan. 

Tom Bruhy and wife, West Bend, Wis., 
visited in Chicago last week while on their 
way to Florida to spend two months. 

Trulich & Klass, have moved from 237 
S. Market St. to 325 W. Jackson Blvd., 
where the firm has taken a lease on en- 
larged quarters. 

Herman Zeitz will move his jewelry store 
from 3254 Lincoln Ave. to 3262 Lincoln Ave. 
Mr. Zeitz expects to be settled in the new 
location by May 1. 

W. D. Conner, representing Jacques 
Depollier & Son, New York, visited the 
trade here last week a few days and left 
for his far west trip. 

Art Blauer, of Blauer-Goldstone Co., re- 
turned last week from Texas where he has 
been recovering from a severe attack of 
influenza and pneumonia. 

H. M. Teeple, representing the Ferrero 
Watch Co., of Switzerland, and Levitt & 
Gold, of New York, returned last Thursday 
from a three months’ trip to the Pacific 
Coast. 

Joe Block, of Flint, Mich. was in Chi- 
cago last week buying stock. Mr. Block 
has recently purchased the business of A. 
Lee Brown Co. across the street from his 





store. He will discontinue the business at 
303 S. Saginaw St. and continue the busi- 
ness at the Brown store in the Bryant Hotel 
building. 

Mr. Meyers, of Joseph-Rosenstein- 
Meyers, formerly of the Crescent Jewelry 
Co., Memphis, Tenn., spent several days 
here last week buying merchandise .for the 
company. 

Frank Semmer, who has been at Camp 
Funston for several months, has received 
his right to don civilian clothes again and 
is now back on his job with the Stein & EIll- 
bogen Co. in the Columbus Memorial build- 
ing. 

J. Krueger and wife, Moose Jaw, Can., 
returned home last Sunday after spending 
two weeks in Chicago. Mr. Krueger is 
manager of The Dominion Advertising and 
Novelty Co., wholesale jobbers of jewelry 
and fancy goods. 

Chas. H. Kirkham, aged 78, father-in-law 
of Norman R. Williams, specialist in 
jewelry advertising, died at his home here 
in Chicago last week. The remains were 
taken to Batavia, N. Y., from whence he 
came to Chicago in an early day. 

Emil Braude & Bro., wholesalers in the 
Heyworth building have purchased from 
the Seth Thomas Clock Co., the entire 
stock of material for Seth Thomas and 
Century watches. The clock company will 
not carry any stock of watch material in 
the future. 

Chris C. Jensen, LaSalle, Ill., spent last 
week in Chicago buying the opening stock 
for an exclusive jewelry and optical shop 
which he will open this week in the LaSalle 
Theatre building of that city. Mr. Jensen 
was with Jos. F. Kuss before going into 
business for himself. 

An interesting article, “Anti-Trust Legis- 
lation from the date of the Standard Oil 
Decision in 1912,” was recently prepared by 
Fred. B. Hovey, Chicago manager of the 
National Jewelers’ Board of Trade, and 
Chicago representative of the Greenbaum, 
Wolff & Ernst, counsel for the Board. Mr. 
Hovey’s article appears in the “Business 
Secretary’s Forum” for March. 

Among the buyers in Chicago last week 
were W. T. Feetham, Sault Saint Marie, 
Mich.; D. B. Stall, of the D. B. Stall 
Jewelry & Optical Co., Ft. Wayne, Ind.; 
L. E. Dresser, Michigan City, Ind.; C. A. 
Parsons, Grand Junction, Colo.; C. F. 
Bower, East Saginaw, Mich.; Fred Klun- 
zinger, Mt. Pleasant, Mich.; Geo. W. Flan- 
ders, Elkhart, Ind.; I. Fuiks, Iowa City, Ia. ; 
Tom Tierney, Saginaw, Mich. 

J. L. Art & Co., auctioneers and apprais- 
ers, have just closed a lease for rooms 
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1005-6 of the Mallers building, and will 
move into the larger quarters the last of 
next month. This change gives the concern 
over 1,500 square feet which will be fitted 
up into buying offices, consultation rooms 
and one large stock room. The growth of 
this house has been very rapid and present 
quarters were found entirely inadequate. 

Much interest was shown in the jewelry 
trade last week over the passing of the 
Burley & Tyrrell Co., one of the oldest 
high grade pottery, glass, and silverware 
firms in the city. The company did both a 
wholesale and retail business. The stock, 
good will and accounts of the company 
were all taken over by Albert Pick & Co., 
a firm in the same field, and also one of the 
largest distributors at wholesale in the 
country. The silverware department of the 
Burley & Tyrrell Co., at 7 N. Wabash Ave., 
was one of the finest in the city. It is pos- 
sible that Albert Pick & Co. will continue 
the retail store at the present address, since 
it is an ideal location with a low lease 
which has many years still to run. While 
Albert Pick & Co. also has a retail silver- 
ware department, it is located at 214 W. 
Randolph St., in the wholesale section of 
the city. The entire sales force of the Bur- 
ley & Tyrrell.Co. will probably be annexed 
by Albert Pick & Co. The wind-up of the 
Burley & Tyrrell Co. was not entirely un- 
expected. The death of W. O. Coleman, 
president of the firm, a few months ago, 
and the subsequent resignation of William 
Ford, sales manager were the determining 
factors, it is said, in the decision of the 
company to leave the field. The Burley & 
Tyrrell Co. started in business’ more than 
30 years ago, and was a consolidation of 
Burley & Co., a retail concern, and Burley 
& Tyrrell, wholesale merchants. 











J. J. Freeman has been in Toledo, O., for 
50 years and in the jewelry business for 42 
years. During that period he has moved. 
his jewelry store only twice, and some of 
his employes have been working for him 
for 38 years. Mr. Freeman decided that 
he had a right to hold a celebration, and 
recently at the Toledo Club he was host 
to 36 friends and employes at a dinner. 
Mr. Freeman’s son, Reno Freeman, offered 
a toast to the Freeman employes who re- 
sponded to their country’s call. These in- 
clude Lieut. Norman F. Hascall, Walter 
Clemens and Corp. Joseph Neuer. In a 
short address Mr. Freeman recalled his 
career in business, which started in Michi- 
gan City, Ind., when he was a jeweler’s ap- 
prentice at $25 a year. 
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Mack M. Burnstine has gone to Hot 
Springs, Ark., for a month, accompanied 
by his family. 

The Krisman-Frey Jewelry Mfg. Co., has 
moved from room 213 to rooms 518 and 
519 Victoria building. 

R. E. Bowles, Muscogee, Okla., passed 
through St. Louis on his way to Sullivan, 
Mo., to attend the funeral of his mother. 

R. F. Kroeger, of the Sartor & Kroeger 
Jewelry Co., has arrived at Camp Taylor, 
Ky., from overseas and is expected home 
in a short time. 

S. E. Morrison has purchased the stock 
of O. J. Steidemann, 203 and 204 Victoria 
building, and will conduct the business in 
the same location. 

A. L. Blankenmeister, of the St. Louis 
Clock & Silverware Co., returned Wed- 
nesday from a trip through Kansas. Law- 
rence Oberting siarted on a trip through 
northern Missouri and Iowa. 

The establishment of the Bauman-Massa 
Jewelry Co. was closed Thursday after- 
noon on account of the death of Mrs. 
Ernestine Lowenstein, mother of Mrs. 
‘Hannah Bauman and Samuel L. Lowen- 
stein. 

The Hendler Jewelry Co. reported that 
their place of business was robbed Satur- 
day night and the loss is estimated at some- 
where between $2,000 and $6,000. The exact 
amount of the loss cannot be ascertained 
until the full inventory has been made. 

A show window at the store of Edward 
Poos, 2309 Cherokee St., was smashed with 
a brick early last Monday morning and 
watches, rings, La Vallieres and other 
jewelry valued at more than $1,000 was 
stolen. The loss is partially covered by 
insurance. There is no clue to the robbers. 

Samuel Kober, of the Harris-Kober Dia- 
mond Importing Co., has recovered from 
an illness which confined him to his home 
for about a week. Information by cable is 
that Washington University Hospital Unit 
No 21, of which Mr. Kober’s sister, Miss 
Flora Kober, is a member, is about to sail 
from France. , 

A majority of the creditors of the Meyer 
Hurwitz Jewelry Co., E. St. Louis, in num- 
bers and amounts, have signified their ac- 
ceptance of the composition on the basis 
of 40 cents on the dollar and the. bank- 
ruptcy proceedings began several weeks ago 
will be dismissed after the composition has 
been confirmed by the court. 

Pinoncely Margaillan, a prominent 
jeweler of Mexico City, was in St. Louis 
during the past week making purchases of 
stock. Other out-of-town dealers in the city 
during the week were R. N. Monaghan, Gil- 
lespie, Ill.; Adam Hafner, De Soto, Mo.; 
E. E. Lawrence, Doniphan, Mo.; W. I. Sid- 
well, Charleston, Mo.; R. E. Bowles, Mus- 
cogee, Okla.; Charles Geumalley, Pinckney- 
ville, Ill.; T. Ben Turnbaugh, Caruthers- 
ville, Mo. 

The Stumpf Jewelry Co., 610 Franklin 
Ave., established in 1891 by George R. 
Stumpf, has been disposed of by him to 
three of his employes, David Engelmann, 
Henry J. Dirk and Irvin N. Guerdan, who 
will continue to conduct it under the same 
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name. The business passed under the new 
ownership on March 1 and Mr. Stumpf has 
retired to private life. The new company 
is incorporated, with Mr. Engelmann, presi- 
dent; Mr. Dirk, vice-president, and Mr. 
Guerdan, secretary. 

Rudolph Niehaus, of Jaccard’s, has been 
kept busy lately explaining that he is not 
dead. It is all on account of the suicide of 
Ernest Niehaus, who swallowed carbolic 
acid in a room in the Congress Hotel a 
couple of weeks ago, and died later at the 
City Hospital. Ernest Niehaus was em- 
ployed until a short time before his death 
in the jewelry repair department of the 
Scruggs, Vandervoort & Barney Dry Goods 
Co., of which Jaccard’s is a part, and when 
it was polished that Ernest Nichaus, for- 
merly of Jaccard’s, had been found uncon- 
scious at the hotel, some received the im- 
pression that it was Rudolph Niehaus. The 
latter, however, was able to establish an 
alibi, as he was in New York at the time. 
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The Michigan Optometrists’ Association 
will meet for its semi-annual conference in 
the Hotel Tuller, in Detroit, on March 25 
and 26. A clinic will be held the first day, 
and a banquet in the evening. Many re- 
tail jewelers of Detroit and Michigan, who 
have optical departments, are expected to 
attend the conference. 

James H. Garlick, 168 Griswold St., and 
53 Grand River Ave., reported to the 
police Wednesday, March 12, that a paper 
envelope, containing unset diamonds, weigh- 
ing 11 carats, and valued at $3,500 were 
missing from his workship, above his store. 
As Mr. Garlick was one week late in re- 
porting the theft of the diamonds, the police 
say they have little hope of recovering the 
gems. 

With blaring trumpets, beating drums, 
and streets ablaze with red fire, Lansing, 
Mich., merchants, including retail jewelers, 
celebrated the coming of Spring, Tuesday. 
evening, when the Merchants bureau of the 
Lansing Chamber of Commerce staged the 
annual “show window night.” All the 
newest models and designs in wearing ap- 
parel, jewelry, and many luxuries banned 
during the war, were shown for the first 
time in the brightly lighted show windows 
of Lansing’s merchants. As in former 
years windows were kept dark until ex- 
actly 7:30 p. M., when curtains were raised 
upon the surprises. 

Thomas Gregory, 27 years old, living in 
the Carlsbad Hotel, who was arrested by 
Detectives Snyder and Morris. charged 
with the theft of $30,000 worth of commer- 
cial diamonds from the offices of the Carde 
Carbon Co., in the Goebel building last 
week, was arraigned before Police Justice 
Stein on Friday, March 14, and was bound 
over to the Recorder’s court for trial. He 
admits he stole the diamonds, but claims 
he only intended stealing the coat in the 
pockets of which he found the diamonds. 
The police say he is addicted to the use of 
drugs. Justice Stein held Gregory in $10,- 
000 bonds ‘with two sureties, to the Re- 
corders’ court. 
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Minneapolis and St. Pay, 


L. A. Walker, jeweler of Sauk Center 
Minn., was a Minneapolis visitor last week, 

G. L. Thompson, Mayville, N, Dak., and 
E. J. Barta, Lonsdale, Minn., were 
City” visitors last week. 

C. L. Wallman, Cambridge, Minn, was in 
the city last week transacting business, He 
reports conditions prosperous in his Jp. 
cality. ; 

Miss Doris Nelson, daughter of N, S 
Nelson, jeweler at Hutchinson, Minn, was 
in the city for the week end to attend the 
Minneapolis Symphony Concerts. 

Mr. Hyack, of the Northwestern Jeweler 
has returned from an extended trip through 
the east which prevented his attendance at 
the recent convention of Minnesota jewelers, 

Louis Feigelman, Minneapolis jeweler 
who has been confined to his home since 
the first week in December has returned 
to his business. His first illness was due 
to “flu” which was followed by partial 
paralysis. 

W. R. Cooper, secretary of S. H. Clausin 
& Co., Minneapolis jewelry jobbers, has re- 
turned from a seven weeks’ trip through 
Oregon, California and Washington. He 
stopped at points of interest on the Pacific 
Coast and visited the Spokane branch of 
the company. 

The admission of women to the ranks 
of watchmaking, has been suggested by a 
local jobber. There is a marked scarcity 
of watchmakers and the teaching of women 
will be a great aid it is believed. Jobbers 
here say that factories are further behind 
in filling orders than ever before and cus- 
tomers will have to realize this and antici- 
pate their wants that orders may be placed 
months ahead. An instance was cited of 
clocks that were ordered in September 
which have not yet arrived from factory. 
Another jobber says that business condi- 
tions in North Dakota have been adversely 
influenced by the socialistic legislation passed 
by the Non-Partisan control of the State 
legislature. In the western half of the State 
business is slow on account of poor crops 
grown last year. George H. Rentz, of Rentz 
Bros., manufacturing jewelers of Minnea- 
polis, says he may be crazy, but he is an 
advocate of a price of $5 being charged for 
cleaning a watch. He says: “In com- 
parison with the time and work spent in 
cleaning a watch with that of automobile 
repairing, $5 is little enough. Besides, it 
would be an inducement for our American 
boys to learn the watchmaking trade. As 
conditions now are the trade of watchmak- 
ing is one of 90 per cent foreign labor. You 
cannot get an American boy to learn a 
trade in which there is no future to at- 
tract him. If higher prices were paid for 
watchmaking and repairing there would be 
no trouble obtaining plenty of men to fill 
the benches.” 


“Twin 





A storekeeper’s gently laying his hands 
on a customer who refuses, upon request, 
to desist from helping himself to goods for 
which he does not intend to pay, and lead- 
ing him out of the store, is held not to con- 
stitute an assault, in Raefeldt v. Koenig, 
152 Wis. 459, 140 N. W. 56, annotated in 
L.R.A.1918E, 1052. 








ae a on eo, a 





TRADE CONDITIONS, 
iew of the unusual conditions existing, the 
ci made by national and State banks of 
kee under the call of March 4 is regarded 
ouraging by ‘ocal business men. Total 


repo 
Milwau 
_ ie uf the five national banks increased 
$3,202,000 since the previous call on Dec, 31, and 
ateod ‘at $130,338,000, a record figure. Deposits 
also show a respectable gain. The public still is 
well fortified with money and is buying freely. 
Retail jewelry business 1s. active, and is expected 
to experience a stimulation during the coming 
week, March 24 to 29, which is the occasion for 
the first normal Style Week observance here. 





Miss Catherine Deback, Sheboygan, Wis., 
has become associated with the jewelry de- 
partment of the J. W. Jung Co. store as 
assistant to the manager and buyer. 

Reports from Sheboygan, Wis., are to the 
effect that Theodore Dieckmann, who has 
been engaged in the, retail jewelry business 
at 526 8th St. for many years, is selling out 
his stock and intends to retire from busi- 
ness. 

Miss Evelyn Thompson, daughter of Mr. 
and Mrs. K. R. Thompson, Amherst, Wis., 
who was connected with the L. D. Dana 
Jewelry Co, and the Fred Albright jewelry 
store in Antigo, Wis., for several years, was 
married March 4 to Clinton Kelly of Antigo. 

C. R. Maxwell, 159 Main St., Oshkosh, 
Wis., is selling out his entire stock of 
watches, rings, cut glass, silverware and 
other merchandise, and is offering for sale 
his slow cases, regulator, cash registers, 
safe, and other store equipment, with the 
intention of retiring from the trade. 

U. Amidon, of Amidon Bros., Hartford, 
Wis., who recently was called with Mrs. 
Amidon to Ellis Island, N. Y., by the 
serious illness of their son, Harry Amidon, 
stricken with spinal meningitis on a trans- 
port returning from France, received word 
shortly after his return that Harry had 
been attacked with tonsilitis, but is in no 
particular danger. The young soldier was 
practically recovered from meningitis when 
the new ailment appeared. Latest reports 
were very encouraging. 

Charles Hitchcock, a pioneer retail 
jeweler of Edgerton, Wis., has completed 
disposition of his stock and liquidation of 
his business and will retire permanently 
from the trade. The former Hitchcock 
store has been taken over by the Christian- 
son-Alasted Co., Stoughton, Wis., which 
has opened a new jewelry store, with a 
complete new stock and fixtures. The firm 
is composed of Trace Christianson, who has 
been in the jewelry and optical business at 
Stoughton for many years, and Almer 
Alasted, his chief assistant, who has active 
charge of the new Edgerton store. 

A general window display service for re- 
tail merchants, the first of its kind to be 
established in Milwaukee, has been organ- 
ized by Robert J. Fuellemann and Merton 
H. Spelman, with offices at 94 Wisconsin 
St. Both partners have been associated for 

many years with large retail and depart- 
ment stores of this and other cities and fre- 
quently have won high awards in window 
display contests at conventions of the Inter- 
national Association of Window Display 
Men, In their new field they will specialize 
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in periodical window trims for jewelers and 
other retailers who do not maintain their 
own window display departments. 

Wiley L. Ballinger, 17 W. Main St. 
Madison, Wis., one of the leading retail 
jewelers of the Wisconsin capital, is adding 
a piano and phonograph department, which 
will be accommodated in an addition now 
being made to the store. Mr. Ballinger has 
been appointed exclusive representative in 
Madison of a piano line. He _ has 
handled phonographs as a side line for a 
year or more with good success. The music 
departments will occupy a separate display 
room in the rear of the jewelry store and 
will be formally opened on April 1. 


The Alsted Kasten Co., retailer of 
jewelry, 123 Wisconsin St., figured promi- 
nently in the recovery of an oriental pearl 
necklace, valued at $7,500, which was lost 
by Miss Paula Uihlein, one of the wealthiest 
women of Milwaukee. Miss Uihlein, who is 
a member of the family which owns the 
big Schlitz brewing industry, lost the string 
of gems on Feb. 28 while stepping from her 
car into a local art store. A young man was 
seen to pick up the pearls and told Miss 
Uihlein’s chauffeur that he would run into 
the store and return them to the owner. 
No trace of the pearls or the man was found 
until Miss Uihlein offered a reward of $500 
through Alsted, Kasten & Co., for return 
of the gems, “no questions asked.” Under 
this condition the mystery was not solved 
when a young man returned the pearls to 
Charles J. Kasten, on March 8, and the 
reward was paid without further question. 
The string of pearls is considered one of 
the finest and most valuable of its kind in 
existence. It consists of 57 perfectly 
matched oriental pearls which required 
many years to collect, and was purchased 
by Miss Uihlein from Alsted Kasten Co. 
several years ago. 

The Milwaukee Jewelers’ Club is taking 
an important part in the style week, March 
24 to 29, and has been honored by being 
represented on the executive committee, 
composed of seven representatives of as 
many distinct lines of trade, to handle the 
demonstration. Archie Tegtmeyer, Grand 
Ave. and 4th St., is serving in behalf of the 
retail jewelers in this capacity. A well-de- 
fined and splendidly organized campaign has 
been conducted during the last week or 10 
days to attract attention of consumers in 
Milwaukee and throughout Wisconsin to 
the Style Week, which is intended to estab- 
lish Milwaukee as the style center of a 
large northwestern territory. A single pos- 
ter of unusually effective design, in which 
jewelry is conspicuous as an element, is 
being displayed everywhere in Milwaukee. 
The display advertisement published March 
12 as part of the co-operative series of the 
Milwaukee Jewelers’ Club was devoted en- 
tirely to Style Week propaganda. It em- 
braced the familiar trade-mark, “At the 
Sign of the Dial,” of the Jewelers’ Club, as 
well as a representation of the Style Week 
poster. Milwaukee newspapers have de- 

cided to offer two silver cups to be pre- 
sented, one for the best dressed window, 
the other for the best advertisement ap- 
pearing during Style Week. The cups are 
on exhibition at the Archie Tegtmeyer 


store. 










TRADE CONDITIONS 
Local jobbers are well satisfied with the orders 


that are coming in at this time. They say that 
they are surprised at the way business has held up 
through what is ordinarily a dull season follow- 
ing the holidays. After Christmas there is, 
usually, a slacking up in sales for several weeks. 
This year, owing to the influenza epidemic that 
prevailed for two or three months in the early 
Winter, the heavy buying continued after Christ- 
mas and all through January. February is said 
by all of the jobbers to have been a good month 
and now the Spring buying is quite heavy. The 
.call is still for high grade goods in all lines, just 
as it has been for the past year, and the outlook 
for 1919 is said by jobbers to be the brightest 
they have known for a long time. 





W. M. Jaccard is in New York on a 
business trip. 

E. R. Percival will open a jewelry and op- 
tical establishment in New Florence, Mo. 

Ray Spickard is a new employe in the 
material department of Edwards-Lud- 
wig-Fuller Jewelry Co. 

A. J. Siegfried, Missouri salesman for 
the C. A. Kiger Co., is ill. E. Butler is 
now head of the repair department. 

H. D. Ward, formerly of Hutchinson, 
Kans., has been added to the material 
department of the C. B. Norton Jewelry 
Co. 

C. W. Flower, Junction City, Kans., has 
rented the store formerly occupied by the 
Cowen Shoe Co., and will move his jewelry 
stock this month. 

William Leavitt, formerly in the clothing 
business in Eldorado, Kans., has rented a 
room in the Wichita Theatre building, 
Wichita, Kans., and will open a jewelry 
store. 

Harry Barton, Bethany, Mo., has sold his 
jewelry store to Walter Haas, Albany, Mo. 
Mr. Barton will remain with the new owner 
until Sept. 1, when he expects to go: south 
for the Winter. 

David Chambers, of the Chambers 
Jewelry Co., is with the Army of Occu- 
pation in Germany. In a letter recently 
written in Mayen, Germany, Mr. Cham- 
bers states that he and a few members 
of his company had put on a vaudeville 
show for the entertainment of the sol- 
diers stationed in that town, and the ef- 
fort was so well received that other pro- 
grams will be arranged from time to 
time. Before entering the army, Mr. 
Chambers had won quite a reputation as 
a comedian in amateur performances. 

Among the recent visitors in the city 
were: C. A. Mauch, Marshall; C. A. Wil- 
son, Wichita, Kans.; F. W. Sellers, Wel- 
lington Kans.; Murray Abbott, Enid, 
Okla.; Mr. and Mrs. A. J. Kile, Neodesha, 
Kans.; C. B. Stover, Versailles; Mr. and 
Mrs. Charles E. Tieman, California; Mr. 
and Mrs. W. E. Pennell, Trenton; Mr. 
and Mrs. Carl Ricker, Emporia, Kans.; 
Mr. and Mrs. B. L. Westbrook, Hominy, 
Okla.; Samuel Friedberg, Topeka, Kans.; 
J. W. Register, Cleveland; H. E. Kimber, 
Excelsior Springs; Chas. Eugene Weber, 
Lexington; Morris Wasserman, Tulsa, 
Okla.; Joseph Schmadt, Holden; A. B. 
Hainline, Latan; E. H. McClintock, Gar- 
den City, Kans. 
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Geo. M. Kryhl, Santa Ana, accompanied 
the Los Angeles optometrists who visited 
San Diego recently. 

H. E. Jones, Chicago, representing the 
Wadsworth Watchcase Co., has just left 
after visiting the trade here. 

L. E. Anselme, San Diego, has been en- 
larging his store and now has his brother- 
in-law, a first-class watchmaker, with him. 

George Robles, who has been on Hill St., 
near 5th St., has moved his business to 621 
S. Broadway, a more central location. 

J. M. Curley, western representative of 
the Waltham Watch Co., with offices in 
Chicago, has been spending several days 
in Los Angeles. 

Max M. Spitzer, who was in business at 
37th St. and Central Ave., and who was 
a victim of tuberculosis, passed away re- 
cently. He left a widow but no children. 

P. Miller, an expert diamond setter 
whom A. Moss, 505 Title Guarantee build- 
ing, recently secured in the east, has ar- 
rived and taken a place in Mr. Moss’ shop. 

A. Protsch, Redondo Beach, has opened 
a new branch store at El Segundo, a beach 
town some 20 miles from Los Angeles. 
The new store will be in charge of a com- 
petent watchmaker and jeweler. 

Mr. and Mrs. C. E. Strait, 5716 Pasa- 
dena Ave. are suffering bereavement 
through the loss of their little daughter, who 
was about one year old. They have many 
friends who sympathize with them. 

Arthur Markman has returned from the 
naval service and will go on the road for 
the M. Katzman Co., wholesalers in the 
Title Guarantee building, March 17. He 
has many friends who will be glad to see 
him again. 

D. S. Goldberg, 4239 Spring St., will 
open a new store in the O. T. Johnson 
building, corner of 4th St. and Broadway, 
but will continue business at his old store. 
Mrs. Goldberg will have charge of the 
new place of business. 

Mark Clark of the silver department of 
Feagans & Co., has not fully recovered his 
normal health since he had the influenza 
several weeks ago and feeling the need of 
a rest and less indoor confinement, has re- 
signed his position. 

Wm. M. Kinney, 615 S. Broadway, mo- 
tored down to San Diego with a party of 
optometrists who went to pay a friendly 
visit to the San. Diego optometrists. All 
were entertained at a banquet and report 
having had a most enjoyable visit. 

Lieut. Joseph Waddell, formerly in the 
employ of the E. W. Reynolds Co., has re- 
turned from France, where he was in the 
aviation service of the United States. He, 
like most other Californians who have 
been in France, is delighted to get home 
and enjoy the better climate of this section. 

J. R. Parsons, widely known as former 
conductor of a horological school at La- 
porte, Ind., and later at Peoria, Ill., has 
come to southern California and has be- 
come assgciated in business with W. F. 
Robison, 405 Title Guarantee building, who 
has lately been appointed official watch in- 
spector for the Atchison, Topeka & Santa 
Fe railroad. Mr. Parsons constructed the 
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big street clock in front of the store of 
Jessop & Sons, San Diego, which indicates 
the time at 26 prominent cities throughout 
the world. 

That the jewelers in the smaller towns 
of southern California are doing good 
business is evidenced by the large number 
who have been here recently visiting the 
wholesale houses to obtain more stock. 
Among those who have been here are W. 
C. Guerth, Redlands; C. W. Middletown, 
Pomona; A. W. Bates, San Bernardino; 
Carl Bechtel, Venice; J. Howard Blan- 
chard and R. H. Wilson, Ocean Park, 
R. F. Winslow, C. E. Perham and 
wife, and F,. M. Holes, San Pedro; 
H. S. Huff, Orange; J. H. Padgham, Santa 
Ana; B. Hartfield, Anaheim; Frank S. 





Watch the Stock Peddlers 


READERS: Get the names and 
addresses of all persons and com- 
panies offering you speculative, 
doubtful stocks and securities, par- 
ticularly if in exchange for your 
Liberty bonds and War Savings 
Stamps, with copies of their “litera- 
ture.” Mail them promptly for in- 
vestigation to the 


Federal Trade Commission, 
Washington, D. C. 





HELP THE VICTORY LIB- 
ERTY LOAN. 











Fisher, Riverside; C. P. Kryhl, Santa Ana; 
Chas. Everard, Pasadena, and Wallace 
Hauk, Long Beach. 

Announcement of the death of Haw- 
thorne Moles, formerly in the stationery 
department of S. Nordlinger & Sons, was 
received by his parents on March 3. His 
death occurred on Oct. 4, on which day he 
suffered a mortal wound in the Argonne 
forest. Up to that time his mother had 
received frequent letters from him. After 
that no word was received from him and 
no information about him could be ob- 
tained from the Government until the an- 
nouncement of his death came. Mr. Moles 
was 21 years of age and had 15 awards for 
bravery to his credit. His parents and 
two sisters survive him. He had been with 
Nordlingers about two years and was 
highly esteemed by his employers. 

One of the most interesting visitors who 
has been among the jewelers here in a long 
time is Sergt. Lionel de Young, formerly 
in the jewelry business at Redwood City, 
Cal. Sergt. de Young has just returned 
from the seat of war in France, where he 
was in the hottest of the fighting for four 
years past. He bears the marks of 14 
wounds, seven of them made in one leg 
by a machine gun and the others in dif- 
ferent parts of his body, made by bullets, 
shrapnel, etc., and one by a bayonet. His 
machine-gun wounds were received as he 
was crawling out of a tank when all his 
comrades except one were killed. He 
“got” the German who bayoneted him and 
wears several badges of honor for bravery 
and valuable services, among them the 
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Croix de Guerre of France and a cs 
ponding medal from Belgium for Mitten 
important message from a German a 
and carrying it, through great danger 
the Belgian side. — o 

V. B. Wright, of Wright & Son, 823 
Fernando building, recently received a 
ter from Capt. Benj. T. Roberts, 57th US, 
Infantry, at Ernst, Germany, paying q high 
tribute to the character of Mr, Wright's 
son, Sergt. Geo. G. Wright, who died in 
France Oct. 10. The letter says; “Sergt, 
Geo. G. Wright was one of the best men 
in my company. He was loyal and cheep. 
ful under the most trying Circumstances 
and is still living in the hearts of the men 
who served under him. The week pre 
ceding Oct. 10th had been an exceptionally 
hard one. The enemy counter-attacked 
often and kept a constant stream of shells 
on us. Sergt. Wright was continually og 
duty, cheering his men and leading them 
forward. Oct. 10th he was relieved from 
his front-line position and called back to 
the post of command for a rest. The post 
was in a dugout close behind the Bois de 
Fay in the Argonne sector. On a slight 
rise of ground to the rear was a small 
shack. Sergt. Wright entered this shack 
to cook his breakfast. A few minutes later 
a shrapnel shell demolished the building, 
killing one man and mortally wounding 
Sergt. Wright.” 








Pacific Coast Notes. 


L. A. Messing, a Swiss jeweler, has 
opened a watch and clock repair shop in 
the Schock building, Montague, Cal. 

S. Reinhart of Los Angeles, Cal., is con- 
ducting his business at 504 S. Hill St. un- 
der the name of the Novelty Jewelry Shop, 

Vern L. Kepp, optician of Long Beach, 
Cal., is leaving his present location at 14 
Pine Av. for more convenfent quarters at 
221 Pine Av. It is announced that ex- 


- tensive improvements will be made in the 


new store. 

Frank A. Priesemeyer, manager of §. 
Nordlinger & Sons, Los Angeles, Cal., left 
on March 1 for an eastern buying trip. 
Mr. Priesemeyer said that this was the 
first time since his association with the 
firm that more than one buying trip in the 
year was necessary. 

H. L. Voorhies, optician of Chico, Cal, 
is making extensive improvements in his 
store at 408 Broadway. Two new fitting 
rooms are being equipped with the most 
modern appliances. The entire store and 
testing rooms are being finished in pam- 
eled beaver board and new furniture and 
electric fixtures are to be installed. Mr. 
Voorhies has added L. J. Elwood, formerly 
connected with the Chinn-Beretta Optical 
Co., to his force. 

Along with numerous other business con- 
cerns and private homes, Louis Service, 
Berkeley, Cal., jeweler, has suffered from 
the operations of an elusive thief, who has 
been roaming the residence and _ business 
districts of the transbay city for several 
weeks. The “phantom” burglar smashed 
through the plate-glass window of Service's 
shop at 2203 Shattuck Ave. and made off 
with a watch and rings valued at $100. 
Many other losses, evidently from the same 
source, have been reported to the police. 
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Edward Pries, recently discharged from 
the United States navy, is back in his old 
place with the Fred L. Lezinsky Co, 

E. V. Saunders, of the International Sil- 
ver Co., 150 Post St., has returned from. 
his eastern trip, having been absent about 
two months. es : q 

Owing to an expiration of his lease in 
the near future, L. A. Lazarus, a Market 
St. jeweler, is advertising a complete clos- 
ing out sale. : 

Samuel Kierski, representing the Fred 
L. Lezinsky Co., manufacturers’ agent in 
San Francisco, is in the east at present 
visiting various factories, 

Charles Feldenheimer, of the firm of A. 
& C. Feldenheimer of Portland, Ore.,’ is 
now recovering from an illness which has 
kept him confined in a local hospital for 
more than two months. 

An announcement of general interest to 
the San Francisco trade is the marriage 
of M. H. Knox, of the firm of Knox & 
Kaye, diamond importers of this city, on 
March 18, to Miss Juliette Levy, of San 
Francisco. 

J. H. Spiro, of San Francisco, has just 
returned from the south, where he found 
conditions very favorable in his line. In a 
few days he will be leaving on his regular 
northern trip, remaining in that territory 
about: two months. 

The following jewelers were recent San 
Francisco visitors: A. S. Shaddow, Fresno; 
C. J. Noack and S. Sturmer, of S. Sturmer 
Co., Sacramento; W. C. Lean, of San Jose; 
Ed Giant, son of M. K. Giant, of Vallejo; 
Ed Rose, of Butte, Mont.; and F. Fried- 
lander, of Portland, Ore. 

C. E. Davis, prominent jeweler of Great 
Falls, Mont., is in San Francisco on a buy- 
ing trip, restocking his business which was 
partially destroyed in a recent fire. L. J. 
Winterhalter, of Butte, is another Montana 
jeweler who is spending some time on the 
Coast. He will leave in a few days for 
Los Angeles. 

Last week a fire which started in a mil- 
linery shop next to Radke & Co. at 219 
Post St., and which resulted in the injury 
of several fireman and the death of the 
battalion chief, forced the closing of the 
store for several days. The damage done 
to Radke’s was chiefly caused by the quan- 
tities of smoke and water which was poured 
into the store in the efforts to keep the 
fire from spreading in the congested down- 
town shopping district. The walls, ceiling 
and floors will have to be entirely renewed 
and much of the perishable stock was 
tarnished by smoke and water. It is un- 
derstood that most of the damage is cov- 
ered by insurance. The company is ad- 
vertising. an auction sale. 








The jewelry store and stock of L. S. Han- 
son, Eureka, Mont., was completely de- 
stroyed recently by fire. Because of the 
deep snow the fire apparatus was not in 
action as soon as ordinarily, and the flames, 
which started from an electric heater in 
the front of the store, quickly enveloped 
the entire building. 
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Evansville, Ind. 





T. C. Basye, one of the leading jewelers 
of Rockport, Ind., was a recent business 
visitor in Evansville. 

The People’s Loan & Trust Co., Peters- 
burg, Ind., of which H. H. Tislow, leading 
jeweler of that city is a directer, is said 
to have over-subscribed its quota of Fourth 
Liberty Loan bonds to a greater extent 
than any other bank in Indiana. 

Chris Hewig, who travels through the 
southern States in the interest of A. Bit- 
terman & Son, wholesale jewelers of 
Evansville, says that trade all of this year 
up to this: time has shown a big improve- 
ment over the corresponding period of last 
year and that he is expecting business con- 
ditions to remain good all year. 

Charles E. Crecilius, an optician at New 
Albany, Ind., 54 years old, died suddenly 
at his home in New Albany a few days 
ago, his death being attributed to kidney 
trouble. He was a member of the Masonic 
fraternity and the order of Modern Wood- 
men of America. He was well known to 
his profession in southern and central In- 
diana. 

Corporal John Winters, formerly con- 
nected with a jewelry store at Jasper, Ind., 
who was wounded in action in France last 
October, is now in a base hospital in 
England and it is said he is on the road 
to recovery and expects to be able to re- 
turn to the United States soon. He was 
with the United States Infantry and was 
in France for nearly a year before the 
signing of the armistice. He was one of 
the first drafted men from Dubois county, 
who was sent to Camp Zachary Taylor at 
Louisville, Ky., to receive military training. 

John C. Corithers, 45 years old, presi- 
dent of the White River Pearl Button 
Mfg. Co., Shoals, Ind., committed suicide 
in his room at the Imperial Hotel in Evans- 
ville on Friday night, March 7th. He first 
swallowed carbolic acid and then shot him- 
self in the abdomen. His body was found 
in his room by one of the hotel attendants. 
Under his pillow in his room was found 
$500 in cash and a valuable gold watch. 
Corithers was one of the best known citi- 
zens of Shoals and for many years had 
been a prominent factor in politics in that 
city. It is said he made several heavy in- 
vestments during the war period and that 
many of these investments did not turn 
out well and that Corithers worried over 
financial matters. His body was taken to 
Shoals for burial. 

The wholesale and retail jewelers of 
Evansville are planning to take an active 
part in the Fifth Liberty Loan campaign 
or Victory Drive and they will be on the 
teams to be named by the local Chamber 
of Commerce. Among the jewelers who 
will find assignments on these teams are 
the following: Moses Gans, of I. Gans & 
Co.; Theodore Bitterman, of Bitterman 
Bros.; A. Bitterman, of A. Bitterman & 
Son; Oscar Esslinger and Mark Salm, of 
Esslinger & Salm; J. M. Boner, of J. M. 
Boner Jly. Co.; Charles and William Artes, 
of the Charles F. Artes, Inc.; Mr. Cohn, of 
Kruckemeyer & Cohn; Carl Stocking, J. L. 
Thuman and others. In the previous Lib- 
erty Loan campaigns jewelers took a lead- 
ing part and they will not be found among 
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the slackers in the big drive in April. Sev- 
eral speakers of national reputation will be 
brought to Evansville to help create in- 
terest in the big drive. 








Pacific Northwest. 





W. Lindenbaum has opened a jewelry 
store in Tucson, Ariz. 

The jewelry business of F. A. Giehler, 
Tonasket, ‘Wash., has been disposed of to 
Rudolph Giebler. 

H. P. Rautenkrantz has purchased the 
interest of W. W. Letson in the jewelry 
business at Ontario, Ore. . 

C. E. Getchel, formerly a retail jeweler 
at Toppenish, Wash., has closed out his 
business there and has moved to Berkeley. 
It is understood that Mr. Getchel is seek- 
ing a position as a watchmaker. 

Harry Ginsburg has purchased the busi- 
ness of the Nevada Optical Co., formerly 
conducted by N. A. Brown, and has pub- 
lished an announcement that he will not 
be responsible for any debts contracted pre- 
vious to March 1, 1919, 

B. Shemanski, pioneer of Tonopah, Nev., 
has disposed of his interests in the jewelry 
establishment on Main St. to L. L. Doan, 
who has taken full charge of the business. 
It is Mr. Shemanski’s intention to move 
to Seattle, Wash., and engage in the jewel- 
ry business in that city, where he was estab- 
lished in former years. 








Umaha. 





C. B. Curtis has purchased the jewelry 
stock of C. B. McElvain at Villisca, Ia. 
He took possession March 12, 

G. F. Dickinson, general agent for the 
Elgin National Watch Co., Elgin, Ill., was 
in this city last week visiting the trade. 

Richard Sawyer, traveling representative 
for the Dennison Mfg. Co., has been mus- 
tered out of the army and returned last 
week. He left immediately for Texas 
where he was married to a Texas girl. 
Upon their return to Omaha they will 
make their home with George F. Taylor, 
of the T. J. Bruner Co. 

Arnold Edmonston, formerly in the 
jewelry business in this city, who has been 
“over there” for the past 18 months, has 
returned and with his wife has gone to 
Mexico, Mo., to visit his parents. Mr. Ed- 
monson says while in New York a few 
days, one of the largest jewelers there 
made him a very tempting offer to locate 
in New York. 

Among the out of town jewelers in 
Omaha last week were: E. F. Strain and 
wife, Gregory, S. Dak.; Charles Lacasa- 
wiecg, Farwell; W. F. Cash, Underwood, 
Ta.; Harry Craig, Panama, Ia.; J. G. 
Phelps, Exeter; C. F. Foley, Nebraska 
City; S. H. Avery, Auburn; Harry Martin, 
Lyons; J. E. Carmichael, Corning, Ia,; H. 
Greenberg, Sioux City, Ia.; Phil Folsom, 
Ashland; Grover Spangler, Fremont; E. F. 
Oswald and wife, Imperial; Helmer An- 
derson, Schuyler; B. A. McElwain, Platts- 
mouth; G. Albright, David City; George 
Haldeman, Tabor, Ia. 








C. E. Butler, formerly at Leon, Ia., will 
open a jewelry business at Atlantic, Ia. 

























































































William G. Lynch, Roanoke Rapids, 
N. C., spent several days here last week 
buying stock. 

Jacob Engel, head of the firm of J. Engel 
& Co., wholesale jewelers, has gone to At- 
lantic City for a rest. Jay G. Engel, Wash- 
ington representative of J. Engel & Co, 
who was recently married, has returned 
with his bride from Florida. 

Mrs. F. E. Alder, wife of a prominent 
jeweler of Brunswick, Md., is a patient at 
the Church Home and Infirmary where she 
is taking a rest cure. Mr. Alder, who is 
well-known at the local wholesale houses, 
is spending several days here. 

Harry Agular, diamond and jewel ex- 
pert, who has been engaged in the retail 
brokerage business in this city for many 
years’ announced this week that he has 
purchased the property at 204 W. Fayette 
St., where a general diamond and jewelry 
business is conducted. It is understood 
that improvements will be made to the 
property. 

Jewelers of this city have had a very 
busy time during the past 10 days making 
out and filing their income tax reports and 
remittances with United States Collector 
Joshua W. Miles. At this writing all of 
the local jewelers, it is believed, have filed 
their returns arid they are now breathing 
a bit easier. “Believe me,” said one prom- 
inent jeweler, “it has been no easy matter 
filling out an income tax report and I have 
had figures dancing before me in my dreams. 

Baltimore jewelers are greatly interested 
in the final outcome of the daring forgeries 
negotiated by D. A..Graham, who under 
the name of “Frank C. Norwood,” passed 
a worthless, forged check at the store of 
the Hennegen-Bates Co., for $370, receiv- 
ing a Patek Phillipe watch, as was 
reported in last week’s issue of THE 
Jewexers’ Circutar. City and private de- 
tectives recognize this man as one of the 
cleverest swindlers in the country and his 
particular prey is the jeweler. He usually 
uses the name of a business man of high 
standing and is so successful that his sin- 
cerity is not questioned. City and private 
detectives here are not divulging their 
plans for the capture of this man but they 
are hot on his trail and they say that with 
the aid of this paper Graham should be in 
custody within the next two weeks. 

The consolidated business of Charles C. 
Stieff & Co., and H. M. Justice Co., 311 W. 
Redwood St., dealer in silver plated ware 
and fine cut glass, has been successfully 
taken over by the Eska Mfg. Co., and 
now the entire interests is being directed 
by Mr. Louis F. Sackerman, owner of the 
Eska Mfg. Co. The consolidated business 
is running smoothly and a bigger field is 
now anticipated by the Eska ownership. 
The Stieff Co., 17 McLane Pl., which also 
occupies part of the Redwood St. address 
of the former Charles C. Stieff & Co., is 
in no manner affected by the Eska deal. 
The Stieff Co. manufactures sterling sil- 
verware and is a separate and distinct firm. 
Gideon N. Stieff, son of Chas. C. Stieff, is 
president and general manager of the Stieff 


Co. The firm enjoys an old established 
business, catering to an exceptional trade. 
Less than two years ago Chas. C. Stieff re- 
tired from the Stieff Co. and placed his 
son in sole control of the business. Mr. 
Stieff is aided in the management of the 
business by a capable staff of assistants. 

Frederick Collins, who has his living 
apartments over his store at 3430 Eastern 
Ave., Highlandtown, did not hesitate to 
shoot when he saw a figure crouching in an 
alley next his store a week ago. Mr. Col- 
lins has one of the largest jewelry stores 
in the eastern section of the city and ow- 
ing to a number of burglar scares. sus- 
picious characters have drawn the fire of 
storekeepers more than once during the 
past two weeks. Mr. Collins was awak- 
ened about 12:30 a. m. and going to a side 
window he saw a man trying to unfasten 
a gate. Mr. Collins got his pistol and 
fired at the figure at the gate. The man 
ran from the premises and disappeared on 
a motorcycle. The jeweler reported the 
matter to the police and an investigation 
at all hospitals followed. The police 
learned that a soldier had applied at Fort 
McHenry Hospital for treatment for. a 
bullet wound on his arm and when he was 
questioned he admitted that he had been in 
the alley. He was taken before a magis- 
trate and his excuse convinced the magis- 
trate that he had no evil design against the 
jewelry store. 








Albany, N. Y. 


The firm of W. F. Antemann & Son, 
which has been in business in Albany for 
more than 50 years, has discontinued and 
after an extended sale disposed of the re- 
mainder of the jewelry stock to the Brook- 
lyn Purchasing Syndicate. 

The legal liability of a bathing establish- 
ment for jewelry and valuables left in its 
custody was argued today before the Court 
of Appeals-in the case of Jack TJrepel 
against The Deauville Bathing Company, 
Inc. The company conducts a seashore 
bathing house at Long Beach, Nassau 
county, and May Trepel, wife of the plain- 
tiff checked her jewelry comprising two dia- 
mond rings, a diamond bar pin and a dia- 
mond la Valliere, before going in the water. 
She was handed an envelope in which to 
place the jewelry on which was printed a 
notice to the effect that the company would 
not be liable for the loss of any valuables 
in excess of $25. She sealed and signed 
the envelope, which later could not be 
found. She testified at the trial that she 
did not read the notice and it was not 
called to her attention. The plaintiff con- 
tended that this invited and assumed the 
custody of valuables and in the absence of 
a special agreement of limitation or assent 
to the terms of the notice printed on the 
envelope the company became liable for the 
full value in case of loss. The company 
argued that it was not a common carrier 
and could not be compelled to accept the 
custody of valuables and when it did so it 
was subject to the conditions of liability 
stated in the notices. The trial court of 
New York city directed a verdict for the 
full value of $1,979.25, with interest and it 
was affirmed by the Appellate Division, 
from which decision the appeal was taken. 
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Many jewelers were contrib 
fund raised by Mayor Behrmai pt . 
tise New Orleans as the City of Oppor 
tunity. Advertisements have appeared g 
the leading magazines. > 

Alfred J. Krower is captain of one of 
the teams of the Association of Commer 
in a drive for new members. The Asso 
tion is seeking to increase its membership 
3,000 members. Many of the retail 
jewelers are members of the Organization 

Organization was effected recently of the 
Board of Administrators of the Delgado 
Central Trade School for Boys for which 
an endowment of about $1,000,000 exists 
It is expected that among the trades to be 
taught will be that of watchmaking and 
expert jewelry work. 

Philip H. Gemming, son of George 
Gemming of the establishment conducted 
by father and son in Commercial Pl., is 
back from France and is much improved 
in health by his trip abroad. He is a 
skilled engraver and his absence was much 
felt by his father who was also worried that 
his son might be sent to Russia, he having 
made good as a soldier. , 

Jules Weinfurter, of J. J. Weinfurter’s 
Sons, recently worked secretly and ardu- 
ously making an 18 Karat gold belt buckle 
with a large blue white diamond in the 
center. He worked secretly because it was 
an order from friends of his father, J. J. 
Weinfurter. The presentation was made at 
a breakfast given to Mr. Weinfurter, Sr, 
on his 66th birthday anniversary, March 
7. The breakfast was given at one of the 
famous French restaurants of New Or- 
leans. The buckle had wrought in it 
“J. J. W.” in elegant script. 


Vale 







































Canada Notes. 





C. F. Fontain, jeweler, of Shawinigan 
Falls, Que., recently sustained a fire loss. 

James Ryrie, of Ryrie Bros. Ltd, 
Toronto, has been elected a director of the 
National Trust Co. 

Z. Auerbach & Co., wholesale jewelers, 
have been registered in Montreal by Mrs. 
Zachariah Auerbach. 

Osborn & Shurack, jewelers, have been 
registered in Montreal by Hyman Shurack 
and Abraham Osborn. 

The Davis Manufacturing Co., Ltd., has 
been incorporated with an _ authorized 
capital of $50,000, to take over the busi- 
ness of Davis Bros., manufacturing 


_jewelers of Toronto. 


John Sweet & Co., Ltd., manufacturing 
jewelers, of Hamilton, have been incor- 
porated with a capital of $40,000, to take 
over the business of John Sweet & Co, 
manufacturing jewelers of Toronto. 

The new radio compass now in use for 
the first time in the United States navy for 
the detection of vessels coming into the 
radius of a ship in a fog, is the invention 
of William Lorenz, a jeweler, of Niagara 
Falls, Ont. 

The store of Julius Siskind, London, 
Ont., was recently visited by burglars who 
cut the glass of the window and stole 
watches and jewelry to the value of $300. 















March 19, 1919. 










Frank V. Sperber, with the 
Co., was in town last week, 
Cyrus Bedicheimer, of 1. Bedicheimer & 
Co., is rapidly recovering from an illness. 
Eugene Benyard, retired jeweler of 
Moorestown, N. J., celebrated his 65th 

wedding anniversary March 13. 

Charles J. Maxwell has been appointed 
a member of Advisory Committee of the 
Philadelphia Chamber of Commerce. 

Holland & Stein, New York, has filed 
suit against the Falls Hardware Co., 4200 
Ridge Ave., to recover $109.25 alleged to 
be due for watches. 

A. C. McKennie, 279 S. 52nd St., has 
bought the property at 277 S. 57th St. 
and after alterations are completed will 
remove on or about April 21. 

J. J. Schellberg, formerly of this city, has 
gone into the jewelry business in Co- 
manche, Tex. He is the son of J. J. Schell- 
berg a prominent Philadelphia jeweler. 

The Waterbury Clock Co., New York, 
has started action in the Municipal Court 
against C. H. Graves Co. to recover $400 
alleged to be a balance due on a note. 

The Fellowship of the Pennsylvania 
Academy of the Fine Arts has announced 
that the Fellowship Prize for 1919 has been 
awarded to Arthur B. Carles for his pic- 
ture, “Marseillaise.” 

Dr. Dorothy Child, appointed last 
Friday as chief of the Division of Child 
Welfare of the State Department of 
Health, is a daughter of George C. Child, 
jeweler, at 20 S. 10th St. She will have 
her offices at Harrisburg. 

Francis Clarke Bechtel, oldest son of 
Joseph B. Bechtel, has been elected sec- 
retary of Joseph B. Bechtel & Co., Inc. 
Prior to entering his father’s company Mr. 
Bechtel was a chemist in one of the Du 
Pont plants, having graduated with the 
class of 1917 at Pennsylvania State College. 

A rock crystal ball, of. unusual size and 
purity, brought the highest price at the 
sale of the Ashmead collection of Oriental 
wares held last week. It was sold for 
$350 to a New York firm. Included in the 
collection were Chinese and Japanese por- 
celains, lacquers, ivories, jades, crystals, 
bronzes and minatures. 

Several Philadelphians will be the 
guests of Louis H. Eisenlohr upon his 
yacht Mirimar on a cruise of the Florida 
waters for the next two weeks. The party 
which includes L. P. White, B. J. Doyle, 
president of the Jewelers’ Club, Charles 
C. E. Barry of Washington, Fred C. Yockel 
and James T. Cortelyou left for the south 
last. Saturday. 

Mrs. Helen A. Long, widow of W. H. 
Long, who was head of the jewelry busi- 
ness established 70 years ago at 1627 
South St., died Tuesday, March 11, at the 
home of her daughter, Mrs. Helen Long 
Snyder, 1532 N. 18th St. Funeral 
services were held Friday, with solemn 
high requiem mass at the Church of Jesus. 
Beside her daughter Mrs. Long, who was 
71 years old, is survived by two sons, Dr. 
William H. Long and George W. Long. 

The executive committee of the Penn- 
sylvania Retail Jewelers’ Association and 


Newall Mfg. 
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a committee of the Jeweler’s Guild of 
Philadelphia will hold a meeting this 
Thursday evening at the Union League, 
following a dinner to be given by Col. J. 
Warner Hutchins. Plans will be formu- 
lated for holding the convention of the 
State Association at Allentown some time 
in May. Next week Charles H. Hambly, 
president of the association, Ira D. 
Garman, William Sutton and Col. Hutchins 
will make an automobile trip to Allen- 
town to further these plans and will be 
met there by a committee of the Jewelers’ 
Guild of Reading which will cooperate. 
At the meeting on Thursday the plans fon 
holding a dinner dance by the Jewelers’ 
Guild in Philadelphia will also be discussed. 

A verdict in favor of R. Harding Hunter 
in his suit against his father, Rudolph M. 
Hunter, 3710 Chestnut St., for violation of 
contract of employment was’ returned last 
Wednesday by a jury in Judge’s Court 
awarding the son $2,645. The elder Hunter 
who acted as his own attorney, took the 
stand in his own defense and declared that 
he possessed the secret of making gold 
bullion from baser metals and that the 
United States Assay & Bullion Co. was to 
have been formed to manufacture the 
“gold.” The son testified that $63,000 of 
the stock in the company was actually sold. 
The father declared that he had refrained 
from exploiting his process out of consid- 
eration for the monetary standard which 
would be revolutionized if he did. In his 
suit the son claimed that the father had 
urged him to give up a lucrative position 
in the west to accept a contract with the 
new company, but he had failed to receive 
the amount due him. 

What appears to be the beginning of a 
general upset in the organization of the 
Bailey Banks & Biddle Co., was started 
early last week when Wilson A. Streeter, 
vice president and treasurer, and James H. 
Kelly, a member of the board of directors 
and in charge of the watch, clock and re- 
pair departments, resigned. These changes 
were followed today by the resignations of 
two minor employes. Major C. W. Bailey, 
president and largest stockholder, who has 
recently returned from war service, re- 
fused to be seen when a correspondent of 
the JEWELERS’ CrruLaR called but sent word 
by his private secretary that a statement 
would be made after the annual meeting 
this week. From excellent sources it was 
learned that Major Bailey himself called 
Mr. Kelly upon the interdepartmental tele- 
phone and informed him that his name 
would not appear as a director of the con- 
cern after the next meeting of the board. 
He was also told that his contract with 
the store would be canceled at the expira- 
tion of this month. Mr. Streeter’s resigna- 
tion is said to have been given early this 
week, but it was not until Wednesday even- 
ing that he left the store. When seen at 
his home Mr. Streeter refused to comment 
upon his resignation in any way. Mr. 
Streeter is perhaps one of the most widely 
known men in the jewelry trade today, be- 
ing a member of the jewelers’ committees 
which have been in constant touch with the 
congressmen and administrative officers of 
the Internal Revenue office at Washington. 
His work for the trade has been very ef- 
fective. He has been with Bailey, Banks 
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& Biddle Co. for over a quarter of a 
century, having entered the organization in 
a minor capacity and risen to its directing 
force. Mr. Kelly has been with the store 
for about 31 years. He also refused to 
comment upon the changes. It is said that 
under management of these men the Bailey 
Banks & Biddle Co. last year did the 
largest business in its history and that the 
common stock paid a dividend. The in- 
tegrity of the two officers who resigned and 
their ability being beyond question the 
action of the majority stock owner caused 
great surprise and considerable indigna- 
tion throughout the jewelry trade where 
Messrs. Streeter and Kelly are known. 








Lancaster, Pa. 





C. G. Brenneman, of Altoona, paid Lan- 
caster a visit recently. 


Joseph C. Hahn, of the H. S. Meiskey 
Co., spent last week visiting the trade in 
Maryland. 


Charles F. M. Gibbs and David Shoff- 
stahl, with Ezra R. Bowman,’s Sons, are on 
the sick list. 

B. E. Garner and J. J. Hanna, both of 
Emporium, Va., have entered the Ezra F. 
Bowman Technical School as students. 


Aaron H. Senseing, proprietor of the 
Lancaster Watch Hospital, 112 Queen St., 
is looking for a clerk who recently disap- 
peared with a sum of money. 


Milo B. Herr, a director of the Non- 
Retailing Co., was hit and knocked down 
by an automobile in Penn Sq., last week, 
but escaped with slight injuries. 

At a sale of the effects of Mrs. John B. 
Hess, Lancaster, a few days ago, a grand- 
father’s clock, 107 years old, in perfect 
condition, was sold to John Mowery. 

Sergeant William W. Dudley, Jr., son 
of the superintendent of the Hamilton 
Watch Co., has arrived in this country from 
overseas. He is now at Camp Dix and ex- 
pects to be mustered out soon. 

B. Horace Brubaker, one of S. E. Fegley 
& Bro.’s staff before he enlisted in the mili- 
tary service, has been sent to Carlisle Mili- 
tary Hospital for an operation on his leg, 
which was wounded by shrapnel during the 
fighting in the Argonne Forest. 

Frank A. Fon Dersmith, in charge of the 
silverware and watch repartment of the 
Louis Weber & Son store, who was oper- 
ated upon a couple of weeks ago, has con- 
valesced so far as to be able to bear re- 
moval from the hospital to his home. 

While both the wholesale and retail trade 
in Lancaster city and county has been dull 
for several months, the prospects for im- 
provement are reported to be good. Con- 
ditions among the industrial plants, dis- 
turbed by the sudden termination of the 
war, are gradually becoming adjusted and 
will soon be back to the normal. 

F. A. Peters, of the H. S. Meiskey Co., 
is the possessor of a beautiful silver loving 
cup presented by his fellow members of 
the committee which prepared the arrange- 
ments for the recent monster banquet and 
social of Lancaster Forest, Tall Cedars of 
Lebanon. He was the committee chair- 
man. Louis Weber & Son furnished the 
cup, which bears a suitable inscription. 
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Not Only Accuracy—But Selling Appeal 


OUTH BEND Watches are accurate—of course. But that is just 
one of the many reasons why jewelers find these watches which 
wear the purple an ideal line to feature. 


The South Bend line has a real selling appeal. Accuracy is supple- 
mented by distinctive beauty. And new live selling features are con- 
stantly being offered. 


Distinctive case shapes; a large variety of quick selling case patterns; 
dials that are new and different. Advertising that helps you work up 
interest in your watch department. These are some of the things that 
you get in pleasing over-measure in the South Bend line 


Our new perfected Da-Nite luminous dial—the latest Purple Ribbon 
specialty—is attracting favorable comment wherever it is shown. 


In the April second issue of Jewelers’ Circular you will find a repro- 
duction of the full page advertisement for South Bend Watches which is 
to appear in the Saturday Evening Post in April.’ Write us for special 
sales plan showing how to link your store profitably to our national 
campaign. ‘ 

SOUTH BEND WATCH COMPANY, SOUTH BEND, INDIANA 
For Years, Makers of Standard Railroad Watches 


outh Rend 


Lhe ‘Watch with the Purple Ribbon 
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That this department shall prove mutually bene- 
ficial to our readeis, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
































Some Disappointments with Jewelers 
I Have Patronized 





Written Expressly for The Jewelers’ Circular. 




















— it is good for us to “See 
ourselves as others see us,” for it 
seems to be a characteristic of the human 
mind, not to recognize the beam in our 
own eye nearly as quickly as the mote in 
the other fellow’s eye. 

Only the other day I heard a man in- 
veigling about his predecessor in the posi- 
tion which he occupied. My dissatisfied 
friend said that everything the man before 
him had done, had been worked out back- 
wards—and yet my friend is left-handed 
himself. 

All of this brings me to the point of tell- 
ing you some of the disappointments I have 
had as a retail customer of the different 
jewelry establishments. Please do not 
think that I am fault-finding in a cen- 
sorious spirit, for I don’t expect to find 
perfection anywhere. Yet I do believe that 
criticism may be given in a good-natured, 
kindly spirit and be constructive in its na- 
ture, to the end of making weak places 
strong. So here goes. 


A String of Beads 

Not long ago a member of my family 
was presented with a rather unusual, inex- 
pensive but artistic string of beads. Small 
ruby globes alternated with oxidized silver 
links of rectangular ‘hexagon shape. The 
necklace was striking and pleased the re- 
cipient in all except one particular. It was 
an ugly length,—not quite long enough for 
a medium-length string, and not short 
enough to circle the neck prettily. 

I volunteered to take that string to a 
reliable jeweler and to have it shortened 
by the removal of two globes and three 
links, As I looked at the work, it seemed 
probable to me it would take about five 
minutes, as it merely meant opening a 
couple of links, taking out the superfluous 
part, and closing them up again. Yet that 
string of beads was in the hands of that 
jeweler exactly seven weeks, and call after 
call was made only to be met with the ex- 
planation that it was “not quite finished.” 
At last somewhat irate I said, “The 








owner of the beads is going away and I 
will be obliged to take them.” The jeweler 
got out the necessary implements and in 
five minutes the beads were fixed. 

The same day that the beads were left 
for repairs, a small clock was left also to 
have a new crystal put on the face and to 
be regulated. It was nine weeks before 
the clock was ready for delivery, and var- 
ious members of my family called in answer 
to promises as to when it would be finished, 

I am beginning to understand now why 
that particular jeweler is not popular in 
town. He is a likable fellow, and when 
I see anything in his window which I can 
walk in, pay for, and carry off with me on 
the spot, I am willing to patronize him, but 
I never think of deliberately going into 
his establishment unless I am attracted by 
something as I have said, in his window. 
Moral: Don’t make promises unless you 
intend to keep them, and remember that 
customers do not like to be kept waiting 
any longer than ts really necessary. 


That Pickle Dish Cover 

I have a singularly guilty feeling when 
I speak of that pickle dish cover. The 
pickle dish itself is a family treasure. A 
very elaborate and truly elegant frame 
holds two crystal dishes for sweet and sour 
varieties of pickles. The crystal dishes 
are both cut and copper wheel engraved, 
and are fine examples of the very best ma- 
terial and workmanship of a quarter of a 
century ago. The cover of each pickle dish 
is surmounted by an open silver lotus 
flower which serves as a handle. A screw 
penetrates an opening in the top of the 
dish and is fastened with a nut on the 
under side. 

Now the threads on the screw were 
never of the best, and finally refused to 
hold the nut altogether. I took pickle dish 
cover, silver lotus flower, and nut to a very 
pleasing young jeweler whom I had pat- 
ronized with satisfaction before. He 
examined what I brought, and while I was 
quite willing to have the little nut put in 





place with a drop of silver solder, he did 
not approve of this, but suggested that the 
cover and its parts be sent to a factory 
which he believed could take care of the 
job properly. 

The package was duly expressed, and 
later he showed me a letter saying that 
there seemed no way to fix those threads 
unless it was to solder the nut in place, 
or to have an entire new screw put in, 
which they suggested he could do himself 
or have done in his own repair department. 
The letter stated that the pickle dish cover 
was being expressed back. 

Now comes the sad part of the tale. 
When it arrived, it was broken. Whether 
the package was insured or not, I do not 
know, but I do know that my friend, the 
young jeweler, blandly handed me back the 
pieces and said he was very sorry but he 
didn’t think that now the cover was broken, 
it was worth trying to fix the other part 
of it. 

In vain I protested that an imperious 
and aristocratic, elderly relative would feel 
that one of the family gods had been shat- 
tered when she saw the remains of the 
pickle dish. It made no impression. I 
begged that he endeavor to have another 
cover made which would be a perfect 
replica of this, but he assured me such a 
thing was out of the question. I have since 
learned that there are cut glass houses 
which really do specialize in odd match- 
ings,—but alas, the jeweler didn’t know 
about it! 

Through 10 guilty years I have secreted 
the pieces of that pickle dish cover, and 
the relative in question doesn’t yet know 
it is broken, although she has often won- 
dered why both covers have been removed 
from the dishes. 

From that day to this I have never spent 
any money to amount to anything with 
the jeweler in question. Why? Because I 
have doubted that he knew his business or 
would be quite on the square with me. I 





(Continued on page 123) 
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ERE durability the only quality 

needed in an automobile tire, the 
ideal tire would be a steel ring. Were 
resilience the one quality, the ideal tire 
would be an inner tube. 


But the problem of the tire manufac- 
turer is a precise and peculiar adjustment 
of these more or less antagonistic factors, 
whereby the utmost resilience is gained 
at the least loss of durability. 


From the first American automobile 
tire, which it is significant was made by the 
B. F. Goodrich Company, the rubber ex- 
perts of Goodrich have studied, labored, and 
tested to produce the durable-resilient tire. 


They have produced black tread rubber, 
proven by test the toughest, most lasting 
rubber compound. 


They have evolved the Goodrich 
SAFETY TREAD with the interlocking 
safety bars—a practical non-skid that stops 
a forward or side skid. 

Furthermore, the tread extra wide, 
spreadsthe safety bars to the side ofthe tire 
and carrying the tough rubber up, till it is 
overlapped by the side-strip, fortifies the 

‘sidewall wheretiresare naturally weakest. 


Goodrich tires have durable resilience, 
which in terms of service is easy riding 
comfort, combined with long mileage. 


Buy Goodrich Tires from a Dealer. 
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The “Get Together” 
Spirit Has Helped 
to Make This Busi- 
ness Successful 
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Written expressly for 
The Jewelers’ Circular 











N enterprising firm in Dallas, Tex., is 
the Arthur A. Everts Co., whose show 
windows are illustrated on this page. The 
windows are finished in mahogany and 
rose colored silk. The dimensions of the 
store are 59 by 70 feet. The main show- 
cases are three feet deep. The name of 
the Arthur A. Everts Co. has been made 
well known by extensive newspaper adver- 
tising and direct publicity, also by advertis- 
ing done in nearby hotels and theater pro- 
grams. A large mailing list is compiled 
by the firm and kept live. The firm uses 
a great many manufacturers’ dealer helps 
and co-operates with national advertisers 
in every way. In answer to the question, 
“How can manufacturers best help retailers 
to develop business?” the manager of the 
concern replied, “By educational advertis- 
ing and allowing a suitable margin of 
profit.” 

A corrugated mirror reflector is used at 
night to enhance the attractiveness of the 
window displays. Like some other jewel- 
ers, one line at a time is emphasized in the 
window, some displays being changed week- 
ly and others every day. The store is thor- 
oughly systematized and the cost of doing 
business is figured in each department. The 
concern does its own jewelry designing and 
has built up a big business in the remodel- 
ing of jewelry. Department store com- 
petition is overcome largely by carrying a 
better quality of merchandise and by giv- 
ing better service. The firm has its own 
attractive individual boxes bearing its name 
and this serves as an active good-will 
builder. A brisk demand for women’s 


a 
eb F 


+ 


THE SPECIAL DISPLAYS OF A. A. EVERTS CO., DALLAS, TEX., 


bracelet watches and men’s pocket watches 
is reported at the present time. 

It has always been the policy of the busi- 
ness to cultivate the good-will of its em- 
ployes to whom dinners are given annually 
and thus opportunity is afforded for heart 
to heart inspirational talks. The attitude 
of the firm is well expressed in the in- 
scription found on the menu card of the 
last dinner, held Jan. 2, at the Adolphus 
Hotel: “Joy which we cannot share with 
others is only half enjoyed.” 





Are You Getting Your Full Share of 
Local Trade? 





HERE is an opportunity in every city 
for the jeweler with ideas or the jew- 
eler who employs salesmen and workers 
with ideas. The trade need not necessarily 
be confined to the selling of jewels and 
sundry stock to just those who call. 
Many big sales can be made by calling 
on others. The banks in your _ town, 
for example, the big plants of the locality, 
the lodges—all these organizations need the 
jeweler from time to time, and in many 
cases can be persuaded to choose the jew- 
eler in preference to other lines when they 
need tokens, awards and advertising spe- 
cialties. There is a jeweler in Connecti- 
cut who has many large deals to his credit 
simply due to his watchfulness. When 
local events are planned he originates some 
article in his line to fit the event and then 
offers it for sale. 
A manufacturing concern was holding a 
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banquet and our jeweler friend heard of it. 
He knew in advance that these banquets 
were more or less elaborate and affairs in 
which a souvenir was always given. So he 
presented to the vice-president, a custo- 
mer of his, a specimen silver box lined 
with cedar wood and quite well suited as a 
cigarette box. In fact, it was a serviceable 
box for almost any use. With the box he 
submitted a sketch which he had an artist 
draw up, this sketch illustrating the de- 
signs the jeweler could put on the box and 
make it most appropriate for the special 
event the designs being affiliated with the 
company’s endeavors. He secured the order 
and a good profit, incidentally some good 
advertising, as all the quests inquired, 
“Who got up this thoughtful idea?” Re- 
taining one of the boxes, he submitted it 
with an additional sketch of different de- 
sign to the president of a local insurance 
company, also a customer on his books. 
He offered the box and sketch with the 
suggestion that it be used as a token to 
present all employes returning to service 


after being mustered out from military , 


duty. The idea appealed and the box was 
made up, each soldier’s name and term of 
service engraved on the outside. 

The same opportunity presents itself to 
every live dealer. Look over the names 
of the customers on your books. Are there 
any representative business men included? 
Then give their business good thought and 
see if there isn’t some idea that will fit 
to their needs. If you have a banker on 
your list perhaps you can sell him a quan- 
tity of silver pencils as anniversary rewards 


ATTRACTION FACTOR 
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HAWKES 


You don’t need to buy heavily— 
For a Tryout, Just Select a Few —— 











ieces of 
Cut Glass 
Engraved Glass 
Rock Crystal 
awkes Urystal Glass Glas 
Sterling Silver- 
‘ 2 . Mounted Glass 
Put them in your window—you'll Decorated Gold 
. 
find the glass just about sells itself. eno? 
Enameled Glass 
For your unexpected needs, you can Auto Vases | 
always draw on our immense reserve Poet iag 
— . Monograms 
supply—enough of every piece of Bmp 
Hawkes Crystal to stock a hundred Gold Decorated 
: Colored Glass 
jewelry stores. Old English and \ 
Ps a 
erio ass 
tin Ins. High. 3%; Yas. in Discacter. T. G. HAWKES & COMPANY Odd Matchings 
Embellished with 2 Karet Gold.” sceeedeiaieen Inventors, and Paten- 
$2.65 Net. mous French Dressing 
Mixing Bottle. 















































DIAMONDS 
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. ad e CLOCKS 
SILVERWARE 
| TOOLS 
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| Send for Our 
| JEWELRY CATALOG 


“THE RED BOOK” 


EDWARDS - LUDWIG - FULLER 
JEWELRY C0. 


Kansas City Mo. 
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Storekeeping Department. 








to employes or prizes to depositors bring- 
ing in the most savings accounts during 
the year. —_ 

Then, too, selling ideas will always be 
considered. One jeweler got up a pin with 
the words: Early Settlers’ Club and sold 
it in large quantities to the credit man- 
ager of a store who was organizing a Col- 
lection Drive. Insurance companies are 
constantly holding contests and selling cam- 
paigns among their agents and an ori- 
ginal reward or prize is gladly welcomed. 

Think of how an applicable jewelry 
souvenir would appeal to a new girls’ club! 
The best method is to work out a sample 
or a drawing fitting the article to the par- 
ticular line solicited, and if the suggestion 
is at all appropriate it will generally be 
accepted in preference to other articles of 
manufacture as the jeweler’s offering is 
bound to be something of a lasting nature, 
something possessing quality and therefore 
worth while in its purpose. 

The point to be driven home is the de- 
pendable fact that jeweler’s souvenirs are 
permanent souvenirs, 





“Stickers” in the Jewelry Store 





A* observing woman recently sent the 
following communication which cer- 
tainly contains much truth: 

“In visiting many jewelry stores during 
the 1918 Christmas season, I noticed some 
of the following mistakes: 

“Often trays are so crowded that the shop- 
per gives up looking at the jumble, and 
goes out rather than suffer the fatigue of 
trying to make a selection. Thus the first 
impression is an unfavorable one. 

“The shopper may already be tired or at 
least have an unconscious feeling of not be- 
ing able to concentrate, and the crowded 
trays increase this feeling and make for a 
lack of decision. 

“This lack of adequate display is most 
often of the cheaper jewelry, but neverthe- 
less loses many sales and, doubtless, many 
regular customers. 

“Another mistake is in having a few good 
pieces in a tray of cheap: nondescripts. 
The good pieces may be the same general 
price, but of special beauty or of interest- 
ing design, and often if properly shown up 
by themselves would readily sell. 

“The crowded trays sometimes have, 
among their jumble, a piece of foreign or 
rare workmanship that will pass unnoticed 
unless the salesman calls attention to it. 
Such pieces might be the very ones, of all 
others, that would strike the buyer’s fancy 
or interest. 

“I often saw a lot of ‘has beens’—pieces 
that were very popular when they first came 
out or have some special time appeal. If 
not sold quickly these pieces, often really 
good in themselves, become ‘stickers.’ 

“When the first rush for that line has 
passed the sales people are too apt to lose 
their own interest and perhaps get a little 
lazy about showing it. 

“A little extra effort at the right time, 
together with a special price, if advisable, 
will keep such lines moving and keep stock 
fresh. I know of no other line in which 
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customers appreciate up-to-date-ness than 
the jewelry line.” 





Some Disappointments with Jewelers 
I Have Patronized 


(Continued from page 119) 








am frank to say that he would have been 
the winner if he himself (had he known 
enough), had had a new crystal cover made 
at his own expense, I paying for the re- 
pair necessary on the silver mounting. 

Moral: A satisfied customer is the best 
advertisement while a dissatisfied customer 
who feels he has been unjustly dealt with, 
is likely to prejudice other trade. 


My Little Gold Clock 

I am the possessor of a little gold clock 
which I especially value for the sake of the 
giver. Just the same, that clock had one 
disagreeable characteristic. It had to be 
wound every day, and the little thumb 
screw on the back which had to be used 
to wind it with, was so hard to get hold 
of that it almost broke my nails and made 
winding very unsatisfactory. 

I took this clock to a jeweler in the 
city where I lived several years, and asked 
him to put on a larger winding cap. He 
looked wise, and when I went back, 
charged me a dollar and a quarter for the 
repair. Said he had found some other 
things necessary to do and had put the 
clock in good shape. 

In something like astonishment I looked 
at the back of my clock, for there was the 
same winding cap! It hadn’t been changed 
at all. I called his attention to the fact 
and his only reply was, “We did what you 
directed. The bill is a dollar and a quar- 
ter.” I paid it, but I never went there any 
more. Would you? 

Moral: To charge for work which has 
not been done, is to get money under false 
pretenses. 

A Broken Watch 

One of my children amused himself dur- 

ing my absence by investigating a high- 
priced watch. I had no way of knowing 
what the child did, but the watch wouldn't 
go. 
I took this to one of the best jewelry 
houses in the city of Boston to be repaired. 
The next morning I was called to the tele- 
phone, and the head man in the repair de- 
partment said in substance: 

“I have examined your watch, Mrs. 
B——, and I find very extensive repairs 
necessary. It would almost seem as though 
someone had stood on the top of a sky- 
scraper and fired the watch on to the pave- 
ment below. I didn’t feel like going ahead 
until I gave you an estimate of what the 
repairs would cost, for of course we want 
you to be perfectly satisfied. As the watch 
is, it is useless. Put in shape again, it will 
be as good as new. What are your 
wishes ?” 

I inquired the sum and gasped at the 
amount. The repair man said pleasantly: 

“I knew you would be surprised. That’s 
why I rang you up.” 

“Well,” I returned, after a moment’s 
thought, “the watch has to be fixed, and so 
you may go ahead and do it, but I am glad 
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you told me first, for the shock is less now 
than it would have been then.” And we 
both laughed. 

Do you know that my confidence in that 
store has never been shaken since. They 
have always treated me in just that fair, 
open and aboveboard way. I am satisfied 
that their prices are not the lowest. They 
carry nothing but genuine gems and solid 
gold and silver goods. Their workman- 
ship is of the best. Whenever they say a 
thing will be ready at a certain time, you 
can depend upon it. If for any reason a 
little extra delay is unavoidable, they tele- 
phone and tell you, making reasonable ex- 
planation. 

They never go ahead and do a piece of 
work and then present a staggering bill. 
If the price is such that they feel you will 
be surprised or disappointed, you are given 
an opportunity to say, “Do” or “Don't,” 
before the work is begun. 

For years I had not dared go to this 
firm for repair work because I had the 
idea that they were quite beyond my means, 
Now I have discovered that their prices are 
really entirely fair, for quality, workman- 
ship and the high grade of service which 
they render. I was disappointed in them— 
pleasantly disappointed! 

Moral; Confidence in honesty and fair 
dealing is one of the best foundation stones 
upon which any business can be built. 





A Somewhat Different Window 
Display 





UITE appropriate for Eastertide this 

simple window arrangement may an- 

swer the season’s window call and inci- 

dentally sell a few desk sets or specially de- 

signed paper cutters. There is also oppor- 

tunity to suggest the ordering of engraved 
lfaster cards. 

A small table must be placed in good 
view and on this table, which should be a 
low one, a quantity of opened envelopes 
placed in a heap. These envelopes should 
be slitted as if opened by a long-bladed 
paper cutter and their contents—Easter 
cards and greetings—strewn about the table 
top in such a manner as to invite attention. 
The paper cutter responsible for the work 
should be uppermost in the display, and 
then on the floor of the window a number 
of these paper cutters and affiliated desk 
objects as sold by the jeweler are placed 
in open boxes, the tissue paper spread over 
the sides. To further illustrate the sales 
invitation these words, placarded neatly, 
would aid: 





Open your Easter mail with one 
of these appropriate paper cut- 
ters, or make a gift of one to 
some deserving friend in remem- 
brance of the season. 











‘This window display would make a good 
auxiliary one to supplement a more elab- 
orate exhibit of all articles associated with 
this initial Springtime season, or could be 
used as an “advanced display” to lead up 
to a more pointed one later on. 








The jewelry firm of Decker & Hunt, of 
Stites, Idaho, has been dissolved. 
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Cuthill 
Quality 


Every piece of Tuthill 
Crystal is inspected 
most carefully by our 
superintendent before 
it is allowed to be 
shipped. 


It is a joy to a dealer to 
sell such ware; it adds 
to his prestige. 


Write for full particu- 
lars. 


Tuthill Cut Glass Co. 
Middletown, N. Y. 











| 
LENOX (2) CHINA 


LENOX 


1919 Spring Exhibit 








to the trade 


At the Wolcott Hotel 
West 3lst Street by Fifth Avenue 
New York City 
February 3rd to March 29th 








In addition to our full line of dinner- 
ware we offer an attractive line of 
Novelty items especially suited to the 
Tewelry Trade. 








LENOX, INCORPORATED 


TRENTON, N. J. WALTER §, LENOX 




























Make Your Show Windows Pay Your Rent 


ere Many Sales are made on the Sidewalk 
Nal Window Display Fixtures 


wfil_™ mS, A Wonde: rlul set of Pate sod fetes a ngeable Window Display Fixtures 
Clo 


oe for displayi mate, Be a-Brac, s, Silverware and Etc. Set will give 10 
=F IXTURES FOR= Years Good Service in effective trade ou alla ng window trims. 
|@ 500 = The Fixtares you ee above ae Fv derby ery few of the designs that can be 
\ ee a set up with the full set, besides reds of standa excoenenn 0 ay up. 
Ni £ = rey of Oak, ‘Veathered Fin ns The slabs with Black, Purple 
= rp 
Aad CHEST & or Gri n Velw et. . Set is put u aye a Har rdwood Hi ned Lid So age Chest, a” 
= good plac ¢ to keep the extra Yo catte fit | Th thousands of sets in 
aily use. 
No. 11 Set has 100 Interchangeable Younits For Large Windows, $28.60 
No. 11% Set has 46 Interchangeable Younits For Small Windows, $16.50 


Send for catalog. Established 39 Years. Order direct or thru your Jobber. 
The Oscar Onken Co. 4550 Fourth Street Cincinnati, Ohio,_U. S. A. 


Fixtures set up without the aid of a tool 

















The Toledo Jewelry Mfg. Co. 


Smith & Baker Bldg. 
Teles. «te wo 


Manufacturers 


High Grade 


Emblems 








Write for pamphlet 
showing consistory and 
other emblem ring designs. 


TRADE 'T | MARK 
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Practical Publicity for the Retailer. 





Written expressly for The Jewelers’ Circular by Robert Francis Nattan. 
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Keeping Up Wrist Watch Sales 
ther war gave the great impetus to the 
demand for wrist watches and now 
concerted action to keep up the demand 
is advisable. Here is a letter received from 
Mr. Upmeyer, of Bunde & Upmeyer Co.: 
“Your favor of February 26th re- 
ceived in due time. Enclosed please 
find an advertisement that the jewelers 
in this city had in one of our papers. 
This is the only advertisement that we 
have had in regard to wrist watches 
besides the write-up that the paper 
gave us. : 
“We are not trying to tell people 
that any one is opposed to wearing a 
wrist watch. We try to have every- 
body take it for granted that a wrist 
watch is a proper thing to wear. That 
a judge should oppose anyone wearing 
a watch of that kind is immaterial to 
us as that proverbial one swallow that 
does not make a summer. 
' “All the jewelers here are displaying 
wrist watches in their windows and we 
find that the sale of good wrist watches 
is better than ever. We know that 
our boys coming home stimulate the 
need of watches of this kind. We 
know that the officers will all wear a 
good wrist watch. 
“We thank you for your kindness in 
the matter.” 


The advertisement referred to in the 
above letter is illustrated herewith. Note 
that the letter from this enterprising 
jeweler states that “all the jewelers here 
are displaying wrist watches in their win- 
dows and we find the sale of wrist watches 
better than ever.” Display and advertising 
plus concerted action cannot fail to prove 
effective. 

It is to be expected that some diminu- 
tion in the sale of men’s wrist watches 
should take place after the war. The de- 
mand for women’s bracelet watches con- 
tinues unabated. However, with the 
proper stimulus and suggestion the sale 
of men’s wrist watches can be greatly in- 
creased. Do not let your enthusiasm wane 
simply because the war is over. Follow 
the suggestions given in this department in 
former issues of THE JEWELERS’ CIRCULAR. 
It is no longer a difficult task to destroy 
any impressions that may have prevailed 
as to the effeminacy of wearing wrist 
watches. 


Talk and Advertise “Strap’’ Watches 

The adoption of the wrist watch by the 
soldier, its usefulness, its convenience and 
its handiness are all strong arguments that 
might be applied to the advertising of wrist 
watches. One manufacturer is doing splen- 
did advertising by illustrating a strong, 
hoary fist and showing on the wrist a strap 
watch. The designation, strap watch, in- 
stead of wrist watch is undoubtedly more 


masculine, and will be most effective in 
stimulating sales. Another original sug- 
gestion that might be used for selling talk 
in newspaper or elsewhere follows: 








| 
| Every Man’s | 
| Strap Watch | 


OT merely for soldiers, avi- | 
ators, tennis players, polo | 
'| players, skaters, riders, auto driv- | 

ers, but for any man with red | 
'| blood in his veins. For the busy | 
man—whether traveling or at || 
the desk, the strap watch is 


A Necessity 


| Even as an extra watch, it fills 
| a real need. Wise men always 
|| have more than one razor, and 
wise men now Carry an esrtra 
|| watch and wear it where it can- 
| not be lost. See our special win- 
dow display of Strap Watches. 





Prices from $.... to $.... 


A Suggestion from a Traveling Man 


A traveling representative recently sent 
me the following suggestion: 

“A good way to advertise and educate 
the public to buy and wear wrist watches 
is to encourage customers who ask for the 
loan of a watch to give a wrist watch in- 
stead of the ordinary pocket watch, thus 
getting him acquainted with the advantages 
of wearing it. I believe that in nine cases 
out of 10, this customer will buy a wrist 
watch.” 

Letters received from jewelers in differ- 
ent territories state that their sales of 
women’s bracelet watches are unusually 
large and there is every indication that 
the demand will continue. 


Pencils Help Trade 


Every ambitious jeweler is ever alert for 
“leads” that in their initial sales will create 
new connections which will open the possi- 
bilities of new trade through the batch of 
new faces so persuaded in the store. One 
of these “leads” will be found in a stock 
of silvered pencils and even a few gold 
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ones. The many good pencils of this sort 
now being offered by jewelers offer a good 
opportunity in this direction. After obtain- 
ing such a supply the jeweler can dispose 
of them in good style through advertise- 
ments in his daily newspaper space and 
elsewhere employing practical “copy” some- 
what after this fashion: 


Saving Silver 
ILVER will save silver if properly 
used - - 

Silver lead pencils for illustration 
will save in their use many SILVER 
QUARTERS and even SILVER 
HALF DOLLARS! 
How many wooden lead pencils a 
year do YOU lose through LEND- 
ING, MISPLACING, leaving them 
on your desk, not to forget by 
SHARPENING? 
We will wager the annual cost of 
such PENCIL LOSS exceeds the 




















A MODERN wrist watch for modern 
times— modern ideals — modern 
needs! 

A lifetime service vested in its petit 
case—delicate in appearance, sturdy 
in deed. 

Not a_perishable—a living, ' vibrant 
part of the social and business endeavor 
of this active twentieth century. A 
trusted companion for women and men 
of appointment. 


In it ire beauty and refinement. 
Utility as well! 

And what more could you seek in a 
dependable timepiece in these brisk 


day's of accomplishments? 























HOW 


ENTERPRISING MILWAUKEE JEWELERS 
ADVERTISE WRIST WATCHES 


initial price of one of our nice, neat, 
practical and ECONOMICAL silver 
penctls. 


A Plan for Increasing Diamond Sales 


Display them on a neatly lettered card 
having the following inscription at the top: 
“The prices are too small to mention.” 
Near the bottom, print the prices in very 
small type. Then mount a magnifying 
glass in front of the price mark so that 
passers-by may easily read the figures. The 
novelty of the display will attract attention 
and, if the prices appeal, develop sales. 


Competing with Mail-Order Concerns in 
the Sale of Watches 
Last week this letter came te hand: 
“DEAR SIR: 

“Some time ago you gave some 
helpful suggestions for meeting 
mail order competition in watches. 
We believe that you printed mer- 
chandising and advertising plans 
showing how trade could be kept 
in the home town. Would you 











, ioe enmwe “You’re right, Tom—‘There’s no sense wasting a $50,000 education on a $100 brain.’ ” 
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Lyric Records Pay 


OL q : Those Three Words Tell the Story. | 
<— Lyric Records Pay! 


LYRIC RECORD DEALERS draw satisfactory incomes from 


an unusually small investment. 





For your income—come in! 
They pay because they sell. 


They sell because they please. 


They please because they bring the World’s Music exquisitely 
and economically to the American home. 


MANUFACTURED BY 


Lyraphone Co. of America CCE RANT eH 
14 W. 37th St. NEW YORK, N. Y. ER SCRATCH 
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RADE 


Inquire Direct or Through Your Jobbers. 

































Have Solved Your Wrist Watch Troubles 


Carry the line where you are 
sure of always getting ma- 
terial for repairs 
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15 _.¥, 
These movements are so good 
= & & T ‘“ = aS and give such satisfaction 
18 19 2 4262102 (22 23 2 25 that we have given them a 


part of our own name and 
therefore our personal en- 
dorsement. 

We carry the above material 
for ALCO LEVER wrist 
movements always in stock. 
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Write for our Catalogue containing these movements, mailed to Retail Jewelers only on ap plication. 


165 Madison Street 


Between Fifth Ave. and La Salle 
Over Childs New Restaurant, 
Second and Third Floors. 


Chicago, Illinois 








St. 





 ¢ (THE HOUSE YOU CAN'T FORGET! 


Wholesale Jewelers and Opticians. 
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Retail Advertising Department 














please reprint this and oblige. 
“Yours very truly, 
of Ae 


This inquiry undoubtedly refers to the 
copy designed to keep trade at home and 
to show how many mail order houses act- 
ing in good faith and selling well known 
trade marked watches, nevertheless, _were 
at a disadvantage because of the possibility 
of derangement of the watch in passing 
through the mails. Remember it is unwise 
to “Knock” mail order concerns indiscrim- 
jnately. The copy is reprinted below: 
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Keep the Customer in Mind When 
Writing Copy 





THE jeweler should write his advertise- 

ments with the customer (in his 
mind’s eye) right before him. He can use 
the same arguments in selling by advertis- 
ing as he does in selling over the counter, 
but—he must remember that the customer 
does not see the article he is offering, 
hence, it must be definitely described, and 
when practical, pictured. 

Each jeweler has his own particular situ- 
ation to consider. His customers will vary 
in some manner from his competitors or 
his fellow jewelers in other cities. 














AMAN I know bought a watch from 
a catalogue house for $12.75. It 
was a good watch, made by a responsi- 
ble concern, and was worth the money, 
for the watch usually sells for $14. 
But when the watch came 


It Failed to Run 


The man didn’t know it, but the bal- 
ance wheel had been jarred in ship- 
ping, so the watch was useless. Still 
it was guaranteed, and the man sent it 
back, express charges being 35 cents. 
The mail-order man kept it two weeks, 
and when it came back the man I know 
paid another 35 cents express charges. 
It ran_all right for several months, 
when all of a sudden it 


Began to Run Too Fast 


The man didn’t know a thing about 
fixing a watch and didn’t care anything 
about sending it to the mail-order man 
again, so he brought it to my repair 
department, and the man in charge 
found the hair spring had “hung up,” 
which he fixed in a moment. The watch 
ran all right for six months, when 


MorAL: 








All About a Mail-Order Watch 


He would have saved money and time had he bought it 
in his home town. 


NAME AND ADDRESS HERE 


The Mainspring Broke 


A watch can’t run without a main- 
spring any more than an engine can 
run without steam in the boiler, so 
the man was up against it. 

My charge for putting in a main- 
COTING {0 occ » guaranteed for a year. 
The mainspring which broke was also 
guaranteed by the mail-order house in 
Chicago—so my friend sent it back to 
them and received a nice letter in which 
regret was expressed with the watch 
and assuring him that the house was 
ready, willing and anxious any time to 
live up to the terms of the guarantee 
on the watch. And they were. The 
watch came back in due time, express 
charges 35 cents each way, and is eep- 
ing good time. Now it’s all right for 
the man to buy out of town. What I’m 
trying to show is that he 


Didn’t Save Any Money 


He saved a little on initial cost, but 
the saving was more than consumed in 
getting the watch, when it went wrong, 
back and forth from the concern which 
guaranteed it. 














A SUGGESTION FOR MEETING MAIL-ORDER WATCH COMPETITION, 


“How to Judge a Diamond” is the title 
of an announcement used in a space of eight 
inches, double column, by the L. D. Dana 
Jewelry Co., Antigo, Wis. As stated, this 
is the fourth of a series of eight advertise- 
ments on the subject. THE JEWELERS’ Cir- 
CULAR has found that there is a diversity 
of opinion regarding the advisability of this 
method of advertising. There are reasons 
“for and against.” 

What is your opinion? 





“Easter Suggestions” is the title of a 
very neatly printed booklet 7 by 3% 
inches, with the title page printed in four 
colors, showing conventionalized figures 
representing Easter fashions. The fig- 


ures are all bedecked with appropriate 
jewelry. The inside pages are printed in 
purple and black and iliustrate mesh bags 
and silver for the Spring bride. 


There is not one-half as much style ad- 
vertising among jewelers as there ought to 
be. The public are not informed as to the 
new styles in jewelry. Who is to blame for 
this. The local jeweler is to blame. 

In other trades there is much national ad- 
vertising that keeps the buying public ad- 
vised of the new styles that have been de- 
veloped, but it will be found that it is the 
local stores that add the necessary details 
that force purchases. 

This is not done in the jewelry trade. 
There is little national advertising done to 
popularize any particular make of jewelry. 
But the local jeweler can tell his own story. 
The pages of the newspapers are open to 
his ideas about style. The mails will carry 
his messages of style just as readily and as 
cheaply as they will carry the other trade’s 
style books. 

Give plenty of space in the advertisements 
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to new things. Write an article or two, 
short ones, for the local papers and they 
will be glad to publish them—and give you 
as the authority. 

Co-operative advertising of the new 


Good Jewerly 
should be worn ‘for much 
the same reason that you 
wear good clothes, or live 
in a good looking house or 

have good furniture. 





IMPRESSIVE COOPERATIVE ADVERTISING BY RE- 
TAIL JEWELERS OF PONTIAC, MICH. 


jewelry can be safely and sanely carried 
out. Jewelers in some cities have period- 
ical style shows. Some of the stores go 
as far as to have living models upon which 


PITS 
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How to Judge A 
Diamond 


COLOR. Diamonds range in- color from “white to black. 
The most desirable is blue-white. One of the commonest 
color desi i is © 1 White~—a clear white dia- 
mond with, just a- suggestion of yellow. These are, when in 
the’ best grades and properly cut, very brilliant, and being 
cheaper than the blue-whites, are in considerable demand. 
Below C white, ds run into distinct yellows 
and light browns, cheaper grades, but often sold for more 
than they are worth by unscrupulous dealers, who set them 
‘in fine platinum and white 
gold mountings, which mini- 
mize their off-color. Some 
dealers call noarly all dia- 
monds blue-white, but no one 
can be deceived thereby, for 
if there is tio blue to see it 
is not a blue-white diamond. 














This is the fourth of 
‘ a series of eight ads 
on “How to Judge 
and Buy 4 Diamond” 








CO 


L.D. DanaJewe cry Gv. § 


WAERE QUALITY IS FIRST— 
ALWAYS 


tt 





A DEBATABLE POLICY. YOUR OPINION? 


the new styles are demonstrated. These 
are a success. Try the style argument in 
the Spring. Talk style in the store, in the 
window, in the advertisement. 

If the jeweler will begin to think a little 








Silas says: “Propaganda not backed by truth, always fails.” 
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OUR 21-PIECE FRENCH IVORY 
MANICURE SET, $4.75 SIN CE ] 8 * 7 


We have consistently spe- 
cialized in fine Diamonds, 
Our stock contains many 
beautiful creations in Plati- 
num as well as rare odd 


shaped gems. 

NO. 9100JC. Very fine grained French Ivory manicure set con- ‘ 
os of a yr eg pieces: 2 = me - Chamois —_ Let us send you a selection 
uffer in boat, shoe hurn, comb, nail brush, lip stick in box, ° ° . 
pin box, emery boards with case, file button hook, corn knife, of anything you need in Dia- 
cuticle knife, cuticle pusher, hoof stick, comodome, and pick, monds 

tweezers, ear spoon, scissors, nail clipper. The above are made . 
of the finest quality French Ivory and stamped French Ivory 
in gilt letters on handles. The ear spoon, tweezers, scissors JEWELERS AND PLATINUM-SMITHS 
and nail clippers are heavy nickel plated. All of the above 
put up in fine quality plush lined roll with straps, covered with 


crepe grain leather with hanger attached. 4 7 5 Bide de TL Mk = 
. . Uy y Me wil ° Wy 3 
Size of roll open 14x18 inches. $12.50 $ . y " 76 CO) DD: ar G1 CY 


value. Our cut price, net 
YU 





Y 
—— WY ij AZ 


For a line of other bargains see our catalogue, illustrating 3 
watches, clocks, jewelry, silverware, talking machines, leather 
goods cutlery, cut glass, pyralin ivory, etc. Write today or 


we both lose. 


JOSEPH HAGN CO. Eonma the, Se. 


300-306 W. Madison St. Chicago, Illinois 

















TELLS TIME IN THE DARK 


J. GOTTLIEB ** nove 
THE 
e a K A . Importer and Manufacturer of 
LUMINOUS DIAL 
ALARM Watches 








; : | 
Hands and num- Wrist Watches especially, and well- 
erais treated with known guaranteed movements of | 
e radio-luminous Swiss Manufacture for immediate 


material. Stands : > ee |) 
sin steiaian: tania. nr sg Men’s and Ladies’ sizes of all | 
Nickel case. Big ; 
bell in the back, 
loud and clear. 


Fully Guaranteed 


$1.95 || | “Proton ing Gua 


VJ 
Each EASY TO PUT ON 


In Yellow Gold 14K $4.50 Dozen 
White Gold 14K $5.00 Dozen 
6 Sizes 


) , “ The Lion Safety Pin Clutch Co. ae 
ESKA MFC. CO., BALTIMORE, MD. 1 Nessa Sta.Ne¥- Pat, Pending 


For the convenience of dealers In Greater New York, we 


maintain an office at 9 Maiden Lane. Practical Course in Adjusting Then Gil 
Priee $1.50. The Jewelers’ Circular Publishing Co., NewYork 
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Retail Advertising Department. 
more about the new styles in jewelry as 
they are developed and urge the customer 
to do so he will find that the manufactur- 
ers will develop new designs or styles that 
he can sell, and sell much easier than for- 


merly. - 











What Some Jewelers Say 





RIDES’ gifts, graduation gifts. One rea- 
B son to select appropriate gifts from our 
stock is because we use the same care in 
zelecting gifts that you do. Each gift from 
this store must be passed upon three times, 
by the maker, by us, by you. With every 
one interested, is it any wonder our gifts 


please? he laak 

Solid 18k. and 22k. seamless gold rings, 

in every size, weight and width. Military 

wedding stationery of the highest quality 

and correct in form. Addressing without 

extra charge—Hartdegen’s, Newark, N. J. 
zs *k * 


My Specials.—Diamond solitaires, $25 to 
$1,200; best quality, absolutely no inferior 
stones sold. Radium diamond solitaire 
rings from $50 to $175; all this must be 
seen to be appreciated. 

The Art, Cut, Quality and Price—My 
reference: 42 years’ honest dealing at the 
same place and serving three generations of 
customers, and ready for the fourth—Nor- 
bert Bertl, the popular jewelry and dia- 
mond expert, 44-46 Springfield Ave., 
Newark, N. J. 

x * * 

Watches in all the best styles, the biggest 
values in town, are to be found at our 
store. If you want to feel that you have 
the correct time, all the time, get one of 
our high grade watches. We have a full 
line of military wrist watches as well as 
other styles. 

eo“ 2 

Diamonds have a twofold value. Owner- 
ship of diamonds affords mental pleasure. 
Ownership of diamonds is money invested 
in jewels that always hold their face value. 
Our diamonds are first-water gems, cut 
after the latest patterns and mounted in 
exquisite settings 

x * x 

Artistic conceptions in diamond jewelry. 
Diamonds of rare briiliancy set in ex- 
quisitely designed mountings of platinum 
and gold. Many of these designs are ex- 

clusive with the House of Fellows. A Fel- 
lows diamond is a desirable diamond, and 
every stone is backed by the reputation of 
this house, covering nearly a quarter cen- 
tury of successful merchandising in Flint. 
W. E. Fellows, Flint, Mich. 

x *k * 


“I Want to Buy a Watch!” All right; 
if you want to select a timepiece from a 
complete stock of the very best makes, 
well—you will find what you are after right 
in this store. Watches and clocks are a 
specialty with us. Everything in jewelry. 
Everything in silverware—Jno. D. Greene 
& Co., Utica, N. Y. 
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Revise Your Mark Up 











Be Sure Your Selling Price Includes War Tax, Present Overhead 
and an Adequate Profit 


Written Express!y for The Jewelers’ Circular by Robert Francis Nattan. 














HE government's tax of five per cent. on jewelry merchan- 
dise means that you must carefully revise your mark up. 

Do not advertise prices until you are sure they are right. You 
must take into consideration rising costs, the government tax, 


your cost of doing business, and your profit. 


Unless you know 


your exact cost of doing business, you will be deluded and dis- 


appointed when you come to 
mark up is governed largely by 


Assuming that your overhead or 
cost of doing business is 30 per cent. 
in order to make a clear profit of 10 
per cent. you must add 82 per cent. 
to the cost of the article. That 
sounds strange but it’s true. 

Here is the proof :— 


EXAMPLE. 
Consider an article that you sell for 


$100— 


Overhead 

expense $30 (30% of $100) 
War tax 5 ( 5% of $100) 
10 per cent 


net profit 10 (10% of $100) 


$45 (45% of $100, 


total selling cost) 


Cost of 
article 55 
$100 
$45 is 82% of $55. 
Again: 


Some retailers figure on cost price, but 
the safest and consistent method is to cal- 


culate profits on selling price. Therefore, 


we shall assume that the selling price, not’ 


the cost price, = 100%. 


Cost of doing business = 30% 

War tax oe 

Net profit = 10% 

45% = total sell- 
ing cost in 


per cent. 
100% (selling price) — 45% = 55% 
55% of selling price — $55 (cost of arti- 
cle). 


1% of selling price = $1 
100% or selling price = $100 


figure up your profits. Your 


your overhead expense. 


If your cost of doing business is 
less than 30 per cent, your prices 
may be reduced proportionately. If 


‘ greater, your prices will have to be 


further increased. 

Revise the prices of your watches, 
your diamonds, your silverware, 
your plated ware, your gold jewelry, 
your gold filled jewelry, etc., etc. 

You know from conditions in 
your own territory how much in- 
creased mark up these various com- 
modities will stand. 

Bear in mind that when you sell 
an article, wrapped up in the price 
which you receive must be your cost 
of doing business, your percentage 
of profit and the price which you 
originally paid for the article. 

These three things must come 
back to you or you will lose money. 
An elementary principle of arith- 
metic is that any percentage of a 
smaller number is a smaller percent- 
age of a larger number. In other 
words, 50 per cent. of the cost price 
is only 33% per cent. of the selling 
price. If you dislike figures, it will 
pay you to let an expert assist 
you in revising your mark up. 

Prudence exercised now will 
spare future annoyance and anxiety. 

Study, revise and watch your 
mark up! 


A removal to a new location may 
demand serious revision of mark-up 
—often upward. . Be on guard—ana- 
lyse—act. 





Silas says: “Intrigue 


skulks away under the searching light of publicity.” 
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O conceive an idea is one thing—- 

to develop it, another. Without 

one trace of empty exaggeration, 
the Wadsworth claim to the “‘father- 
hood” of uniqueness in watch case 
shapes is well founded. 


Not only were the eye-pleasing, sale- 
making odd shape cases Wadsworth 
conceptions, but their unapproachably 
successful development is traceabie 
ALONE to Wadsworth genius, effort 
and well-won fame for quality watch 
case construction. 


No matter what its form, 
if it’s a ““Wadsworth,”’ it’s 
internationally KNOWN 
to be: ““The quality setting 
for the finest of works.” 


-. Wadsworth Watch Case Co. 
wee: FACTORY; DAY TON , KENTUCKY 
“es NEW YORK CHICAGO 
“2, WI719 Maiden Lane Columbus Bldg. 


OR Tey 


TRADE 
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The Nocturnals of the Renaissance 
and Their Decorations’ 





By J. Tavenor Perry. 














(Continued from issue of March 12.) 

FURTHER difficulty is in the use of the 

letters “O.,” “S.O.,” and “N.O.,” on the 
reverse, for West, South-West, and North- 
West, suggesting rather a French origin, 





Fic. 4 


and causing it so to be described in earlier 
editions of the catalog; but it is perhaps 
easier to explain away this difficulty also 
than to accept the design as either a French 
or English conception. It must be pointed 
out in reference to the markings on the 
reverse that they were intended to aid in 
determining latitude by observations of 
the positions with reference to the Pole 
Star of the stars in the Great and Little 
Bears. The diameter of the dial is 6% 





“From the Architect and Contract Reporter. 





inches and the total length of the piece 
over the handle is 14 inches. 

Another example of chiselled steel work 
which we give in Fig. 4 is altogether dif- 
ferent and more artistic in its treatment 
than the last, and of even more uncertain 
provenance. There was one almost identi- 
cal with it in the Spitzer Collection, the 
main difference being that mermen are sub- 
stituted for mermaids, in the center of the 
handle, and M. Ernst describes it as French 
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work of the seventeenth century. That one, 
as well as this, has had the center hole 
stopped up with a rivet, destroying its use 
as a nocturnal, and the piece was then 
described as a perpetual calendar. This 
particular nocturnal appeared for a time in 
the sale rooms of Messrs. Lempertz, of 
Cologne, in 1887, and its present resting 


place is unknown to the writer. It measures 
across the dial 7 inches, and its total height 
is 11% inches. 

A nocturnal in the Victoria and Albert 
Museum, of which we give a drawing of 
the face in Fig. 5, though in chisled steel, 
is of so remarkable a character as to cause 
it to be ascribed by some to an Oriental 
fabrication. The creatures forming the 
index arm and the handle are chisled out 
in the round, the scales of the beast near 
its head on the handle, as well as its mane, 
being bent out with a curved serrated edge. 
Many of the lines on the dial are 





Fic. 6 


damascened in silver, and the band of little 
dots near the margin is worked in gold. 
This was bought in 1893 for the Department 
at the Spitzer sale, and M. Ernst describes 
it in his note as English work of the 
sixteenth century, while the Victoria and 
Albert Museum catalog describes it as a 
late seventeenth or early eighteenth century 
production. Curiously enough, the Science 
Museum possesses a replica of this, without 
the damascening, in gilt brass or copper. 
The diameter of the dial is 434 inches, and 
the length over the handle 8% inches, 
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ERELY our re- 

serve ore. Does 
this look like a 
shortage of radium? 
These piles, each of 
100 tons of carno- 
tite ore, were pro- 
duced from our 
Long Park claims 
only and contain a 
quantity of radium 
element equal to the 
world’s entire pro- 
duction of any year 
prior to 1917. 


An Industry Built on Radium 


RADIUM was discovered less than twenty years 

ago, but was little known in this country, ex- 

cept in medical circles, until 1915. At that time 

the Radium Luminous Material Corporation start- 

ed the pioneer efforts which have made radium a 

practical commercial product as the light-giving 

power of self luminous R L M. From a modest 

vue start four years ago, a tremendous and permanent 

“jrom the or industry has been built up. 


ing board, being 
sampled and sacked 
for immediate ship- 


This company has been organized for a long 
life, a policy which has led to the purchase of ore 
fields of such extent as guarantee a supply of 
radium sufficient for the production of luminous 
dials, etc., on a practically unlimited scale. 


To-day millions of watches and clocks and 
hundreds of thousands of instruments are self- 
lighted for life with R L M. 


How can it meet your need for self-lumination? 


RADIUM LUMINOUS MATERIAL CORPORATION 


wemerneee Bine. 55 Liberty Street RLM Mines : Colorado, Utah 
New York City Plants : Orange, Boonton, N.J. 


TY¥o systems of tracks leading 
into the main tunnels of our 


OADING shipping ore 
into a six-horse wagon ; 
at our Friday Mine. GROUP of our bea 
the Long Park Camp. 
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ample which we give in Fig 6 
the Victoria and Albert Mu- 
as acquired by purshase in 1879. 
It, pierced, chased and en- 

S very delicate finish, and con- 
ond “ be Dench work of the seven- 
pm century. One almost identical, if not 
a, was sold from the Spitzer Collec- 


The last ex 
is also from 
seum, and was a 
It is of copper $1 


Digger The diameter of the dial is 5 
inches, and length over the handle 12 
inches. : 


We are fortunate in possessing in Lon- 
don so many examples of these curious in- 
struments of a bygone age; it is not a 
little singular that the earliest and plainest 
work of the Renaissance period is to be 
found in the Medizval room of the British 
Museum, while the Science Museum con- 
tains many of most artistic work, and the 
Victoria and Albert Museum has but two, 
both of which we illustrate. 

[THE END.] 





Watchmaking Revival Abroad 





From the London Horological Journal 


following interesting article recently 

1 yy Some a the Daily Telegraph. 
Watchmaking is an old industry in this 
country, and one of which we used to be 
rather proud. Horologists will tell you 
that English craftsmen have been manufac- 
turing watches and clocks for upwards of 
350 years. At one time it was a most flour- 
ishing trade, and the world’s requirements 
were practically supplied from our work- 
shops. A leading man in the industry was 
asked by a representative of the Daily Tele- 
graph why the trade has languished. “We 
have suffered very largely because of our 
national conservatism,” he replied. “Para- 
doxical as it may seem, it is our misfortune 
that we were first in the field. Methods 
were adopted which in course of time were 
completely superseded by more modern 
processes, but for a long while British 
manufacturers scorned the idea of watch- 
making by machinery, and valuable ground 
was lost. There was much to be said for 
the sentiment which prevailed among our 
people, because an English hand-made 
watch was, and is today, the finest in the 
world. But it is not the watch for the 
million, and it is the million of whom we 
have to think.” 

The war revealed, among other things, 
the limitations of the watchmaking’ indus- 
try. There was, it appears, a great de- 
mand for ship chronometers, and it was 
found that the manufacturing resources of 
this country did not permit of our sailors 
being fully supplied with timekeepers of 
British make. But the manufacture of 
chronometers is, according to another rep- 
resentative of the trade, only a tithe of the 
industry. “Watches and clocks in public 
and domestic use may now be counted by 
the million,” he remarked, and the demand 
is continually growing. In spite of the 
protection afforded by an ad valorem duty 
of one-third and the prohibition of imports 
of many classes of watches and clocks, the 
home industry cannot develop, solely for 
the. want of trained labor. There is no 
lack of enterprise or capital for the exten- 
sion of the trade in its various branches if 
skilled workers could be got together. But 
as scientific and technical trairiing is a mat- 
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ter of several years, and the industry has 
suffered neglect for a generation or so, 
trained watchmakers cannot be procured. 
The Board of Trade committee of inquiry 
into the engineering industries admitted 
that watchmaking was the “fine art of en- 
gineering,” and brought this branch into the 
scope of their report, not so much because 
the production of a watch is a feat of in- 
tricate engineering in itself, but because 
from the watch and clock trades a supply 
of labor has been drawn to the smaller gear 
work and the production of the finer parts 
of automatic machinery. 

It is claimed, as a matter of fact, that 
the skill of the watchmaker is “everywhere 
in demand,” and that it is to the horological 
industry manufacturers look for workers 
familiar with small and delicate mecha- 
nisms. 


The Apprenticeship System 

“The outbreak of war,” this trade expert 
added, “found us poorly equipped with 
watchmakers, and military demands swept 
the younger men from the trade. The call 
to munition work further emptied the trade 
benches, and gaps were left which cannot 
be filled in a hurry. These gaps will remain 
permanently, unless there is a steady re- 
sponse from the growing generation to the 
call to take up the work. Leaders of the 
industry recognize this, and are prepared 
to make the trade attractive and the train- 
ing thorough. Watchmaking is worth 
learning. It calls for faculties above the 
ordinary and makes its craftsmen familiar 
with many branches of scientific, physical 
and mechanical knowledge. It is an edu- 
cational influence of vast importance to the 
individual, apart from the many well-paid 
openings it offers. But it cannot be ‘picked 
up. An early start is necessary and an 
apprentice is essential.” 

What is being done to revive interest in 
the industry? The answer was: “We are 
beginning at the right end of the scale, and 
are trying to solve the problem of technical 
education first. At the instance of the Edu- 
cation Committee of the London County 
Council a trade advisory board, in the form 
of a committee of the governing body of 
the Northampton Polytechnic Institute, has 
been set up to extend existing educational 
facilities and direct them into channels most 
useful to the industry. A leading part in 
the arrangements has been assigned to the 
British Horological Institute, and a model 
apprenticeship indenture is an important 
part of the plan. The syllabus of the classes 
at the Northampton Polytechnic Institute 
has been so arranged as to incorporate the 
experience gained in the twenty-two years 
during which classes in clock and watch- 
making have been held in this centre, with 
the valuable addition of the knowledge the 
members of the advisory board bring to the 
work, Instruction is given with present- 
day requirements fully in view, and includes 
work in the lecture hall, at the bench, in 
the laboratory, and the drawing office. 
Awards of scholarships and prizes are of- 
fered for competition by the Worshipful 
Company of Clockmakers and the Worship- 
ful Company of Skinners, and examinations 
are held periodically by the.city and guilds 
of London Institute. 

“To accommodate students already at 
work, ‘half-day and*evening classes are ar- 
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ranged; but for those who are free to at- 


tend there are whole-day classes. To en- 
courage apprenticeship the indenture has 
been drawn up in a manner safeguarding 
the interests of the apprentice. The council 
of the Horological Institute is cited as a 
party to the agreement, its special responsi- 
bility being to ensure the suitability of the 
master as a teacher, and to see that tuition 
of the right sort is given. It has power to 
cancel the indenture if the part of the mas- 
ter is not faithfully performed. The classes 
are open to others than apprentices, but it 
is hoped that the fullest use will be made of 
them by beginners. Parents seeking a 
career for their sons where competition 
scarcely exists, and where particular merit 
will lead to a choice of many fields of en- 
terprise, may obtain particulars of the 
classes from the secretary of either of the 
institutes. If a boy has a mechanical bent 
nothing has a greater fascination for him 
than the inside of a clock or watch, and 
there is scarcely one healthy boy in twenty 
who would not take to clock and watch- 
making like a duck to the water.” 





England Anxious to Make Cheap 
Clocks 


fh, NGLAND is on tenterhooks to begin 

the manufacture of cheap clocks. Only 
the capital is lacking, as admitted in the 
current issue of the London Horological 
Journal: 

“We regret to learn that the attempt to 
form a combination of clock makers to 
undertake the manufacture of cheap clocks 
in a large way to replace those formerly 
imported from enemy countries has failed 
for want of sufficient financial support. 
However, it must not be supposed that the 
effort has been quite useless, as considera- 
tion of the subject has brought out many 
views, and the mind of the trade on certain 
points has been ascertained in a manner 
which would not have been possible had the 
effort not been made.” 


The Late Thos. J. P. Hewitt a Skilled 
Chronometer Maker 


HOMAS J. P. HEWITT, who died re- 
cently at Balham, England, and like 
his father, who devised several forms of 
compensation balances, was a marine 
chronometer maker of surpassing merit. 
When with his father, who was established 
at King St., Tower Hill, previous to the 
opening of the Suez Canal in 1869, he had 
to go in a small boat to the big ships to de- 
liver the marine chronometers into the 
captain’s hands. 

He was 85 years of age and one of the 
oldest members of the British Horological 
Institute, having been elected in June, 1863, 
to serve on the Council. He was for many 
years a vice-president, and always took a 
very active part in any work for the im- 
provement of the Institute. He gave a 
considerable amount of his time to educa- 
tional subjects and examinations, and 
served for many years as one of the super- 
visors of the theory examinations. He 
often presided at the lectures held at the 
Institute, and severed his connection with 
the latter on his retirement from business 


in 1894. 
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are selling Clock 
more ; 
Handylites saa 
, than any eled, 
American Steel other large 
; radium back bell 
Rebuilds the dial clock, \ ppt: 
Bombed Bridges and “es best ra- 
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Spanning her blood believe A . — market. 
bought rivers, new them. y shea 
—- one their —_ 
me e arms Tom 
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in a grip to France 


roarueeg The BARTLETT MANUFACTURING CO. 


America’s shops havea 
world-wide work of 332 Broadway, New York, N.Y. 
destiny repairing the 
ravages of many a —— 
stricken field —renew- 
ing the halted pace of 
world advancement. 











RADIUM DIAL ODD SHAPE 


NICHOLSON STRAP WATCHES 
FILES 


USEFUL IN 
will contribute as splendidly 


to reconstruction as they 
did to the waging of vic- 
torious war. — the Files 


that cut the FASTEST and 
SMOOTHEST. 


Write for our catalogue and FE 
Sep oNcORD WaTcH Co 
education in Files and Filing e 
in an hour’s reading. 
TRADE 15 Maiden Lane _ New York 
GX. EK 
: 2’ . W 
MARK 
NICHOLSON SWISS 


FILES for half a century 

have been the first choice of ewe eI 
Jewelry workers whose file e 

requirements are most exact- 


ing. For lasting smooth cut- ° H 
ting keenness NICHOLSON are you getting your share of our large business? 




















Ja ceiiaea a iaeetaal Every Store, Factory, Office and School in your 
. t city are in need of a clock that requires no atten- 
Nicholson tion whatever, not even WINDING. a 
‘ it, absolute, accurate, dependable, KEYLESS, 
File Co. an 


ELECTRIC SELF-WINDING CLOCK, at a 
reasonable price. Write for descriptive matter. 


SOHM ELECTRIC CO. 


143-149 W. Austin Ave. CHICAGO, ILL. 





PROVIDENCE, RHODE 
ISLAND. U.S.A. 
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{In Which Is Contained a List of the Latest 
Patents Granted by the United States and 
Great Britain. The. United States Patents 
That Have Expired and the Registered 
Trade-Marks.] 
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UNITED STATES PATENTS. 











(Issue of Dec. 3, 1918, continued) 


1,263,263. CIGARETTE HOLDER. Mervyn S&S. 
Macx, New York. Filed March 5, 1918. 
Serial 220,491. : ; 

A cigarette holder comprising a tubular housing 

adapted to receive a cigarette at one end, a 

mouthpiece at the other end of the housing, a 

tubular plunger having a collar at the rear end 

fitting snugly into the housing, a coil spring within 
the housing for moving the plunger toward’ the 
end for recciving the cigarette, a spring on the 
plunger, said housing having a cut-out adapted to 





be engaged by the spring to render the coil spring 
inoperative, a button on the housing in register 
with the cut-out for disengaging the spring from 
the recess, and a stop associated with the housing 
and lying in the path of the collar, whereby the 
movement of said plunger under the action of the 
coil spring is limited. 





Issue of Feb. 4, 1919. 


1,293,028. FINGER RING AND MOUNTING 
THEREFOR FOR GEMS. Perry Lez Cam- 
BELL, Douglas, Wyo. Filed Oct. 25, 1918. 
Serial 259,633. 

A finger ring and mounting therefor for gems, 
comprising in combination a ring for encircling 
the gem having a substantially V-shaped groove 





en its inner face for receiving the girdle of the 

gem, and a paiz only of posts connecting the hold- 

ing ring with the finger ring, said posts being at 
opposite sides of the holding ring and being in 
the plane of the finger iing. 

1,293,062. TRICK CIGARETTE CASE. Josrpx 
Erpey, New York. Filed March 23, 1917. 
Serial 156,842. 

In a device as described, in combination, a 

casing having a head at one end formed with a 


= 
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longitudinal slot one end of which is enlarged, a 
Case in which said casing is arranged to slide, a 
raised plate bracket secured to the inner end of 
* said case and providing a guide spaced parallel 
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to the adjacent end of said case, said guide formed 
with a longitudinal slot therein, a square washer 
having opposing part slidably engaging the oppos- 
ing sides of said guide, a stud carried by said 
washer and projecting at right angle to said guide, 
the slots in said casing and case being sub- 
stantially of equal length opposite each other, and 
a head upon said stud adapted to enter the en- 
larged end of the first-named slot, and make slid- 
able engagement with the inner face of said head. 
1,293,197. CIGARETTE CASE, Tuomas B. Ricz, 
Santa Maria, Cal. Filed July 15, 1918. Serial 
245,065. 

A device of the character described including 
a body, a lid therefor, means normally holding 
the lid closed and manually operable for releasing 
the lid, a cigarette holder arranged within the 
body, an ejector slidable within the body, yield- 








able means constantly tending to shift the ejector 
upwardly for projecting a cigarette within the 
holder above the upper end thereof, a lighter, de- 
perssing means for the ejector carried thereby 
and engageable by the lid for depressing the 
ejector when the lid is closed, means for igniting 
the lighter, and means carried by said depressing 
means for actuating the igniting means coincident 
with the upward shifting of the ejector. 


1,293,334. MACHINE FOR POLISHING AND 
BURNISHING REAL AND ARTIFICIAL 
PRECIOUS STONES. Etienne CHALLET, 
Geneva, Switzerland, assignor to L. Heller & 
Son, New York. Filed Nov. 10, 1915. Serial 
60,696. Renewed Dec. 30, 1918. Serial 
268,876. 

A machine for polishing and burnishing real 
and artificial precious stones, embodying therein a 
shaft, a lapidary wheel carried thereby, means 
whereby said shaft is continuously rotated, a car- 








tier for the stone or stones to be polished and 
burnished, and means whereby a continuous rela- 
tive displacernent of said wheel and said carrier 
radially of said wheel may be effected to polish 
the stone or stones, or prevented to burnish, the 
stone or stones, 

1,293,347. CIGARETTE CASE. Paut P. Corwin, 
Yakima, Wash. Filed May 20, 1918. Serial 
235,603. 

A cigarette case comprising a body having a 
hinged cover or lid and a removable end wall, the 
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bottom wall of said body being formed at one end 
with an upstanding flange with which one end of 
the removable wall is adapted to coact, a keeper 
member fixed to the other end of said removable 
wall, and a <xesilient latch plate fixed to one of 
the body walls of the case and coacting at one 
of its ends with the hinged lid to hold the latter 
in a closed position, the uther end of said latch 
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plate being adapted to coact with said keeper mem- 
her to retain said end wall in its applied position 
on the case body. 


1,293,449. WATCH. Henry B. Hurni, Water- 
bury, Conn., assignor to Waterbury Clock Co., 
Waterbury, Conn. Filed May 25, 1918. Serial 
236,448. 

In a watch, the combination with a sheet-metal 
center-band having a flange-like front edge the 
inner face of which forms a_ beveled seat of 
greater width than the thickness of the stock from 
which the band is formed; of a front movement- 
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plate having its front edge formed with a bevel, 
a back movement-plate, and a screw passing 
thiough the back movement-plate into the front 
movement-plate and having its head overlying the 
inner edge of the center-band for seating the 
bevel of the front movement-plate upon the said 
heveled seat of the band. 





Designs 
53,943. BUTTON, BADGE, PIN OR OTHER 
SIMILAR ARTICLE, Exizazetu M. Beatty, 





Washington, D. C. Filed Sept. 16, 1918, 
Serial 254,361. Term of patent 3% years. 








Rochester, N.Y. 





Schaeffer & Hartel, jewelers, located for 
many years at Main and State Sts., will 
move April 1, three doors east on Main 
St. E. They have leased the premises for 
a number of years, 

Municipal control of the milk supply in 
this city was endorsed by a resolution of 
the Local 39 International Jewelry Work- 
ers’ Union at a meeting held Wednesday 
night, March 12. It was sent as a petition 
to the Common Council. Nearly a score of 
local organizations have taken such action. 

H, Stone, of M. Rosenbloom & Co., is 
calling on the trade in West Virginia. I. 
R. Lewis is travelling in Pennsylvania for 
the house. A letter was received from 
M. Rosenbloom who has arrived in Liver- 
pool, England, with William Levinson. 
They are representing the Ilex Optical Co. 
and they intend to go to Scotland, France 
and Switzerland before returning home. 








Washington, D. C. 





Jewelers in this city report excellent 
trade for this season of the year with 
every prospect of a good Spring and Sum- 
mer business. 

The marriage of Eugenia Lansburg to 
Samuel T. Schwartz, junior member of the 
firm of Chas. Schwartz & Son, took place 
at Rauschers on Wednesday, March 12, at 
6:30 p. m. The young couple left for 
Florida and Cuba to spend their honey- 
moon. 








The Launsbach & Kempston Co. has been 
incorporated to engage in the jewelry busi- 
ness at Sioux City, Ia. with a capital of 
$15,000. The incorporators are Charles 
Launsbach, Jr., and Joseph Kempston. 
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Radium 
Luminous | 
Compound 


Highest Quality 


Watch and clock manufacturers who have 
a quality standard to maintain will find 
an interesting and a worth-while ally in 
Luma. 


Luma is the best self-luminous material 
in the world. Guaranteed to contain only 
pure Radium as its activating agent. 


Superior in luminosity. Always uniform. 
Dependable under all conditions. 


The Luma booklet will tell you more. 
Write for it. 


RADIUM CHEMICAL Co 


GENERAL Orrice 5 “4 phn eR _ FIFTH AVE.,.NEW Y 
C Os so det MARSHALL F D ANNE “3 A} € 
se a ELECTRO TD., 43 PARKER STREET, KINGSWAY, LONDON, WC2. ENGLAND 
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Annual Clean-Up Time 


HINTS FROM HERPERS 
Will Soon Be Here 








Send Your Sweeps to Us and Profit by Our 
Years of Experience 





Our Ability to Serve You 


With a modern plant—thorough laboratory control 
—and a ready market for materials refined—are 
factors which merit your consideration when 
disposing of your sweeps. 


Our responsibility and reputation for 
fair dealings are your guarantee of 


satisfaction. 
THE ABOVE DESIGN PRODUCED WITH 


Write today for shipping tags OUR MATERIAL 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 


SETTING MAKERS 


EST. 1865 
18 CRAWFORD ST. NEWARK, N. J. 


AMERICAN PLATINUM WORKS 


225 Railroad Ave. 
NEWARK, N. J. 


N. Y. Office : CHAS. ENGELHARD, 30 Church St. 








LLAMA OUCH TTT 


EAL MAAR 





















March 19, 1919. 
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& Harris Co. has purchased 
h automobiles which are to 
be used by Carl ago and = 
Harris who ste New England as sales- 

is house. 
eagle formerly with Harwood 
Bros., Inc., 45 Bromfield St. (in the watch 
department), has returned to Boston from 
France where he served for eight months 
in the 71st Artillery. He received promo- 
tion to the rank of sergeant while abroad. 

Boston jewelers have been notified that 
the annual meeting of the New Hamp- 
shire Retail Jewelers Association will be 

held at Laconia Tavern, Laconia, N. H,, 
March 27.. One of the subjects to be dis- 
cussed is the new Tax Law. The ban- 
quet is to take place at 7:30 p. M. and the 
business meetings are scheduled for Thurs- 
day at 2 P. M. and Friday at 9 A. M. 

Ralph H. Ruggles, son of F. W. Ruggles, 
an old time occupant of the Jewelers 
building, has recently been graduated cum 
laude from Tufts Medical School. He paid 
his way through college by working for the 
E. B. Horn Co. in the watch repairing de- 
partment. He is only 22 years of age, but 
he has been given a position as junior doc- 
tor in the Eye and Ear Infirmary of Boston. 

Eugene W. Rollins, of the Nelson Brown 
Co, indulges in verse as a “hobby.” 
Recently he compiled, in pamphlet form, 
a number of sea rhymes of unusual 
merit which he sent to his circle of 
friends. The pamphlet is entitled “Nep- 
tune’s Power.” The verses entitled 
“Through the Locks” claimed special 
attention and showed Mr. Rollins’ close 
acquaintance with the song of the sea. 

At the annual meeting of the Jewelers’ 
Association of Boston the following offi- 
cers were elected for 1919-20: president, 
Eli Seigel, Washington Jewelry Co.; vice- 
president, J. Woodbury, Haverhill; treas- 
urer, F. G. Butler; secretary, L. H. Ham- 
lin. The meeting was held at the Ameri- 
can House, various reports of the dif- 
ferent. committees being submitted. The 
treasurer’s report shows that the organiza- 
tion has a good balance at the bank. 

Instalment jewelers in Boston presented 
united opposition to the proposed bill to 
record all conditional contracts of sale at 
city hall when the legal affairs commit- 
tee gave a special hearing on the question 
last week. The bill was favorably re- 
ported by the recess committee appointed 
by the legislature of 1915. George M. Po- 
land represented the jewelers as official 
spokesman and pointed out the vast amount 
of expense work and trouble such a bill 
involves, without any special advantage to 
buyer or seller. 

Peter Spence of the Spence Co., Wash- 
ington building, takes justifiable pride in 

the fact that for the fourth time he has 
been called upon by the State House au- 
thorities to put in order the 210 clocks in 
the Capitol. Each clock is electrical and 
has its own motor, but all of them are con- 
trolled by one master clock. The work 
consumed a large amount of time, but the 
result is satisfactory both to Mr. Spence 
and the authorities at the state house. 


The Lawton 
two new Nas 
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Some of the clocks are 25 years old and 
required special attention. 

Boston watchmakers and those in other 
cities are confronted with a problem con- 
cerning the less expensive Swiss watches 
which they are finding difficulty in meet- 
ing satisfactorily, and anyone who can 
find a solution will confer a favor upon the 
trade. The market has been flooded with 
watches of this type, and watchmakers, ex- 
cept where they sold them to the public, 
do not care to undertake the work of re- 
pair, partly because the customers hesi- 
tate to pay the substantial sum necessary 
to do the work properly, and partly be- 
cause the watches themselves are unusually 
hard to put in order. Furthermore there 
is a great shortage of workmen, which in- 
creases the difficulty. 











A prominent jeweler is considering the 
erection of a large business block on S. 
Main St. 

Christian Peterson, a local designer, has 
turned out a memorial tablet in honor of 
Miss Janie Flynn, a State nurse who died 
while engaged in influenza work. 

George J. Kelley, formerly a local manu- 
facturing jeweler, is now secretary of a 
new transportation company which intends 
to run freight steamers between Pawtucket 
and New York. 

The employes of the C. O. Sweet & Son 
Co.’s packing room enjoyed a theatre party 
last Tuesday evening at the Bates Opera 
House. After the performance a chicken 
dinner was enjoyed. 

The Attleboro jewelry workers who are 
employed in the Chartley plants have peti- 
tioned the city of Attleboro to help save 
the Tauton, Norton and Attleboro line 
which it is said will stop operating in a 
few weeks. These people ride to and from 
Chartley on these cars. 

An open meeting of the Attleboro branch 
of the American Electroplaters’ Society 
will be held on Friday evening of this week 
in the Chamber of Commerce rooms. An 
invitation has ‘been extended to the manu- 
facturers and all others interested in elec- 
troplating to be present at the meeting. 

Walter F. Wyman, salesman of the Car- 
ter Ink Co., and H. H. Morse, export man- 
ager of the Regal Shoe Co., were the 
speakers at the .meeting of the Attleboro 
Chamber of Commerce last Thursday night. 
There was a big gathering of manufac- 
turers present and they were greatly inter- 
ested in the talks on exports. Local firms 
are doing considerable export business at 
the present time. 








Connecticut Notes. 





Edward J. Brown, a retail jeweler, 214 
Asylum St., has purchased two pieces of 
land on Fairfield and Maple Ave. tract. 

Henry H. Hurni, Waterbury, Conn., has 
been granted a patent by the government 
for a watch. He has assigned his rights to 
the Waterbury Clock Co. 

The Wallace Barnes basketball team, 
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Bristol, Conn., of the factory league, was 
defeated by the Terryville, Conn., town 
team last Friday night by a score of 25 to 
vt | 

Arthur H. Hart, who has been engaged 
in the engraving business in Akron, O., has 
sold his interests there and returned to 
Wethersfield, Conn. In a short time he 
will start business in this city. 

Corporal William .J. Callery, son of 
William C. Callery, a manufacturing 
jeweler, 847 Main St. and Mrs. Callery 
have arrived home after eight months’ serv- 
ice overseas. He was formerly a member 
of the 303d Machine Gun battalion and was 
later transferred to the 26th division. 

George H. Wilcox, president of the In- 
ternational Silver Co., Meriden, Conn., has 
received a cablegram from his son, Lieute- 
nant Roy C, Wilcox, announcing the fact 
that he expects to arrive in the United 
States this month. Lieutenant Wilcox was 
connected with the company before he 
joined the colors. 

“The Boosters” Club, of Bristol, Conn.. 
was organized Friday night, E. E. Stock- 
ton of the E. Ingraham Co., Inc., being 
chairman. Fuller F. Barnes of the Wallace 
Barnes Co., clock spring manufacturer, and 
W. Kenneth Sessions are members of the 
finance committee and Arthur S. Barnes 


. and Raymond Cook are members of the 


publicity committee. 








Hartford, Conn. 





Lee Roberts, a retail jeweler, Bristol, 
Conn., and Mrs. Roberts announced the en- 
gagement of their daughter, Miss Grace 
Roberts, Wellesley, 1918, last week to 
Lieutenant George A. Barnard, second son 
of George F. Barnard, Worcester, Mass. 

The large addition to the factory of Man- 
ning, Bowman & Co., Meriden, Conn., has 
been completed, President George E. 
Savage of the company reporting that he 
feels the extensive factory improvements of 
his concern are fully warranted by the 
good business outlook. 

A substitute bill to amend the law re- 
lating to the practice of optometry was re- 
ported by the committee on public health 
and safety at the State capitol last week. It 
provides a rate of compensation of $10 a 
day for members of the board of examiners 
and that persons practicing optometry shall 
pay an annual license of $2. The bill was 
placed on the calendar for a future report. 

Among the favorable reports from the 
committees reporting on the various bills 
in the State Assembly last week was that 
of the provisions indicated in the bill pre- 
sented by the retail jewelers several weeks 
ago concerning the sale of jewelry left for 
repairs. The judiciary committee which 
listened to the plea of the jewelers at. the 
time the bill was presented, reported favor- 
ably. The bill provides that jewelers may 
sell jewelry which is left for repairs, if it 
is not called for within a certain limited 
time. This period is to be 12 months. The 
report was tabled for calendar and printing. 
Announcement. of the meeting of retail 
jewelers from all over the State at the State 
Capitol with the members of the judiciary 
committee was made in THEe JEweE.ers’ Cir- 
CULAR recently. 
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The Best Watch Glass 
Ever Made 





«f 20 %e 


K. K. Glasses (Pat Our Stock 


Is Complete 





PRICE LIST [Soe 


Per Doz. Per Gross Per Tene 
K.K. GENEVAS—Hunting ....$0.60 $6.00 $5.40 
K.K. MICONCA VES—Open face .60 6.00 5.40 
K.K. LENTILLES—Open face... 1.20 12.70 
K.K. NEW EMPIRES—Open face .90 E 8.55 
All of the Above Prices Subject to a Cash Discount of 6% 


VAN & VAN 


Importers of K.K. Watch Glasses 


3146-48 State St. CHICAGO, ILL. 














Rudolphi Bros. & Co, 


Manufacturers 


ya ad 


Full line of 


Die Sinkers’ and 
Silversmiths’ 
Riffle Files 
Needle Files 
Escapement Files 
Dental Specialties 


Fine Reamers 
Lens Files 
Engravers’ Tools 
Jewelers’ Tools 
Scrapers 
Burnishers, Etc. 


194 South 8th Street 
Brooklyn, N. Y. 


























: 


FULCRUM 
OIL 


} Absolutely the Highest 

ii Grade Lubricant Ever Pro- 

| duced for Watches, Clocks, 
and Chronometers. 


Fulcrum Oil is always “up to standard.” 


Every particle of Fulcrum Oil manufactured is put 
through careful and critical tests by the most expert 
oil specialists in the world. 

The War Department recognized this when they 
selected and designated that Fulcrum Oil be used on all 
fine and intricate instruments and machinery. 

If you are not using Fulcrum Oil, it will pay you to 
investigate. 


Watch and Clock Oils 
50c per bottle 


Chronometer Oil 
60c. per bottle 


All material jobbers sell Fulcrum Oil 


FULCRUM OIL COMPANY 
FRANKLIN, PA. U.S. A. 





GEORGE M. BAKER 


vs) GOLD, SELVER AND PLATINUM REFINERS 
Oo 91 Page St,, Providence, R. L & 
s 


S Our Modern Methods 
% 


Produce Greatest 
Results 
30 Years 














Jewelers’ Saws 


Made in U. S. A. 
“Equal to the best ever imported” 


Size 8/0 6/0 4/0 2/0 1 2 4 6 


Price $3.50, $2.90, $2.50, $2.50, $2.50, $2.50, $2.40, $2.40 gross NET 
We guarantee quality and will replace any if found 
unsatisfactory. 

JEWELERS’ TOOLS AND SUPPLIES 


WORTHINGTON & RAYMOND, INC. 
71-73 MURRAY ST., 
NEW YORK 
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